


| THE EASTERN UNDERWRITER. 


FEB 18 











m4 


i 


pitts sia. eee ee 


wee 


A WEEKLY NEWSPAPER 


Published by The Eastern Underwriter Co., 41 Maiden Lane, New York 7, N. Y. 
Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under act of Congress, March 3, 1879 


(SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 


INTERPRETING THE TRUE SPIRIT OF 


Printed in U.S.A. 


TECHNICAL DEPAKI MEN 











[ial 


lorty-fifth Year, No. 6 


NEW YORK, FRIDAY, FEBRUARY 11, 1944 


$3.00 a Year; 25c. per Copy 








J. A. Diemand Views 


Post-War Problems 
Of Marine Insurance 


Biz Question Is Whether Federal 
Govt. or Private Interests Will 





Join A. Diemand, president of the 
Insurance Company of North America, 








imakes the point that any person look- 
ing info the future to visualize what 


visualized by Mr. Diemand in a chapter 
-“On the Horizon of Marine Insurance” 


q (reprinted by permission from “The 
© Road to Opportunity,” edited by Wil- 


liam R. Kuhns, Harper & Brothers, 
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Marked Growth Of 
Week-End Meetings 
Of Committees Noted 


Not Unusual Now for Inter-Compa- 
nies to Confer on Sunday; Mid- 


Control Export Trade Week Conferences Difficult 
OPPOSES GOVT. DICTATION INSURANCE CO. AIR TRAVEL IS UNCERTAIN 
| Hopes Business Will Be Given Free LTD. Railroad Reservations Complicated 
_ Opportunity to Share Advan- by Black Markets; Hotel Rooms 
3 tageously in Expansion ie) Everywhere Hard to Get 


Among the “casualties” in the war have 
been some committee meetings, espe- 
cially those of national associations in all 


branches of the business. These are be 


may be some of the coming opportuni- Strength Service ing held with increasing difficulty. Sev 
ies in marine insurance is confronted eral meetings of executive and special 
F first with the question “Who is to con- committees have recently been canceled 
' trol our foreign trade after the war? Departmental Offices at after a great deal of correspondence with 
' Is it to be in the hands of private in- Hartford New York hotels for rooms and the obtaining of 
) icrtsts, or is it to be supervised by the Chicago and San Francisco these rooms, because berths could not 
© lederal Government ?” be reserved on trains. Such popular 
The future of marine insurance is —_— carriers as Twentieth Century and Com- 


modore Vanderbilt, New York Central 
R. R., and Broadway Limited and Gen- 
eral, Pennsylvania R. R., are sometimes 
booked for weeks. An insurance man 
who was a passenger on a train coming 




















7 1944, $3.00). : m4 me from Indianapolis to New York recently, 
© “The opportunities for a vastly in- The cost of living, for some of Us, 18 like the weather. We talk said this week that more than 100 pas- 
B creased volume of postwar export trade, about it but don’t do anything about it. When we hear that prices sengers stood in aisles or sat on suit 
‘ Bit is easy to see, will be many and might get out of hand— start on a one-way trip straight up—we cases and on edge of seats during the 
1 varied,” says Mr. Diemand. “Every shake our head and let it go at that. But there are things that only entire journey. 
B country on the European continent, the we can do—each individual, for himself and his family. Necessity of Mestings 
e British Isles, the Far East, and Latin 1. Buy and hold War Bonds. _ One reason for the necessity of meet 
' America will be coming into the Ameri- ings of national organization committees 
y abl market for virtually every conceiv- 2. Pay willingly our share of taxes—including increased is because of the large number of sub- 
sable kind of manufactured commodity, me, 2 ; jects having a Washington angle which 
- /to say nothing of enormous supplies of taxes—that our country needs. must come up for consideration. They 
picod. The opportunities will be there, 3. Provide for our own and our family’s future by adequate have to do with manpower, with labor 
5 but it isn’t so easy to figure how much life j . a 1 i Y q relations, with taxation, with rulings of 
)of this extenstve trade is to be shared ike insurance and savings. one kind or another which Washington 
By the marine insurance departments 4. Red Bilis h ible has made affecting the entire business 
ic pot the individual stock companies. 7 educe OUFr Gents as MUCH as possiDie. of insurance. They are matters which af- 
4 Bie Task Faces U. S. t 5 — fect all companies, but which naturally 
i 1 . 5. Buy only what we need and ma hat we have last cannes be achuad ty iadidad ecmpenian 
Fo one will deny that the United longer. Seturday-Senday Meetings 
potates, in the postwar reconstruction , , ene O alia al te ‘ aiey ' 
¥ period, will be forced to tackle the big- 6. Follow the ration rules and price ceilings. P “se —_ oO : 1e none nt ee 
ar oe ° : : ; r ; > oO J ( : Ee 
. gest economic job in its history. One a . - a cele anscnagiion oe atic 327 | Pees se k 
Fgovernment official is said to have re- 7. Cooperate with our Government’s wage stabilization meetings which are being held on week- 
V Binarked. ‘We shall all be as busy as a program. ends. In peacetime days Saturday and 
, aman killing snakes. The thing “aga Pe Sunday meetings were rarely held by 
1e superbly colossal, and its sweep will be So we see the cost of living isn’t really like the weather—we ag sagt — at ip iggy ony — 
ee : : ; s easy to stay over for a r two, 
‘0 broad and overwhelming, that crack- can do something about it. = easy o + Biagstentt pig Ah 
pot planned economics will simply be ie per ese The agree age fed ee 
crowded out. Free competition, and the (From an Institute advertisement. ) ped yg “wed boy hy 4 page onthe nll 
Y Patural laws of supply and demand end meetings have found a surprising 
Bill be the whats shee. Glens inate the situation. This has been the fact that 
st es ‘ ae Continue Page 12 
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NEW YOr K, N. YY. 


DETROIT, MICH. 


Say eke ite amet - 





1 1% Income disability on all plans except term. 








2 Double indemnity pays up to $250 per month to insured for 
10 years for certain accidents in addition to usual coverage. 


3 Dismemberment settlement pays up to $5,000 for accidental 
loss of each hand, eye or foot. 


4 Disability settlement available to male, female—standard, 
substandard. 


—2/0 


5 3% Interest guaranteed on options and dividend accumula- 
tions. 


6 Single premium on all plans, limited to $100,000—some single 
premiums maturing in a short term. 


7 Discounted premiums on all plans to maturity at 3% com- 
pound interest. 


8 66 years old, 235 millions in force. 60 million assets—oper- 
ating in 43 states. 


1°] General Agency Opportunities Available in Westchester, Long 
Island, New Jersey, Connecticut and Rhode Island. 


CONNECTICUT OFFICE 129 CHURCH STREET, NEW HAVEN 
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Home Life Holds Business Conference 


Chairman E. I. Low Has Twentieth Anniversary as Head 


of Company; President James A. Fulton, Executive 
Vice President W. J. Cameron, Vice President 
W. P. Worthington Among Speakers 


General agents and managers of Home 
Life of New York from all parts of the 


country attended a management con- 
ference last week in New York and 


heard top officers of the company tell of 
f the company’s most successful 
years both as to business operations and 
rect ‘iting. A feature of the conference 
was the tributes to Chairman FE, J. Low 
who marks this year his twentieth an- 
niversary as head of the company. 


one 


The meeting was under the direction 
of William P. Worthington, vice presi- 
dent and superintendent of agencies. 

Chairman Low reviewed 1943 results 
as well as the progress made since he 
became the head of the Company in 
1924. Mr. Low pointed out that although 
a number of the field force, whose esti- 
mated production for 1943 would have 
been approximately $9,000,000 were in 
the armed services, the company wrote 
104% more new business in 1943 than 
in 1942, The increase in insurance in 
force in 1943 was 46.6% greater than the 


JAMES A. 


FULTON 


increase in 1942, showing the result of 
quality business. Admitted assets in- 
ecreased during the year by $11,237,845 
{ total of $142,110,133. During the 
year the company increased its holdings 
3 * bonds by $15,100,000 more than 
|arrying out its pledge to invest an 
equal to its increase in assets. 
Low paid tribute to the officers 
partment heads for the remark- 
)rogress which has bene made dur- 
¢ twenty yaers since he became 
live head of the company. He 
that insurance in force had more 
loubled since 1923 and that ad- 
assets had almost tripled. 


Half-billion Mark Passed 


Vernon W. Holleman of Washington, 
‘nt of Home Life Agency Asso- 


Mr 


State 
B than 
Bitte 


“ys , Said that because of Mr. Low’s 
= iniversary the general agents and 
jatesers had dedicated January pro- 


“chon to him and $7,908,210 of busi- 
ad been written during the month 
“ic that the net gain in insurace in 


lorce had enabled the company to pass 
the half-billi © with a 

c=) > bulion mark with a total of 
®)).234,635 in force. Mr. Holleman 


ied the statement made by Mr. Low 








nearly twenty years ago: “I am ambi- 
tious that this company shall not only 


give to its policyholders the ultimate 
in life insurance service, but that it 


shall be a good company to work for. 
| want it to offer to the men and wo- 
men associated with it the widest scope 
for the exercise and development of 
their abilities and the opportunity to go 
just as far as those abilities and their 
ambition will carry them.” Mr. Holle- 
man said that this pledge had certainly 
been fulfilled and in appreciation of it 
presented a beautiful travelling clock on 
behalf of the Agency Association. 

President Fulton on Balanced Program 

President James A. Fulton in address- 
ing the conference said: “The program 
of Home Life for 1944 will be to push 
more .vigorously than ever the plans 
which have produced such sound results 
for the company in the past. As you 
know, this company is committed to a 
well-balanced plan of operation through- 
out the entire organization. By well- 
balanced I mean a sound program from 
the standpoint of the policyholder, the 
underwriter, and the general agent, with 
the aim of being the greatest good to 
the greatest number. 

“We assure you we will not conscious- 
ly adopt an unbalanced program in any 
direction. We will not follow what seems 
to us to be an unsound practice of 
adopting the latest fads in either po- 
licies. or sales practices for the satis- 
faction of temporary gains in volume 
of new business at perhaps a more per- 
manent cost to policyholders. We are 
confident that the program on which 
this company operated during the past 
year which produced such outstanding 
results will be the soundest and most 
profitable program in the long run for 
everyone associated with the company.” 

Cameron Stresses Quality of Assets 

W. J. Cameron, executive vice presi- 
dent, in commenting on the financial 
soundness of the company stressed the 
progress which had been made in im- 
proving the quality, as well as_ the 


amount, of assets of the company in the 
past twelve years. He emphasized that 
it is the quality of assets which deter- 
mines the inherent soundness of a com- 
pany and its ability to make progress 





under any unusual financial strain to 
which it might be subjected in the fu- 
ture. He pointed out the efficiency of 
operation of the home office organiza- 
tion resulting in its ability to meet the 
problems of an increased volume of 
business with the decrease in person- 


Pach Bros., N. Y. 

Vernon W. Holleman (left), president of Home Life Agency Association, hand- 
ing E. I. Low, chairman of the board, tributes of the field force which produced 
$7,908,210 new business in January in recognition of Mr. Low’s twentieth anniversary 
as head of the company. 


nel brought about by the current man- 
power situation. 


Worthington on the Successful 
Life Underwriter 


William P. Worthington, vice presi- 
dent and superintendent of agencies, in 
giving one of the closing talks entitled: 
“Let’s Build a Practice of Life Under- 
writing” spoke of his findings in trying 
to determine the outstanding characteris- 
tics of successful field underwriters. 

“The successful man I have in mind” 
he said, “is that fellow who is the back- 
bone of the business. He is not neces- 
sarily a million-dollar producer nor the 
leader of his company nor perhaps even 
the leading producer of his agency. But 
he is the man who year in and year out 
increases the number of people who 
believe in him—he is a credit to the 
business and his community—earns an 
income which is adequate to meet all of 
his reasonable requirements and, what 
is most important, has earned the re- 
spect and confidence of those who know 
him. 

“This fellow is thoroughly happy in 
his work—gets a lift out of people and 
solving their problems and has confi- 
dence that he is in the greatest busi- 
ness in the world. He is not only suc- 
cessful—he is important. But what makes 
him that way? Is it a well organized 
sales procedure, No, we know that’s not 
the whole answer for we have seen 
men come into the business, go through 
the motions of operating on a fine sales 
procedure, and still fail. Is it company— 
policy contracts—net cost? No, for we 
have seen some men succeed and others 
fail, both operating with the same com- 
pany. Is it paying him a salary rather 
than commissions ? We know that is not 
the answer, for we know you can’t make 
the failure a permanent success merely 
by paying him dollars. Is it previous 
sales experience? Here again, we don’t 
have the answer. We have seen men 
with a succcessful background of selling 
in some other line enter this business 
and fail miserably in a career of life 
underwriting. 

“No, all of those things, while help- 
ful, are not the answer. If we are search- 
ing for the common denominator of 
success, I think we will settle on per- 





haps three qualities which are char- 
acteristic of the successful man in this 
business: conviction, sincerity, enthu- 
siasm. 

“How many people do you know who 
have failed in this business who had 
deep convictions about the value of life 
insurance and what it could do for peo- 
ple with life insurance problems? In our 
company we want to know how much 
insurance a man owns before he enters 
the business, for we think it tells us 
something about a man if he has owned 
an adequate amount of insurance before 
he thought of coming into the business. 
Those men, for the most part, have the 


convictions—the outlook on life—a sense 
of responsibility —that seems to help 
them go further in this business. lew 


people are clever enough to sell others 
if they are not sold themselves. We will 
get more good interviews and close more 
business through the depth of our con 
victions on what life insurance will do 
for the man to whom we are talking than 
we will through any clever approach or 
a memorized close. 
Sincerity 
“Salesmanship is about 90% convic- 
tion and sincerity. I don’t care about the 
other 10% if it is honest. That adaption 
of the adage ‘an ounce of sincerity is 
worth a pound of cleverness’ is so true 
in building a career in this business. 
Enthusiasm 
“That is a misunderstood term. When 





WILLIAM P. WORTHINGTON 


most of us think of enthusiasm we think 
of effervescing, hard driving individuals 
with ‘personality plus.’ Each person has 


his own particular way of expressing 
enthusiasm, but it is a quality neces- 
sary for success in this business. Talk 


to any man who is sincere and has deep 
convictions on almost any subject, and 
you will find him expressing himself 
with an earnestness or enthusiasm that 
cannot help but either convert you to 
his ideas or add to your respect for the 
individual.” 

Mr. Worthington compared the suc 
cessful field underwriter to the suc- 
cessful practicing physician who is him- 
self a great salesman because he builds 
his group of patients almost entirely on 
the basis of confidence. “I wonder if we 
haven’t a lot to learn from the doctor or 
attorney building a practice. They are 
not trying to extract fees from everyone 
they meet. They try to gain the con- 
fidence of a group of people—patients or 
clients—by demonstrating a desire to 
help the patient and not to have the 
patient help them. A_ physician ap- 
proaches his work from the standpoint 


(Continued on Page 6) 
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sig Year for 55 John 
St. Agency, Travelers 


UNUSUAL RECORD IN 1943 


Ordinary Life Production, $10,411,000; 
Group, $56,610,000; Large A. & H. 


Business; Insurance Trends 


Franklin Toops, Life, Accident and 


Health and Group manager of the 
Travelers, 55 John Street branch, had 
an extraordinary year in 1943. The 


agency paid for $10,411,000 of life in- 
surance, which was an increase of $2,- 
200,000 over 1942. This was exclusive of 





FRANKLIN TOOPS 


annuities, pension plans and Group. The 
new Group Life volume was $55,610,000 
paid for. The Accident department of 
the agency paid for $491,360 Accident 
premiums and $21,000 Health premiums. 
The Group, Accident and Sickness pre- 
miums on new business were $135,800. 
Total premium income for Life, Acci- 
dent and Health and Group, new and 
renewal, was $10,455,000. 
Leaders 
Leader of the agency in the life de- 
partment was Alan M. Miller. E. J. 
Sisley was second and W. G. Thayer 
Shedd, third. Accident insurance leader 
was Otto A. Hendrian who had biggest 


year in his experience. A. J. Werth- 
eimer was second and Edwin B. Mc- 
Garry, third. Last named is a new 
agent. 


Robert C. Cunningham is general as- 
sistant of the agency. Harold Medlock 
is in charge of the brokerage business. 
Walter W. Canner is head of accident 
production. John D. Kattenhorn is as- 
sistant manager in charge of life pro- 
duction. Arthur W. Luce is in charge 
of special life lines, such as salary al- 
lotment and wholesale insurance. 
Arthur W. Williams, assistant manager, 
is in charge of agents in the John 
Street building. Harold B. Bullenkamp 
is field assistant in charge of a unit in 
the building and a brokerage unit out- 
side. Robert B. Jaynes, assistant mana- 
ger, and Elwyn Hughes, field assistant, 
Navy. There are 
military or civilian 


are ensigns in the 
fifty-six agents in 
war activities, 

The Travelers Group insurance sales 
division of Greater New York is under 
the supervision of Perry T. Carter, dis- 
trict Group supervisor. Daniel P. Toz- 
ier is assistant Group supervisor, at- 
tached to 55 John Street. 

Manager Came Here from West 

Manager Toops was a special agent 
of the Travelers in Columbus, O. 


1920-3. Then he became manager at 
Louisville until 1929 when he was as- 
sistant manager of the Travelers at 


Chicago headquarters, 175 West Jackson 

Boulevard. He returned to Columbus, 

as manager, remaining there until May 
(Continued on Page 10) 





Sales Congress Here Mar. 9 


Walter N. Hiller, Stumes & Loeb agen- 
cy, Penn Mutual Life, Chicago, will pre- 
sent a “Business Insurance Sales Demon- 
stration,” embodying graphic illustrations 
of how it was possible for him to write 
a representative portion of his $22,000,000 
production in nineteen years, at the annual 
sales congress of the Life Underwriters 
Association of New York, March 9. Mr. 
Hiller is a life member of the Million 
Dollar Round Table of the National As- 
sociation of Life Underwriters and has 
qualified for membership in this group 
every year since 1929, with the exception 
of two years. 

As previously announced other speakers 
slated to address the congress are Lt. 
Commander Charles J. Zimmerman, gen- 
eral agent on leave, Connecticut Mutual 
Life, Chicago, former president of the 
National Association of Life Underwrit- 
ers, and Professor William B. Bailey, 
economist, Travelers, formerly professor 
at Yale. 


NEW INSTITUTE MEMBERS 
The Institute of Home Office Under- 
writers announced the following com- 
panies as new members of the Institute: 
Equitable Life of Iowa, J. E. McPher- 
son, assistant secretary; Missouri Insur- 


ance Co., W. B. Herrick; Northwestern 
National Life, Ross E. Moyer, vice 
president; Philadelphia Life, D.  B. 
Schweiger, medical secretary; Mutual 


Life of New York, Leigh Cruess, vice 
president and manager of selection; 
Franklin Life, Floyd G. Short, under- 
writer; Great Northern Life, Hornber- 
ger, actuary; Country Life, Richard Fox, 
underwriter; Tharp-Sontheimer Life, 
Herman S. Lindy, claim adjuster; Union 
Central Life, Richard S. Rust, Jr., vice 
president and secretary. The executive 
committee will meet February 26 to plan 
the 1944 meeting of the Institute. 





Wallis Agency Victory 

Dinner, Philadelphia 
LED EQUITABLE IOWA IN 1943 
Ray 2. Peller end Pillip 0. lenin of 


Home Office Attend; A. D. Wallis 
Heads Agency Since 1915 





The Wallis & Son agency, Philadel- 
phia, Equitable of Iowa, which last year 
led all agencies of the company, paying 
for $4,634,810, had a Victory Dinner at 
the Union League Club on January 31. 
From home office came Ray E. Fuller, 
agency vice president, and Philip C. 
Irwin, actuary. Present also were office 
staff, agents and their wives, about 
forty in all. 

Leading agent was A. Freeman 
Mason CLU, whose production for 
1943, was $1,504,000. Runner up was 
Henry J. Miller, former All American 
football player and well-known football 
coach, whose production was $1,475,000. 
This is first time that one of the com- 
pany’s agencies has had two million dol- 
lar producers in one year. A_ gold 
watch was presented by Mr. Fuller to 
each in recognition of their achieve- 
ment. Third in production rank was 
Ralph O. Claypoole, who has been with 
the company thirty-one years and 
whose 1943 production was $480,000. 


Wallis Heads Agency Since 1915 


Allan D. Wallis, head of the agency, 
has been a general agent for the com- 
pany in Philadelphia since November 1, 
1915, after serving as agency director 
in Philadelphia with the New York 
Life for thirteen years. During his 
twenty-eight years with the Equitable 
of Iowa the agency has produced more 
than $65,000,000. It was the first agency 
of the company to reach a production 
of $2,000,000, and, also, was the first 
Equitable of lowa agency to reach $3,- 
G00,000 in one year. It has led the 





Smoothly geared to wartime conferences 


Convenience is what counts in wartime meetings 


at The Waldorf...where conference rooms and 


guest rooms are spacious and quiet...and where 


subways connect with every point of the city. 


Ji WALDORE- ASTORIA 


PARK AVENUE + 49TH TO 50TH + NEW YORK 








$$$ INCOME $$ 5 


We have an exceptionally attra-. 
tive proposition guaranteeing t!ic 
payment of monthly income {o 
beneficiaries over long period of 
years at a minimum of premium. 
May also be issued to substandard 
risk. 


You will be pleased with an 
illustration. 


“ASK PEYSER ABOUT IT” 


Percy A. Peyser, General Agent 
E. G. VAN DEN BOUT, Asst. 
MANHATTAN LIFE INSURANCE Co. 
55 Liberty St., N.Y. C.5 Co-7-2676 











company’s agencies seven years and lias 
been runner-up six years. In addition 
to conducting affairs of the agency Mr 
Wallis has produced $9,000,000 of per- 
sonal insurance since coming with 
Equitable. For the past seven years the 
agency has been run by a partnership 
consisting of Mr. Wallis and his son, 
M. Roos Wallis. Latter has been 
granted leave of absence and is now a 
lieutenant, j.g., in the Navy. 





SETH TAYLOR’S SON KILLED 





Was Lieutenant in United States Army; 
Died Near California Army 
Air Base 


Lieutenant Seth Hutton Taylor, son of 
Seth C. H. Taylor, superintendent of 
agencies, Eastern U. S. division, Sun 
Life of Montreal, was killed in line oi 
duty near Ontario, Cal. Army Air Base 
on January 27. 

Lieutenant Taylor was born in Lin- 
coln, Neb., in 1923, and was educated in 
Cincinnati and at McGill Universit 
where he was secretary of the freshman 
class, arts faculty. He enlisted in June, 
1942; was called to active service in | 
cember of that year. In November, 1923, 
he was commissioned a second licutena:t 
in U.S. Army Air Force and assigned t 
operational duty with the 337th Fighter 
Squadron. 


“Four Star” Family Policy 


Kmpire State Mutual Life is teatur 


ing its “four star” family group hos 
pital policy in New York State. Ii 
covers accident and sickness for all 


members of the family; pays up 
sixty days for each accident or sickness 
during any one period of hospital coi- 
finement. Premium, on an annual basis, 
under Plan A, which pays $12 a day for 
hospitalization, is $29.50, covering liu - 
band, wife and one child. Each = addi- 
tional child is $4.50 and $2 is the initial 
premium charge. 


RON STEVER’S PRODUCTION 

Ron Stever, CLU, general agent, I quit- 
able Life Assurance Society, who duriny 
1943 was chairman of the Million Dol 
lar Round Table, finished up 1943 with 
new business paid for in excess 0! $5. 
500,000, and thereby completed his nint!) 
consecutive year as a million dollar pro 
ducer. Of his 1943 total $1,400,000 was 
paid for in the two last months o/ th 
year. Mr. Stever has just returned from 
Washington, D. C., where he had s eral 
pension trust cases before the . >. 
Treasury Department. In addition to his 
other activities he is now Pacific ast 
representative for the Compensation R« 
search Bureau of Chicago. 
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5 ‘Ca Wave Sore On 
Reynolds Metal’s Plan 


MORE THAN ~ 28,000 EMPLOYES 





Group, A. & H., Hospitalization and 
Surgical Benefits; Plants Through- 
out Nation 





President E. S. Reynolds, Sr., Rey- 
lds Metal Co., Richmond, Va., an- 
that his company 
roup Life, plus Accident 
nefits, to the than 
yes of Reynolds. In 
loyes receive hospital and surgical ben- 
efits under the plan, which became ef- 

‘ctive January 15. All employes with 
company on that date become eligible 
for benefits immediately upon  enroll- 
iment and new employes become eligible 
ifter ninety days employment. 

The coverage is unusually interesting 
from an insurance standpoint as five 
‘nsurance companies have some part of 
the coverage. They are Insurance Co. 
of Virginia, Bankers Life Co., Pruden- 
tial, Travelers and Equitable. 

One huge plant of Reynolds is at 
Listerhill, Ala. and its foil rolling plants 
are centered in Richmond. Louisville 
is seat of many of its aluminum fabri- 
cation and extrusion plants. 


given 
and Health 
28,000 
addition, 


sunces has 


ein- 


more 
em- 





Advanced by Conn. General 


Connecticut General has elected Farl 
C. Henderson to be vice president and 


actuary; C. Manton Eddy to be vice 
president and secretary; Arthur L. 
Joyce to be secretary of the reinsur- 


ance department. Walter T. Gambel has 
been made manager of the farm mort- 
vage department and Paul F. Britf and 
Stephen D. Williams have been made 
assistant secretaries. 





BANKERS HEAR INSURANCE MEN 





Employes’ Trusts Panel Discussion at 
American Bankers Association 
Convention Here 
In the grand ball room of the Wal 
dorf Astoria Wednesday a panel on 
emnloyes trusts was led by James W 
Allison, vice president of Equitable Trust 

Co., Wilmington, Del. 

Sneakers at the panel were Fred A. 
McKenzie, Central Hanover Bank & 
Trust Co.; Denis Maduro, New York 
lawver; C. Preston Dawson, general 
agent. New England Mutual; and Car- 
lis _— A. Bethel, a bank officer of Win- 

ton-Salem, N. C. 


Research School Alumni 


Annual Meeting Feb. 22 


The Atlantic Alumni of the Life In- 
surance Sales Research Bureau Schools 
in Agency Management will hold their 
dep conference February 22, at the 

Hotel Carlyle, New York City. The con- 
ference will begin at 10:00 a. m. and con- 
tinue until 4:00 p. m. Tickets, priced at 
three dollars, include luncheon, gratui- 
les, and taxes. 

“he present officers of the association 
these: A. J. Johannsen, president ; 
WI ieeler King, vice president; George 
‘hoemaker, secretary-treasurer. At the 
coming meeting new officers will be 
lected and a nominating committee 

mposed of Matt. J. Lauer, Bill Bender, 
and Harris Wofford will present a slate. 

‘ry. Lauer is chairman of this committee. 


{ 





MUNCH ASSISTANT COUNSEL 
A. Munch, who joined the law de- 
hartment of Mutual Life of New York 
1 1928, has been appointed an assistant 
unsel, Louis W. Dawson, vice presi- 
t and general counsel announced. 
. Munch, who received his prepara- 
tory schooling in Switzerland and grad- 
uaiee from Columbia Law School in 
1928, specializes in taxes and other legis- 
ative matters. 
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Paul Bestor Vice President 
Of Prudential; His Career 





PAUL 


BESTOR 

Paul Bestor, who has been second vice 
president, The Prudential, Janu- 
ary, 1941, has been elected a vice presi- 
dent. A Yale man, he joined Prudential 
as a supervisor in mortgage loan de- 
partment July 15, 1933, and in 1934 was 
elected assistant secretary. He 
Prudential after long experience in the 
mortgage loan field. He had 
rector ex-officio of RFC and before that 
was in charge of all banks in U. S. 
which were a part of the Farm Loan 
Bureau in Treasury Department. 

Mr. Bestor will continue to be asso- 
ciated with R. R. Rogers, vice president, 
in the mortgage loan department’s ac- 
tivities. 


since 


came to 


been di- 





LAA TRAVELING EXHIBIT 





Advertising and Sales Promotion Prize- 
winning Material Offered to Life 
Groups for Use at Meetings 


“Traveling Exhibit” 
ing 120 advertising and sales promotion 


\ new compris- 


prize-winners in the life insurance field 
has been prepared by the Life Insurance 
Advertisers Association and will be 
shipped upon request to any life insur- 
ance groups for exhibit at their meet- 
ings and conventions. Requests for use 
of the material should be addressed to 
Albert F. Randolph, chairman of the 
LAA exhibit committee, Penn Mutual 
Life, Philadelphia. 

The material comprises 120  prize- 
winning entries in the LAA’s 1943 ad- 
vertising competition, and represents 
the “cream of the crop” in the life in- 
surance advertising and sales promotion 
field. It includes magazine, newspaper 
and insurance journal campaigns, sales 
promotion material, sales aids, publica- 
tions for agents, War Baby projects, 
prospecting aids, prestige and goodwill 
luilders and other related material. The 
exhibits, which include material for 
companies of all sizes, are housed in 
four specially-built suitcases, which are 
packed and shipped in a_heavily-con- 
structed steamer trunk. 





Meet with Women Lawyers 


The League of Life Insurance Women 
will hold a joint meeting on night of 
March 22 with the Women’s Bar Asso- 
ciation in building of Association of 
the Bars, 42 West Forty-fourth Street, 
New York. At League’s meeting Feb- 
ruary 1, subject of discussion was “‘Poli- 
cies I Like to Sell Best and Why.” Tak- 


ing part in the panel were Florence 
Johnson, Vernon Halliday, Edyth Mil- 
ton and Shirley Gerson, 


Coolidge 2nd Vice President 
Of Aetna; Others Advanced 





ROBERT B. COOLIDGE 


Robert B. Coolidge, superintendent oi 
agencies, Aetna Life, has been elected 
second vice president of Aetna Life. C. 
J. Dexter Walcott, Jr., 
been made assistant secretaries in 
the Group department. Robert W. Wil- 
kinson and J. Wiles Craig are made field 
supervisors, 

Mr. Coolidge, a West Pointer, has 
been associated with the Aetna many 
years, having wide supervisory and sales 
experience in production. After three 
vears in the company’s Cleveland agency 
he was appointed home office Group rep- 
resentative at Cleveland. In 1926 he was 
made assistant general agent of the 
Chapman agency in Cleveland and he 
came to the home office in 1933 as as- 
sistant superintendent of agencies, being 
advanced to superintendent in 1936. 


3. Johnson and 
have 





K. C. LIFE GETS EINSTEIN MSS. 


War Bond Bid of $6,500,000; Company 
to Give Relativity Document to 
Library of Congress 
At Kansas City’s War Bond rally Feb- 
ruary 3, a bid of $6,500,000 in bonds 
brought to Kansas City Life the dis- 
tinction of presenting to the Library of 
Congress Dr. Albert Einstein’s manu- 
script, “General Theory of Relativity.” 
President W. FE. Bixby received the 
manuscript from Miss Faye Snyder, a 
member of the Ist Women’s Military 
battalion and of the War Bond sales 
force, in return for the company’s 614- 

million-dollar check. 

The Einstein manuscript will be placed 
in the archives of the Library of Con- 
gress with suitable recognition to the 
Kansas City Life whose large war bond 
purchase topped all bidders. Kansas City 
Life’s bond purchase is the largest single 
purchase in Kansas City thus far during 
the 4th War Loan Bond drive. Archi- 
bald MacLeish, librarian, telegraphed the 
Government's appreciation for the com- 
pany’s cooperation. 








SETS $10,000 JUVENILE LIMIT 

Mutual Life of New York has _ in- 
creased its limit on juvenile insurance 
to $10,000 ultimate face —- at age 
10 except in New York and New Jersey, 
where the legal limit is $1,000. The ac- 
tion was taken in view of the favorable 
mortality trend among children in the 
general population and in order to 
broaden the sales market for the com- 
pany’s field underwriters. 


AETNA WAR BOND HOLDINGS 

The Aetna Life has purchased $66,- 
500,000 in Governmett bonds as its part 
in Fourth War Loan campaign. Com- 
pany now has $420,000,000 of Govern 
ment bonds. 











J. C ‘Stade Elected _ 
Executive V. President 


OF BUSINESS MEN’S ASSURANCE 


Former Agency Head Advanced by 
Kansas City Company; L. D. Ram- 
sey, Secretary, Made Director 





stockholders’ meeting ot 
Assurance at the home 
City, President W. T. 


Following a 
Business Men’s 
office in Kansas 


Grant announced the election of J. C. 
Higdon to the newly created post of 
executive vice president. Mr. Higdon, 
who joined the company in 1923, has 
been vice president in charge of sales 





HIGDON 


| Bs 


since 1931. He served as secretary and 
actuary from 1926 to 1931. 

A graduate of the University of Texas 
and member of Phi Beta Kappa, he 
joined the service immediately after 
graduation in 1917. After World War I 
he engaged in Near East Relief work 
in Constantinople and the Russian Cau- 
casus, and was later appointed Ameri- 
can Vice Consul at Tabriz, Iran, serv- 
ing for one and one-half years. 

Mr. Higdon is well known to life and 
accident and health insurance men. He 
was chairman of the agency section of 
the American Life Convention in 1942, 
and is currently vice chairman of the 
Association of Life Agency Officers, and 
chairman of the committee on coopera 
tion with the U. S. Chamber of Com 
merce of the National Association of 
Accident & Health Underwriters. 

Locally, he is very active in civic af 
fairs. He is now serving as a director 
of the Chamber of Commerce of 
Kansas City, is assistant director of 
special sales in the Fourth War Loan 
Drive, and was chairman of the special 
gifts committee in the recent war chest 
campaign, in which his group secured 
subscriptions of more than $1,000,000. 

L. D. Ramsey secretary, who has for 
some years been secretary of the board 
of directors, was named a director of 
the company. Mr. Ramsey became as- 
sociated with the BMA in 1909 shortly 
after it was founded, and has had ex- 
tended experience in virtually all de 
partments. 

In 1920 he was elected treasurer and 
in 1931, secretary. He has twice served 
as secretary of the Health & Accident 
Underwriters Conference, was for three 
years a director of the Life Office Man- 
agement Association, and is past presi- 
dent of the Kansas City Chapter of the 


National Office Management Associa- 
tion. 

John W. Sayler, CLU, was elected 
assistant vice president. Mr. Sayler 


entered the 
ment of the 
after a 
rience. 
A graduate of the 
Kansas, he had 


(Continued on 


Home Office Sales Depart- 
Business Men's in 1932 
year of insurance sales expe- 


University of 
planned a career in 
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One of Best Years of 
New England Mutual 


SHOWN IN 100th ANNUAL REPORT 








President George Willard Smith Tells 
Annual Meeting of Favorable Aspects 
of 1943 Operations 





New England Mutual Life had one of 


the best years in its long history, Presi- 


dent George Willard Smith said in pre 
senting the 100th annual report of the 
company this week, During 1943 the 


amount of new life insurance purchased 
increased considerably over the preceding 
war year, Mortality, surrenders and lapses 
continued at favorably low levels with a 
consequent impressive net gain of insur- 
Action was taken to main- 
tain for the third war year the peacetime 
1940. 


structure was further strongly reinforced, 


ance in force. 


dividend scale voted in The asset 
net surplus was materially increased, and 
it was also possible to set aside as special 
reserves two substantial funds with which 
to meet contingencies of the future. 

Specifically, new life insurance issued 
amounted to $134,581,000, 22% more than 
in 1942. With nearly one-third of its 
agents in the armed forces, average in- 
dividual production was unquestionably the 
highest in company history. Insurance in 
force increased $79,000,000 to a new high 
of $1,778,000,000, a gain of 48% since the 
end of 1929. Assets advanced $52,336,000 
to a total of $627,713,000, which is 2 2/3 
greater than at the end of 1929, 

War casualties were not large enough 
to counterbalance civilian good health, so 
that mortality experience remained prac- 
tically stationary at 45%. Insurance lapsed 
and surrendered amounted to only 1.3% 
all-time 


of mean insurance in force, an 
record low figure, reflecting the policy- 
holders’ great dependence on their life 


insurance equities, 

“As New England Mutual enters its sec- 
ond century of business life,” President 
Smith said, “our first requirement is to be 
ready to meet and absorb all shocks aris- 
ing either from the war or from econom- 
ic conditions, It would obviously be un- 
wise to proceed on the theory that the 
cross-section of America in which life in- 
surance companies invest will have no re- 
adjustment worries when hostilities cease. 
Similarly, a high war mortality may yet 
be experienced, and it is also only prudent 
to bear in mind that after this war, as 
after former wars, a rise in mortality may 
result from epidemics or other causes. It 
seems the part of wisdom, therefore, to 


PRUDENTIAL FIELD CHANGES 





Company Names Two New Superintend- 
ents; Superintendent C. S, Cook Re- 
places H. G. Boyd in Glendale 
The Prudential has announced the re- 
cent transfer of Charles S. Cook, of the 
Los Angeles No. 2 district, to Glendale, 
Calif., succeeding Herbert G. Boyd, who 
has been retired. The new superintend- 
ent at Los Angeles No. 2 district will be 
Paul D. Conley. Mr. Conley has been 
an assistant superintendent at Hunting- 
ton Park, Calif. He has been with The 
Prudential since 1926, when he began as 
an agent in South Bend, Ind. He was 
made an assistant superintendent in 
1929, and in 1931 was transferred to 
Denver. He returned to Indianapolis in 
the same capacity, where he remained 
for two years, going to Huntington Park 

in 1934. 

The company also announced that 
Harold B. Long, Wauwatosa, Wis., who 
was an assistant in the Milwaukee No. 5 
district, has been made superintendent 
of the Minneapolis No. 2 district. Mr. 
Long joined The Prudential as an agent 
in the Milwaukee No. 5 district in 1929. 
He was named assistant superintendent 
in 1932. 


AMERICAN MUTUAL FIGURES 

American Mutual Life of Des Moines 
had new paid for business last year of 
12.8% greater than the previous year ac- 
cording to an announcement of Vice 
President and Supertintendent of Agents 
H. S. McConachie. The company’s insur- 
ance in force at the close of the year 
was in excess of $91,000,000. 


continue to build up surplus and contin- 
gency funds to levels that will give ample 
safeguards against any unfavorable devel- 
opments which may lie ahead. 

“The general upward surge in the values 
of securities during 1943 resulted in an 
appreciation of more than $5,000,000 in 
the relatively small proportion of our se- 
curities which are carried at market values 
under Insurance Department rules. Be- 
cause market values are subject to consid- 
erable variation as in the past year, it was 
decided to set aside a contingency reserve 
of $5,000,000 for security fluctuation.” 

The special real estate and mortgage 
fund of $3,000,000 set up at the end of 
1942 was drawn upon for certain reduc- 
tions and has been restored to $3,000,000, 
using profit from the sale of securities 
for this purpose. 

After setting up these special reserve 
funds totaling $8,000,000 there was left 
from the operations of the company and 
from profit and loss a balance of $5,580,- 
000, which was added to net surplus, in- 
creasing it to $26,035,000. 


The Trend Is Moving Towards 


“THE MANHATTAN LIFE” 


If you want honest to goodness real 
quick service and complete illustrations, 
phone the gang at 


THE CHAMP EDWARDS AGENCY 


MUrray Hill 2-7330 


551 5th Ave. 





LOYAL PROTECTIVE’S BEST YEAR 





1943 Premium Income up 9.4%; Assets 
and Policyholders’ Surplus Substantially 
Ahead; Powell’s Tribute to Cornett 


Loyal Protective Life of Boston, 
through its President John M. Powell, 
reports that 1943 was the most success- 
ful year in its history. Substantial in- 
creases were shown in premium income 
in both the accident and health and life 
departments as well as substantial in- 
creases in assets and surplus to policy- 
holders. Premium income was up 9.4%; 
net investment income was_ increased 
19%, and assets were up over 22%. 

During the year the capital was in- 
creased from $400,000 to $600,000 and the 
total surplus as regards policyholders 
was up over 20% going well above $2,- 
100,000. 

The new paid life insurance exclusive 
of group was up over 76% and the total 
insurance in force increased by 30%. 

Mr. Powell reports that this favorable 
trend has carried through January, 1944, 
new accident and health premiums being 
more than 40% above January of last 
year and’ new life insurance written be- 
ing more than twice that of January, 
1943. 

“These results” states Mr. Powell, “are 
particularly gratifying, not so much be- 
cause of the nice gains but more par- 
ticularly because they mark as success- 
ful the plans being followed by W. B. 
Cornett, our vice president in charge of 
agencies for the past year and a half in 
building successful manpower as a pri- 
mary objective with volume as_ secon- 
dary.” Mr. Cornett, who started with a 
rate book for the Loyal over twenty 
years ago, has been operating from Co- 
lumbus, Ohio, but expects to move his 
headquarters to the home office at Bos- 
ton in the near future. This move is in 
an effort to develop further the expan- 
sion program of the company with par- 
ticular reference to selection, training 
and motivation of manpower. 


” 











THE 


COMPLETE BROKERAGE FACILITIES 


All Life, Endowment and Annuity Plans. 
Favorable Par. and Non-par. rates. 

Standard and Sub-standard risks. 

Facilities for handling large cases. 

Civilian Foreign Travel Coverage. 
Annuities — Single Premiums up to $100,000. 
Prompt and Efficient Service. 


INSURANCE IN FORCE, 727 MILLION DOLLARS 
(Including Deferred Annuities) 


ASSETS, 241 MILLION DOLLARS 





INSURANCE COMPANY 


HEAD OFFICE 
TORONTO, CANADA 
Established i887 

















THE BOSTON MUTUAL 
LIFE INSURANCE CO. 
58rd YEAR OF SERVICE TO THE 
PEOPLE OF NEW ENGLAND 
A company of high character 
and standing. It is known for its 


conservative management and 
strength. 
e 





JAY R. BENTON, President 
EDWARD C. MANSFIELD. 
Secretary-Treasurer 
® 


HOME OFFICE 
Boston, Massachusetts 








Home Life Meeting 


(Continued from Page 3) 
of solving his patients’ problems—not his 
own. He knows that if he can success- 
fully solve patients’ problems, his finan- 
cial problem will be solved. 

“We have a great privilege, for we 
are in one of the most human businesses 
in the world. We are dealing every day 
with the finest human emotions of men 
and women. The reasons which impel 
men and women to sacrifice if neces- 
sary for security for the future of those 
closest to them are the finest traits of 
men. 

Dr. George E. Woodford, medical di- 
rector, discussed the problems brought 
about by the war and the decrease in 
the number of civilian physicians while 
Marshall L. Gleaves, underwriting sec- 
retary explained some of the current 
problems confronting his department. 

Owen C. Lincoln, actuary, discussed 
the current effect of mortality and the 
interest rate on dividends and premiums 
pointing out that if the same mortality 
rate that prevailed in 1933 still held the 
company would have paid out in 1943 
nearly $650,000 more in claims than it 
did. 

J. F. Walsh, assistant superintendent 
of agencies, announced that the average 
size policy had increased from $6,646 in 
1942 to $7,771 at the end of 1943, an all 
time high. He indicated that the aver- 
age production per full time underwriter 
for 1943 was $210,000 and the average 
production per man per month under 
contract $20,048. 

A revised training program, the re- 
sult of many months’ work, was pre- 
sented by J. H.- Evans, manager sales 
planning division. 

E. C. Kelly, Jr. assistant superinten- 
dent of agencies, led an all-day sess'ou 
on recruiting results and outlined plans 
for future operation. 

The President’s Trophy awarded in 
recognition of the best 1943 accomplish- 
ment in agency building and manaze- 
ment was presented by President Fulton 
to A. R. Klein of Chicago. 

A new designation to be known as 
the Home Life “M”, an award of mer 
for outstanding accomplishment by 
cither managers or field underwriters to 
be presented in person by the president 
was announced by Vice _ President 
Worthington. 


REPORT 45% VOLUME INCREASE 

The Robert N. Waddell agency, © n- 
necticut Mutual, Pittsburgh, showe’ 4 
45% increase in volume of business 1 
1943 compared with 1942. This puts the 
agency int fourth place for the year 
among the seventy-one agencies of the 
company throughout the United States. 
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WAR DEPARTMENT 
ARMY SERVICE FORCES 
OFFICE OF THE SURGEON GENERAL 
WASHINGTON 





Norman T. Kirk | : | 
— Wajor General P : | 
The Surgeon General, U. S. Aruy 


TO The People of America 


SUBJECT Venereal Diseases 
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effort, military and civilian. 
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erp mtrol of venereal diseases. You .. 
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DO YOU KNOW THESE FACTS? 


Syphilis is Dangerous! It is a contagious disease 
and may be contracted innocently, 
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Metropolitan Life 
Insurance Company 


(4 MUTUAL COMPANY) 


attention is directed toward ways of safely short- 
ening the period of treatment. Meanwhile, it is 
If untreated, it can destroy health and mind. It advisable to continue treatment over the longer 
can wreck marriages. It can cause disability among period which is known to give excellent results. 
productive workers. Early symptoms may dis- 
appear, deceiving the victim into neglecting medi- 
cal care, Then, sometimes years later, syphilis 
Strikes, 
Syphilis is Curable! The first step toward cure is 
the guidance of a reputable physician. Prompt, 
regular treatment cures most cases. Delay reduces 
the chance of cure... self-treatment is worse than no 
treatment. Medical science is continually searching 
for improved methods of treatment. Just now, its 


“The Facts About Syphilis” is the title of a free 


booklet which Metropolitan will gladly send you 
upon request. 





Frederick H. Ecker, 

CHAIRMAN OF THE BOARD 
THIS ADVERTISEMENT IS one of a continuing 
series sponsored by Metropolitan in the interest 
of a safer and healthier nation. It is appearing in 
leading national magazines, including Collier’s, 
Time, and Saturday Evening Post. 


Leroy A. Lincoln, 
PRESIDENT 





1 MADISON AVENUE, New York 10, N. Y. 
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New York Life Merges . 
Eastern Departments 


DON PARKER HEADS NEW SET-UP 





Atlantic and Allegheny To Be Known as 
Allegheny Department; F. T. Munsell, 
P. A. Norton Transferred 

The New York Life Insurance Co. has 
announced the consolidation of its At- 
lantic and Allegheny departments. The 
new and enlarged denartment, which will 
he known as the Allegheny department, 
will be under the direction of Inspector 
of Agencies Don Parker, who is trans- 
ferring his headquarters from  Pitts- 
burgh to Philadelphia. Branch offices 
under the supervision of Mr. Parker are 
located at Philadelphia, Pittsburgh, 
Scranton, Reading, Johnstown, Harris- 


burg, and Erie, Pennsylvania; Tren- 
ton, New Jersey; Wilmington, Dela 
ware; Baltimore, Maryland; Washing- 


ton, D. C.; Wheeling, West Va.; and 
Youngstown and Columbus. Ohio. 

F. Turner Munsell, who has been su- 
nervisor in charge of the company’s 
Philadelphia clearing house, is being 
transferred to St. Louis where he will 
be in charge of the Missouri clearing 


house as supervisor. Paul A. Norton, 
who has been in charge of the New 


England branch in Boston, is being 
transferred to St. Louis where he will 
he the agency director in charge of the 
Philadelphia clearing house. 

Mr. Parker joined the New York Life 
in 1930 as an agent in the Des Moines 
branch office. He paid for over $100,000 
of business during his first four months 
and the following year he qualified for 
membership in the Two Club. Mr. 
Parker was appointed agency organizer 
in the Des Moines branch in 1931, was 
transferred to Davenport in 1934, and 
the next vear he was apnointed agencv 
director of a new branch office which 
was opened in that citv. Paid for busi- 
ness in the territory of the new branch 
office in 1935 increased 50% as com- 
nared with the previous year. Tn 1936 
Mr. Parker was transferred to the Ne- 
braska branch office and the agencv 
naid for over $1.000,000 of business. Tn 
1937 the New York Life, for the first 
time, lead all other companies in insur- 
ance in force in the State of Nebraska: 
and in 1938 for the first time in manv 
vears, led all other companies in volume 
of new business. 

Tn Tanuarv, 1940, Mr. Parker was pro- 
moted to sunervisor of division 2 (North- 
ern Ohio) of the Great Middle denart- 
ment, with headanuarters in Cleveland. 
Under his direction the Cleveland branch 
made a verv substantial gain in new 
business. the increase amounting to al- 
most $1.000.000. excluding single nre- 
mium policies. In 1942 Mr. Parker was 
annointed inspector of agencies of the 
Allechenv denartment with headquarters 
in Pittsburgh. 

UPHOLDS STUYVESANT TOWN 

The U. S. Supreme Court this week 
refused to review a decision sustainine 
the constitutionalitvy of the New York 
redevelonment law under which Metro 
nolitan Life planned to invest in a 
large housing nroiect in the lower Fast 
Side of New York City to he known as 
Stuvvesant Town. The validitv of the 
legislation was challenged by a few pron 
erty owners. 

MADF. “FNFERAL COUNSEL 

Clarence L. Peterson has heen elected 
general counsel of the Ohio State Life 
of. Columbus. accordine to a recent an- 
nouncement bv Claris Adams, president 
Mr. Peterson joined the comnanv in 
1929 as sunervisor of claims and organ- 
ived its claims devartment. He was 
made associate 1935 and 
counsel in 1941. 


counsel in 


There are 24% fewer life insurance 
agents now than before the war, vet sales 
of Ordinary life insurance are up 30% as 
compared with 1940. This indicates more 
interest on the buvine side because of both 
increased earnings and greater interest 


in personal security. 
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incoln National Expands Group, Pension Divisions 





SHERMAN C. KATTELL 

The Lincoln National Life has an- 
nounced a policy of expansion of its 
Group and pension trust divisions, and 
two shifts in administrative responsibili- 
ties of the company officials have been 
made in accordance with these plans. 
Sherman C. Kattell, formerly secretary- 
actuary, has been reelected secretary 
and will assume full responsibility for 
the promotion and development of the 
company’s (Group and _ pension trust 
business. Ronald G. Stagg, formerly 


RONALD G. STAGG 


associate actuary, has been appointed 
actuary and will take over the actuarial 
duties other than those involved in the 
Group and pension trust divisions. 





WIDING LED PROVIDENT 
Theodore Widing, Paret agency, 
Provident Mutual, Philadelphia, led all 
the producers of that company last year. 
He is a life member of Million Dollar 
Round Table. H. Braddock Dinsmore, 
Princeton, was second largest producer. 





LITTLE HUMAN TOUCHES MA 


\ man, very fond of his fam- 
ily, wanted to do his best for 
them. So one day he insured 
his life for $10,000. When he 
made his first payment, his 
agent said, “Even this first 
payment gives a liberal ‘cash 
value’ to your policy.” But 
the man paid little attention. 
He could not know then what 
a blessing this would be for 
his family. 

During the year, things 
went badly. He was unable to 
make his second payment. 
dut his company said, “The 
large ‘cash value’ in your 
first payment will let us ex- 
tend your insurance for some 
time.” But even the “ex- 
tended” time drew toward an 
end. This man became un- 
happy at-the prospect of hav- 
ing no insurance. He made an 


THE MUTUAL 
INSURANCE 








The Story of the Broken Appointment 


NEWARK, NEW JERSEY 


(From our series of advertisements in the Saturday Evening Post) 


KE THE GREAT INSTITUTION 


appointment to get himself 
insured again. He never kept 
that appointment. 

For, in the evening of the 
day before he was to meet his 
agent, he was killed in an 
automobile accident. 

Now this man had made 
but one payment on his poli- 
cy. Yet his insurance com- 
pany promptly sent his widow 
its check for $10,000. Because 
so large was the “cash value” 
in that first payment that his 
insurance was still effective 
at the time of his death, eight 
months and three days past 
the first year. 
QUESTION: Now which 
company is known for its 
liberality in generally allow- 
ing cash values after one 
premium payment? — 


ANSWER: 


BENEFIT LIFE 
COMPANY 








Avoid Too Many Ideas, 
Says H. Arthur Schmidt 


ADDRESSES LIFE SUPERVISORS 





New England Mutual General Agen: 
Stresses Importance of Understand- 
ing Simple Fundamentals 





The greatest need men have in a 
business, particularly the life insuran 
business, is the need for self organiza 
tion, H. Arthur Schmidt, general agen 
New England Mutual, New York Ci; 


told Life Supervisors Association 
New York at its monthly luncheo: 
meeting, Tuesday, Hotel Martiniqu 


The importance of the general agen! 
and supervisor in getting men to under 
stand the simple fundamentals of thy 
business and to encourage them to hel; 
themselves was stressed by the speaker. 
He pointed out ‘that the faculty of help- 
ing oneself is an art which the majority 
of men do not possess. 

The danger of overloading the aver 
age producer with too many ideas, which 
make it difficult for him to maintain his 
perspective, was also emphasized by Mr. 
Schmidt. Getting men grooved into sim- 
ple avenues and preventing them from 
becoming victims of mental indigestion 
is the job of the general agent and su- 
pervisor. Remarking that there was no 
urgent need for new ideas in the busi- 
ness Mr. Schmidt said that it is not 
what you know that points to a success 
ful future in the business, but how you 
use what you know. If the average pro 
ducer does not observe or get the an 
swer to the simple fundamentals “why 
give him more ideas” he asked. With a 
smattering of knowledge of many or all 
of the phases and new developments 
within the business the producer may 
develop a warped viewpoint or he may 
find himself in a state of confusion. Tlic 
principle of self analysis advocated hy 
Mr. Schmidt for use by agents was also 
recommended for supervisors and gen 
eral agents. 

Wheeler King, CLU, chairman of the 
association’s program committee, and 
assistant to general agent Schmidt, in- 
troduced the speaker. 

Robert Lahm, Van Alst Agency, Berk- 
shire Life, past president of the organi- 
zation was presented with an engraved 
testimonial scroll. Murray April, who 
presided at the meeting, made the 
presentation. 


Higdon Advanced 


(Continued from Page 5) 
architecture, but found on leaving col 
lege in 1931 that architects were swell 
ing the ranks of the W. P. A. Turning 
to insurance, he received under Mr. 
Higdon’s tutelage an excellent ground- 
work in all phases of home office sales 
department functions, successively over- 
seeing the preparation of sales statisti 
cal data, serving as supervisor of sales 
promotion, and being appointed assis 
tant to vice president in 1941. He r 
ceived his CLU degree in 1942, 

Malcolm A. Holzer was elected to thie 
position of assistant actuary. Mi 
Holzer joined the actuarial department 
of the Business Men’s in 1926, even l¢ 
fore he had completed his formal edi 
cation. Granted a leave of absence [9 
finish his schooling, he was graduate 
from the University of Missouri, wher 
he was a member of Phi Beta Kap) 
and returned to BMA in 1928. 

He has had wide experience in vai 
cus phases of actuarial work and 
the past few years has been in char 
of the special research division of 1! 
company. 

John Gilmore, and George Gordon 
the law firm of Beach, Gordon, a 
Beach, were appointed attorneys by 1! 
board of directors. 

SANFORD BERNBAUM HERE 

Sanford Bernbaum, Penn Mutua 
Seattle, one of outstanding young agen! 
in country, was a New York visitor thi 


week. He paid for $1,075,000 last year. 
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By Sun Life of Canada 


ASSETS ARE NOW $1,108,450,000 


President aie B. Wood Reports 
That 42% of Insurance in Force Is 
in United States 





The Sun Life of Canada closed last 
-ear with total assets of $1,108,450,000, 
\rthur B. Wood, president and manag- 

director, stated in presenting the 
72rd annual report to policyholders. 
New life insurance issued during the 
ar amounted to $214,000,000, an in- 
ase of $13,000,000 as compared with 
1042, More than 60,000 life insurance 
olicies and annuities were added to the 
hooks and life insurance in force at the 
end of the year reached $3,173,000,000. 

Distribution of the business in force, 
Mr. Wood revealed, was as follows: 
Canada 31%, United States 42%, Great 
Britain and other British countries 21%, 
other countries 6%. Payments to policy- 
holders exceeded $74,000,000, including 
$10,000,000 for dividends on participating 
policies. The sum of $1,629,000,000 has 
been paid to Sun Life policyholders and 
beneficiaries since organization. 

The financial statement disclosed that 
premium income for 1943 exceeded 
$112,000,000 while total receipts showed 
a substantial increase over the preceding 
year and stood at $174,000,000. The sur- 
plus and contingency reserve now 
amounts to $36,618,000. The proportion 
of the assets held in government bonds 
has increased substantially. The broad 
diversification of total assets is dis- 
closed by the following classification : 
government bonds 39.6%; municipal 
bonds 4.6%; industrial bonds 4.3%; rail- 
road bonds 2.1%; public utility bonds 
16.3%; preferred and guaranteed stocks 
14%; common stocks of industrial and 
financial corporations 8.4%; common 
stocks of public utilities 7.0%; mort- 
gages 4.3%; real estate 1.7%; policy 
loans 6.3%; cash 1.3%; other assets 
27%. The rate of interest earned on the 


asse eis during 1943 was 3.72%. 


K. C. LIFE’S MANAGERS MEET 
Those Present See H. O. Underwriters 
Committee in Operation; Sales Visua- 

lizations Also Demonstrated 


Kansas City Life’s annual general 
agents’ and managers’ conference was 
held in Kansas City January 26, 27, 28. 
President W. E. Bixby, Vice Presidents 
|. l. Barr and J. A. Budinger, and As- 
sociate General Counsel J. Stanley Bas- 
sett were among those on program. 

\ feature of the conference was a 
meeting of the company’s underwriting 
—— headed by Dr. E. L. Mathias, 

sociate medical director, during which 
paren submitted cases were considered 
in the presence of general agents and 
Ilanagers, who were permitted to give 
their views as to whether such cases 
hould be accepted or rejected. Another 
feature was a visual presentation by Di- 
rector of Sales W. T. Whitehead de- 
monstrating how company’s _ training 
course, “En Route to Career Life Un- 
derw riting,” and advanced sales course— 

“The Life Insurance Administrator”— 

iid be used by general agents as re- 
cruiting and training tools, as well as 
hy agents as sales tools. Visual demon- 
stration was made by the projection of 
Nodachrome slides. 





Led New York Life 


George W. Mathews, Columbus, Ga., 
Wrote largest volume in 1943, and K. C. 
hich, most applications. 

lr. Mathews, Columbus, Ga., led the 
eniire field force of New York Life in 

‘43 with paid volume of $1,627,500. He 

a graduate of Emory College. Ken- 
neth C, Fitch, Wichita, Kan., led in 
number of applications, his total being 
H0"%. He is a graduate of Kansas Uni- 
versity. His production was $700,750. 


Named a ee ‘Need Direc 





GILBERT H. MONTAGUE 


Gilbert H. Montague, New York, and 
R. DeWitt Mallary, Springfield, Mass., 
both attorneys, were elected directors of 
the Massachusetts Mutual Life, at the 
ninety-second annual meeting of policy- Mr. Mallary was elected for two years, 
holders last week, according to an an- to complete the unexpired term of Fred 
nouncement by President Bertrand J. CC. Sanborn, who resigned after serving 
Perry. the company for seventy years, as a per- 

Mr. Montague will serve for three sonal producer, general agent, and as a 
years, filling the vacancy caused by the director since 1931. Mr. Mallory entered 
death last year of Huntington B. Crouse. law practice in Springfield, with Wooden 
He was admitted to the New York Bar & Small and served as assistant city 
in 1904, and to the Bar of the Supreme solicitor in 1925. He became a member 
Court of the United States in 1915. Mr. of the Wooden, Small & Mallary law 
Montague has been receiver of several firm in which he continued until 1931 
public utilities and other companies, and when he became a partner in the firm of 
as legal counsel has participated in the Mallary and Gilbert. He served as chair- 
reorganization of a number of nationally man, board of public welfare of Spring- 
known corporations. His practice has field, 1931-34. He is a trustee and mem- 
brought him actively into the State and ber of the board of investment, Hamp- 
Federal courts in New York City and in’ den Savings Bank; director and member 
various United States Circuit Courts of of the executive committee, Union Trust 
Appeals and United States District (Co.; and trustee and executive commit- 
Courts throughout the country, and be- tee member, Eastern States Exposition. 
fore various court commissions, boards, Mr. Mallary is a member of the Hamp- 
and government departments in Wash- den County, Massachusetts, and Ameri- 
ington. For many years he has special- can Bar Associations, and of the Dart- 
ized in antitrust law, Federal Trade mouth, Colony, University and Reality 
Commission law, and in matters coming clubs. 


Ballin Agency Wins Empire’s Top Award 


bd 


R. DEWITT MALLARY 


before the Department of Justice and 
the Federal Trade Commission, and more 
recently before various wartime govern- 
ment agencies. 
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PRESIDENTS TROPHY 
resented to 
LEADING AGENCY 


FUR PRODUCTION IN 
G44 





LE LE Omang semper gee 


(At aN. Meas 


S. S. Ballin (left) and Peter E. Tumblety 


Samuel S. Ballin of Brooklyn, N. Y., leading general agent of the Empire State 
Mutual Life in paid premiums for 1943, is shown in the accompanying picture standing 
beside the silk banner, representing the President’s Trophy, which he won as top ranking 
general agent in the past year. The banner was presented to him by Peter E. Tumblety 
Empire’s first vice president in charge of the New York offices, in behalf of Morgan 
O. Doolittle of Jamestown, president of the company. It will hang in Mr. Ballin’s 


office for the entire year and until the 1944 winner is announced. 
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Ceeneeiiies Gen’l Hes 
Schenley Medical Cover 

TYPE OF BENEFITS COVERED 

Hospitalization, Medical Care and In- 


demnity Coverage; Hancock Writes 
Life Protection 





The Connecticut General has the hos- 
pitalization, medical care and indem- 
nity coverage of the Schenley Distillers 
Corporation’s Retirement and Benefit 
Plan for employes, the Retirement In- 
come section of the Plan being written 
by John Hancock. The life insurance 
end of the plan was printed by The 
Eastern Underwriter on December 2 
last. 

The corporation says in a statement: 
“The objectives of the Hospital, Medi- 
cal Care and A. & S. Indemnity bene 
fits are to provide adequate protection 
against financial strain on the employe 
in event of either his own or his fam- 
ily’s illness and to give hourly-paid em- 
ployes a liberal weekly income in the 
event of disability. 

Among the provisions of the plan are 
hospital expense benefits for the em- 
ploye, his wife and minor dependents; 
hospital confinement benefits for female 
employes and wives of male employes 
in case of pregnancy and childbirth; 
surgical expense benefits for the worker 
and his family; and Accident and Sick- 
ness weekly indemnity benefits for 
hourly employes. In all cases, the indi- 
vidual benefits are liberal, both as to 
amount and duration. 

Entire Plan Discussed 

Discussing the complete plan of the 
Schenley group the corporation says: 

“The Schenley Plan has been so es- 
tablished that the company pays into 
the plan on the average, $5, for every 
dollar contributed by the employes. The 
life insurance benefits are provided un- 
der a master Group policy issued by 
the John Hancock. A new type of for- 
mula based upon the employe’s earn 
ings and upon his age produces propor 
tionately greater amounts of insurance 
for younger employes who ordinarily 
need the insurance the most. Further- 
more, no contributions are made with 
respect to the first $50 of earnings, so 
that lower-paid employes contribute 
proportionately less than higher-paid 
employes. Contributions toward life in- 
surance and medical care represent ap 
proximately 3.6% of that portion of 
monthly earnings in excess of $50. 
“Taking as an example an employe, 
aged 35, in the $1500-$1600 salary range, 
he is entitled to about $3900 of insurance. 
To the cost of this insurance, with its 
accumulating legal reserve cash value, 
and the cost of the hospitalization ani 
medical care benefits to which he and his 
family are entitled, he contributes, unde1 
the Plan a total of $2.88 a monh. 

Military Service 

“Under the Plan, all Schenley em 
ployes who were in the armed services 
on August 15, 1943 (the date when the 
plan was established) or who may enter 
the services in the future, will -be eli 
gible for full participation upon their 
return to work. In determining their 
retirement income, the period of mili- 
tary service will be credited as_ past 
service with Schenley.” 


WESTERN & SOUTHERN’S YEAR 





$105,000,000 Gain in Insurance in Force; 
Assets Amount to More Than 
$243,000,000 

During 1943 the Western & Southern 
Life made a gain of insurance in force 
of more than $105,000,000, for the third 
consecutive year the largest gain in its 
history. Its total insurance in force 
passed the billion and a quarter mark. 
Assets are more than $243,000,000, an in- 
crease of more than $22,662,000. Ordi- 
nary increased topped all previous rec- 
ords, being $45,796,500. Weekly Premium 
increase was $55,707,689. Earnings were 
highest in company’s history. 
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Acacia Mutual Managers 
Meet at Home Office 


COMPANY HAS RECORD YEAR 
President Montgomery Presented with 
Oil Portrait from Field Forces; 
Advisory Committee Members 

Branch managers and unit managers 
of Acacia Mutual Life, Washington, D. 
C., met recently at the company’s home 
office to honor President William Mont- 
gomery, on his golden anniversary with 
the greatest vear in the history of the 
company, with all previous production 
records being broken. Sam Bowman, 
manager of the Oakland, California 
branch acted as spokesman for the field 
organization and Sam Mooers, field vice 
president, presided at all sessions. 

Lee Nashem, Chicago branch man- 
ager, assisted by managers Lou Bender, 
Minneapolis; L. F. Bond, Milwaukee; 
L. W. Borland, Pittsburgh; La Noue 
Matta, Los Angeles; D. Sam Perry, Rich- 
mond; conducted a round table discus- 
sion on recruiting. A similar round table 
discussion on training was held with 
Walter Parker, field supervisor, as chair- 
man and assisted by managers Ed Barr, 
Youngstown; Johnny Williams, Nor- 
folk; Lee Krikava, Fresno; Walter 
Szwed, Akron; M. E. McKibben, Den- 
ver; Lanier Sallee, Portland. Another 
round table on underwriting was con- 
ducted by Van Ness, underwriting de- 
partment, assisted by Wilson Batten, 
manager, District of Columbia branch 
of the Retail Credit, Dr. Beall, Frank 
Halliday, Fred Bryan, William Penn. 
The company’s medical director, Lieu- 
tenant Commander Raymond Hutchin- 
son gave a talk on the writing of men 
discharged from the service. Informal 
talks were also given by Howard W. 
Kacy, first vice president; Lloyd Crip- 
pen, vice president and actuary and 
Eugene Thore, gencral counsel 

Roland Suter, manager of the Balti- 
more branch and chairman of the field 
advisory committee for 1943, unveiled 
an oil portrait of Mr. Montgomery which 
had been presented to him by all Acacia 
field men. 

The members of the field advisory 
committee for 1944 are the following: 
Edward M. Barr, Youngstown; La Noue 
Matta, Los Angeles; Mason McKibben, 
Denver; Leland O, Nashem, Chicago; D. 
Sam Perry, Richmond; W. B. Vennard, 
Houston; James M. Williams, Norfolk. 


Travelers Agency 
(Continued from Page 4) 


1, 1939, when he was made manager of 
the John Street branch. 

In discussing 1943 production Manager 
Toops said to The Eastern Underwriter 
that the trend was towards lower premi- 
ums and buying insurance for protection 
value, investment end being minimized ex- 
cept in case of pension trusts. The appeal 
of a quarter of a century ago of policies 
“for Mary and the baby” is in strong 
swing again, he said. The agency has 
found considerable demand for the com- 
pany’s Triple Protection policy, and Ordi- 
nary life contracts. In the accident de- 
partment one of the most popular con- 
tracts is the Business Executives’ Special, 
particularly wanted by commuters who 


spend some time each day on railroad 
trains. Accident insurance policies are 
being written on many housewives and 


children of school age. 

Business of the agency in 1944 shows 
considerable gain over 1943, 

NORTHERN LIFE REPORT 

The Northern Life Insurance Co., 
through President D. W. Morgan, re- 
ported as of December 31, 1943, total in- 
surance in force including accident and 
health reached $188,085,713, a gain of 
over $8,300,000. The company’s income 
went from $5,954,856 in 1942 to $6,395,583 
in 1943. Assets increased $2,460,000, go- 
ing from $25,006,401 to $27,466,848. Direct 
war deaths increased during 1943, 
amounting to about 5% of the total 


policyholder deaths. 





Mutual Benefit in Force 
Totals $2,205,359,131 


ASSETS NOW OVER $880,000,000 








1943 Dividend Scale to be Maintained; 
Over $272,000,000 Invested in 
U. S. Government Bonds 





John R. Hardin, president, Mutual 
3enefit Life, Newark, reported increases 
in the company’s assets, insurance in 
iorce, and contingency reserves set 
aside for the protection of policyhold- 
ers. Assets are now $880,091,236, the 
largest amount in the history of the 
company, a gain of more than $45,000,- 
000. Insurance in force now stands at 
$2,205,359,131, a gain of almost $70,000,- 
QOO over the previous year. The avail- 
able gains from the year’s operations 
were approximately $18,000,000. These 
margins enabled the company not only 
to provide for the maintenance of the 
1943 dividend scale for 1944, for which 
purpose $12,800,000 was appropriated, but 
also to set aside $1,000,000 for the pur- 
pose of strengthening annuity reserves 
in the future. A substantial increase 
was made in the additional reserve for 
disability benefits, and about $3,800,000 
was added to contingency reserves (sur- 
plus), bringing these reserves to $39,- 
086,149, also the largest amount in the 
history of the company. 

Approximately $24,000,000 was paid to 
living policyholders as matured endow- 
ments, surrender values, dividends, an- 
nuity payments and disability benefits; 
and over $26,000,000 was paid as death 
claims to beneficiaries. 

President Hardin reported that the 
rate at which policyholders terminate 
their life insurance has been declining 
steadily for several years, and in 1943 
only 2% of the company’s insurance in 
force was so terminated. Approximately 
$42,000,000 in amount of insurance was 
voluntarily terminated in 1943, compared 
with more than $60,000,000 in 1942. 

The company’s total bond investment 
is now over $627,000,000, of which more 
than $272,000,000 is in bonds of the 
United States Government. The latter 
figure is 43.4% of the entire bond in- 
vestment and 31.5% of the total assets. 
The current year’s increase in United 
States Government bond holdings was 
$69,245,000, a sum almost equal to the 
entire premium income for the year. 





BANKERS LIFE LEADERS 

Carl R. Hendrickson, Holdrege, Ne- 
braska, of the W. A. Fraser Lincoln 
agency, Bankers Life of Des Moines, led 
the field force of the company in the 
number of applications written in 1943; 
his record being 263. The top producer 
in volume in 1943 was Charles S. Huff- 
man, whose total of $1,003,250 was 
made on 195 applications, an average 
value of $5,220. The average value of 
sales was about 


Mr. Hendrickson’s 
$2,000. 














A LOOK AT 


THE RECORD | 


and depressions, the Home Life has 





For forty-four years, through wars, 
continued its successful operations; 


adopted; 


purpose with . 
to suit the policyholders’ convenience. 


President: Daniel J. Walsh 








BELL RINGERS’ CONTEST 





Penn Mutual Production Winners in 
Three Month Contest Attend Home 
Office Training School 
To have each man compete against 
himself was the idea back of the Bell 
Ringers’ Contest of the producers of 
the Penn Mutual Life. Each attempted 
to ring the bell by writing more busi- 
ness during the last three months of 
1943 than he had sold in his own largest 
quarter-year during the past five years. 
This was accomplished by 123 of the 
company’s field force. The twenty-five 
most successful out of the 123 were 
brought to the home office to attend a 
one week’s training in advanced under- 
writing. The Bell Ringers’ school de- 
voted much of its attention to business 
insurance, programming pension trusts, 
and the five per cent plan of employes’ 

insurance, 

President John A. Stevenson greeted 
the school and as his part of the pro- 
gram analyzed the company’s annual re- 
port. Vice presidents Wallis Boileau, 
Jr., and E. Paul Huttinger, and Superin- 
tendent of Agencies William J. Nenner 
spoke on behalf of the agency commit- 
tee. Mr. Huttinger, in charge of the 
company’s training course, acted as dean 


of the school. Albert Fitz Randolph, 
sales promotion department, managed 
the contest. 

Home office staff members of the 


faculty included Warner F. Haldeman, 
associate counsel, and his assistants, 
Lawrence M. Bregy, Willis H. Satter- 
thwaite, Allen C. Thomas; Charles E. 
Rickards, assistant actuary; William J. 
Probst and Paul S. Miller, agency de- 
partment. Members of the faculty 
brought in from the field were Joseph 
H. Reese, Philadelphia, and Edward L. 
Re‘ley, Cleveland, general agents; and 


Harry Pollock, Cleveland, Albert A. 
Simpler, Philadelphia, supervisors. 
The company’s leading producer, 


Lowell L. Newman, Fort Wayne, and 
the two runnersup, Sanford M. Bern- 
baum, Seattle, and John Veech, Detroit, 
were among the winners. 

The three-months’ production of the 
twenty-five producers who attended the 
school came to a grand total of over 
$5,000,000 on 827 lives. 
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North American Reassurance Co. 
Lawrence M. Cathles, Ares 


99 John Street, New York 


Every liberal practice consistent with the safety of policyholders’ funds has been 


Insurance protection at guaranteed low cost has been provided to its policyholders; 
Every eligible member of the family can secure a policy for every purse and 
remiums payable weekly, monthly, quarterly, semi-annually or annually 


INSURANCE COMPANY OF AMERICA 


EXECUTIVE OFFICES: PHILADELPHIA, PA. 
Treasurer: Charles T. Chase 
SECURITY AND SERVICE SINCE 1899 


THE HOME LIFE 
| 


Secretary: Bernard L. Connor 








Equitable of Iowa Reports 


Record January Volume 


The January paid business volume oi 
the Equitable Life of Iowa was the 
largest ever recorded in the seventy- 
seven year history of the company, ac- 
cording to Ray E. Fuller, agency vice 
president. Life insurance and annuity 
sales paid for in January totaled $6,- 
527,441, recording a gain of $671,341, or 
11.5%, over the corresponding month of 
1943. Life insurance in force was in- 
creased in January by $1,295,357, in- 
creasing the total life insurance in 
force in the company to $660,225,055. 

The Sioux City agency, C. W. Cot- 
tingham, general agent, led all agencies 
of the company in January production 
totals with 795,035 of paid business. 
Other leading agencies were Oakland, 
H. R. Breakenridge, general agent; Des 
Moines, F. L. McCormick, general 
agent; Kansas City, H. A. Hedges, 
general agent; Hoey & Ellison Agency, 
New York City. 

C. F. Montague, St. Louis agency, 
was the leading personal producer dur- 
ing the’ month. 


FEDERAL LIFE LARGE GAINS 








Insurance in Force Up Over $6,000,000; 
Assets Increase $1,379,414; Capital 
Stock Increased to $1,000,000 


L. D. Cavanaugh, president, Federal 
Life Insurance Co., Chicago, announced 
substantial increases in income, admitted 
assets, life insurance in force and in ex- 
cess security to policyholders. The in- 
come for the company was $5,172,615, an 
increase for the year of $191,670. The 
admitted assets increased $1,379,414 to 
$21,236,665. Life insurance in force in- 
creased over $6,000,000 to a total in force 
in excess of $95,000,000. During 1943 the 
capital stock of the company was in- 
creased from $375,000 to $1,000,000, a 
common stock dividend having been de- 
clared in the sum of $625,000. The com- 
pany’s annual statement for the year 
shows capital surplus and contingency 
funds of $2,020,645, an increase for the 
year of $380,685. 

Real estate was decreased through 
sales in the amount of $908,283 book 
value and, excluding the home office 
property and the outstanding sales con- 
tract, the book value of real estate of 
the company was reduced to $915,928, 
representing but 4 3/10% of the com 
pany’s admitted assets of that date. On 
December 31, 1943, the company had 
potential profits in real estate sold on 
contract in excess of $225,000 

At the close of the year approximately 
$5,000,000 of the company’s assets wer‘ 
invested in War Bonds. 





SIEGMUND AGENCY GAINS 
Sidney Y. Newcomb, CLU, agenc) 
manager, William H. Siegmund genera 
agency, Connecticut Mutual Life, Lo: 
Angeles, reports that the agency, to! 
the fourth consecutive year, continue 
its advance from seventy-first place | 
July, 1940, to thirty-eighth place at th: 
end of 1943. During 1943 the agenc 
had ten plus months for a total busi 
ness of life insurance and annuities © 
$1,288,000, an increase of 29% over 1942 
General Agent, Lieutenant Commande 
William H. Siegmund is in command 0! 
a destroyer escort in the United States 

Navy under Admiral William Halsey. 
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Travelers In-Force Now 
More Than Six Billion 


TOTAL — $1,315,815,673 
Surplus is $67,317,457; Policyholders 
and Beneficiaries Receive Over 
$125,000,000 in 1943 


ASSETS 








|. Edmund Zacher, president, Trav- 
elers Insurance Co., presenting the com- 
pany’s annual report announced that 
life insurance in force passed the $6,- 
00,000,000 mark, standing at the end 
of the year as $6,287,149,509, an increase 
of $523,870,377 over the preceding year. 
More payments were made to policy- 
holders and beneficiaries than ever be- 
fore in the company’s history. The 
aciual number was 1,613,821 for the 
year, an average of 5,376 for each busi- 
ness day. In dollars these payments 
aevregated $125,199,903 for the year, 
bringing the total since organization of 
the company eighty years ago up to 
$2.351,149,139. Assets at the close of 
business last year amounted to $1,315,- 
815,673, an increase for the year of 
$83,901,457. Surplus amounted to $67,- 
317,457, an increase of $10,275,793. 

In looking forward to the post-war 
era, President. Zacher said: “We are 
all aware of the recent continued dis- 
cussions of post-war conditions. We 
assume that these conditions will affect 
our business but what they will be and 
how to anticipate their character is 
something that seems impossible to 
predict. They have been discussed by 
the officers of the companies a number 
of times, and to be on the conservative 
side it has seemed prudent to set up 
additional reserves to cover such con- 
tingencies that may occur, as well as 
to cover any unusual hazards that may 
exist in contracts covering enterprises 
engaged in war work.” 

Mr. Zacher reported that during the 
year the company’ organized The 
Travelers War Service Bureau, and 
maintains an organization in Hartford 
and in each branch office in the United 
States under the jurisdiction of the 
cashier. The purpose of this bureau 
is to furnish information and render 
such assistance as may be possible con- 
cerning taxes, allotments, continuance 
of life insurance, etc., to policyholders, 
employes, and friends in the services of 
the armed forces, as well as their de- 
pendents at home. “In the short time 
that this bureau has been in operation,” 
Mr. Zacher said, “we find that it has 
been extremely helpful, and as_ time 
goes on it will be increasingly so.” 





MARKS GOLDEN ANNIVERSARY 

Herman A. Knochenmus, home office 
cashier for the American United Life 
Insurance Co., Indianapolis, celebrated 
the completion of fifty years of con- 
tinuous service with that company. Mr. 
Knochenmus was presented with a $100 
War Bond at a luncheon given in his 
honor by members of the home office 
personnel. 





APP-A-WEEK FOR 10 YEARS 
'ritz Mortinson, Glendive, Montana, 
member of the Preston agency, North- 
Western National Life, recently com- 
pleted ten consecutive years of member- 
Ship in the company’s App-A-Week Club 
ani was presented with a prize check 
$100 and a set of sterling silver 
idlesticks. Mr. Mortinson has been 
: of the company’s leading producers 
the past fifteen years. 








CONN. GENERAL DIRECTORS 
\ustin D, Barney, recently elected di- 
tor of the Connecticut General Life, 
> vice president and general counsel, 
‘arttord Electric Light Co., and not vice 
sident and general counsel of the 
rtford National Bank & Trust Co., as 
ited in last week’s edition of The 
istern Underwriter. Milton H. Glover, 
ce president, Hartford National Bank 
lrust Co., was also elected to the 
oard of directors. 


OHIO NATIONAL GAINS 





Assets Increase to All Time High of 
$67,126,227; Insurance in Force Now 
Totals $244,041,812 

T. W. Appleby, president, Ohio Na- 
tional Life, announced an increase in 
the company’s assets of $5,500,000 for an 
all time high of $67,126,227. Insurance in 
force totalled $244,041,812, a gain of $16,- 
486,838. Surplus rose to $3,440,060, an in- 
crease of $200,000. Bonds represented 
44.17% of the total assets, with more 
than $13,400,000 invested in government 
securities, Mortgage loans represented 
38.75% of the company’s investment 
portfolio and amounted to $26,013,038. 

New business during 1943 was 20% 
higher than that written during the pre- 
ceding year, although the company has 
less fieldmen due to a large number en- 
tering the armed services. 

The company will celebrate its thirty- 
fifth anniversary in September. 





FREID AGENCY HAS BIG MONTH 

The Isadore Freid agency, New Eng- 
land Mutual, 17 East 42nd Street, New 
York City, after closing 1943 as the lead- 
ing agency of the company, reported 
paid business for January to be $1,297,- 
000. The Freid agency showed a gain of 
43% for 1943 over 1942. 
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MADE CHARLOTTE AGENCY HEAD 


Howard Blanton, who recently re- 
signed as vice president and agency 
manager, Volunteer State Life, to head 
the Charlotte agency, Minnesota Mutual, 
was the guest of honor at a farewell 
luncheon sponsored by the Association 
of General Agents and Managers of 
Chattanooga. Mr. Blanton will also 
serve as agency supervisor for several 
states. He was formerly connected with 
the Minnesota Mutual, before joining 
the Volunteer Organization. 


WITH BANKERS LIFE 25 YEARS 

W. H. Wood, Council Bluffs, Iowa, 
celebrated his twenty-fifth anniversary 
with the Bankers Life of Des Moines 
this month. During that time Mr. Wood 
has sold $6,938,850, for an average of 
$277,500 per year. During 1943 Mr. 
Wood won membership in the company’s 
Premier Club, Quarter Million Dollar 
Club and Century Club, having more 
than 100 lives insured in the year. 


BIG YEAR FOR ROBERT SANDERS 

Robert Sanders of San Diego, Cal., in 
addition to bringing his office to fifth 
place among the Business Men’s As- 
surance twenty branch offices (his second 
year as branch manager,) also far out- 
ranked any of the company’s 465 rep- 
resentatives in points. 















Policyholders in the Great-West Life shared a notable 
year in 1943. The results achieved, which reflect out- 
standing teamwork Setween an alert field organization 
and the services of this Company, are indicated by the 
following items taken from the Annual Statement: 


1. Insurances and Annuities in 
Force - - - = - 


. Capital, Contingency Reserve 
and Surplus- - - - 


HEAD OFFICE - 


YYM|jwwwjw-; 


AETNA HONORS TOP AGENTS 


E. L. McCutcheon Leads in Group Cases 
Written; J. P. Sheehan Leads Field 
in Accident Sales 

E. L. McCutcheon and John P. Shee- 
han of Shepard & Co., general agents, 
Aetna Life, Hartford, were recently 
guests of honor at a luncheon for their 
1943 production achievements. Mr. Mc- 
Cutcheon was the country-wide leader 
in the number of Group cases written. 
Mr. Sheehan leading in the sale of acci- 
dent insurance. Mr. McCutcheon is sec- 
ond in the amount of Group insurance 
written. This is the second successive 
year that representatives of the Shepard 
agency have won two out of the three 
top ratings for Aetna fieldmen. 

Morgan B. Brainard, president, spoke 
at the luncheon and congratulated Mr. 
McCutcheon and Mr. Sheehan on their 
achievements. The luncheon followed 
the annual meeting of Shepard & Co., 
at which speakers reviewed the agency’s 
record in 1943. Among those who spoke 
were Robert B. Coolidge, superintendent 
of agencies, C. Gilbert Shepard and 
Joseph McCance, who head the Shepard 
agency. 

Mr. McCutcheon has been with the 
Aetna Life since 1914. Mr. Sheehan has 
been in the insurance business since 
1927. 
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$759,131,250 
101,022,443 
203,789,801 
195,462,751 


8,327,050 





A complete report, showing the strong position of the 
Company, is available. Again, it gives striking 
evidence of how men and women in the United States 
and Canada are making financial provision for their 
own future security. 


OL, GREAT-WEST LIFE ASSURANCE COMPANY 


WINNIPEG, CANADA 
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Great-West Production 
Biggest in its History 


SHIFT IN 1943 INVESTMENTS 


Managing Director H. W. Manning Re- 
ports Earned Interest Rate of 4.41%; 
Operations in United States 


At the annual meeting of the Great- 
West Life of Winnipeg President W. P. 
Riley reported that the company last year 
invested in Canadian and United States 
war bonds $29,000,000 which was nearly 
$10,000,000 premium in- 


more than the 


W. MANNING 


come for the year. Total investments in 
war bonds now exceed $60,000,000. 

H. W. Manning, vice president and 
managing director, told the annual meet- 
ing that in 1943 new life insurance and 
annuities issued aggregated more than 
$101,000,000 which is the largest volume 
of new business in a year in the com- 
pany’s history. Total insurance in force 
increased to $759,000,000. 

“The company’s operations and organ- 
ization now comprise all of the Dominion 


and eleven states in the United States,” 
said Mr. Manning. “Almost one third of 
the new business of the past year and 


one fourth of the total business in force 


is held by policyholders in the United 
States. The total of money now held in 
trust and invested in behalf of policy 


holders has grown to $200,000,000, an in- 
crease of more than $13,000,000 within the 
year.” 

Great-West Life has 46.2% of assets 
invested in government bonds as against 
15% ten years ago. Another striking shift 
in investments is that of city mortgages 
which were 22% of assets in 1933 but 
today are only 9%. 

The company showed the remarkable 
earned interest rate of 4.41%. Mr. Man- 
ning stated that this rate showed an in- 
crease in 1943 contrary to the trend be- 
cause a considerable number of borrowers 
whose interest payments had been in 
arrears were able to pay those arrears as 
well as current interest due. 

The company had an exceptionally fav- 
orable mortality experience and low ex- 
pense rate enabling it to maintain the 
same scale of dividends to policyholders as 
in recent years, a scale which has not 
been reduced since the war started. 

Mr. Manning also reported very satis- 
factory results in the company’s accident 
and health department, a branch of the 
business which was started in April, 1942. 
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Farley Views Post-War Problems of 
Providing Greater A. © H. Coverage 


The A. & H. business is confronted with the problem of whether, in view of the 


agitation for Federal health and disability insurance, 
evolve a positive post-war program for selling A. 
This question was put to ‘Jarvis Farley, actuary and assistant 


of the 
treasurer, 
point is well taken that 


American public. 


lower cost—even including a reasonable profit—than can any Government agency. 


Mr. Farley writes: 

We are confronted with two problems— 
the long-run problem of how best to meet 
the social need which results from loss of 
income caused by sickness, and the short- 
run problem of how to meet current pro- 
posals which we feel to be unsound. On 
the long-run problem I think we all feel 
that major reliance should be on individ- 
ual responsibility and voluntary action. 
Whether or not we feel that this might 
properly be supplemented by any form of 
compulsory sickness insurance, we certain- 
ly oppose action now before we know what 
post-war burdens will be. We oppose 
action at the Federal level because we 
fear the economic and political effects of 
concentrating power in Washington; and 
we oppose giving monopolistic jurisdiction 
to any Government agency because we 








A cross-section of opinion on post- 
war conditions confronting A. & H. 
business will be found in the Casualty 
department of this paper. 








doubt the real economic and social effi- 
ciency of any such agency. We believe 
that over the long run private companies 
can do a better job at lower cost—even 
including a reasonable profit—than can 
any Government agency. 

Even if compulsory sickness insurance 
should come to be established, we still 
would believe that the country would be 
better off to put its major reliance on vol- 
untarv insurance and on private insurers. 


How A. & H. Differs from General 


Business 


In order to make this possible we must 
make it practicable for low income work- 
ers to get adequate insurance at the 
lowest possible cost. In an address recent- 
ly before the Women’s National Press 
Club, Eric Johnston, president of the U.S. 
Chamber of Commerce, said: “Manage- 
ment . must understand that we 
must have lower and lower profit per unit 
and bigger and bigger volume of sales.” 
That is as true of us as of business in 
general, and I believe that the lower 
profit and the bigger volume are inter 
dependent. It is the bigger volume which 
makes the lower unit cost and lower unit 
profit feasible; and the lower cost and 
profit, by reducing the unit price, make 
possible the bigger volume of sales. In 
some businesses the mere lowering of price 
might itself induce the bigger sales vol- 
ume. Where that is so it would only be 
necessary to persuade the companies to 
lower the price in order to get the bigger 
sales, thereby attaining a sound economic 
balance at a lower cost level. 

With accident and health insurance, how- 
ever, that is not the case. With us the 
key is not the company’s willingness to 
lower the price but the public’s willingness 
to buy. Low price by itself does not do 
our selling—even at low premiums there 
must still be a substantial additional sales 
effort. Therefore, in order to attain the 
new economic balance, there must be some 
catalyst which reduces sales resistance— 
which makes it possible for an agent to 
sell considerably more policies with the 
same amount of effort. If such a catalyst 


Massachusetts Indemnity of Boston, who gives the following opinion. 
“over the long run private companies can do a better job at 


steps should now be taken to 
> H. coverage to a larger percentage 


His 
5] 


can be found, the amount of commission 
per policy could be reduced and still give 
the agent a standard of living at least 
as high as he now has; and the increased 
volume would lower the home office cost 
ratios as well. Without the catalyst, how- 
ever, any reduction in premium might 
simply mean for the agent a lower in- 
come and for the companies a smaller ex- 
pense loading without appreciably smaller 
average expense per policy. That trend 
would not be constructive, for lowered 
income to agents over the long run would 
simply drive good men out of the insur- 
ance business, and smaller loadings to meet 
unreduced expenses would drain the com- 
panies’ surpluses. Both mean eventual 
disintegration. 


Improved Quality of Agency Represen- 
tation 

The key to increased volume, therefore, 
is not the mere issuance of a policy at 
substantially reduced premium, but rather 
the constant improvement of the quality 
and efficiency of agency representation. By 
that | do not mean that it is solely a re- 
sponsibility of agents and not of home 
office officiais, nor do I mean to imply 
that there can be no improvement in home 
office administration. I mean simply that 
the problem focuses on improved quality 
of agency- representation, backed up by 
whole-hearted company cooperation. 

Possibly our advertising could be im- 
proved; and surely it would be more ef- 
fective if it could be coordinated with an 
intelligent and reasonable Government pro- 
gram of education on the nature of the 
hazard. That might be a proper function 
of the Social Security Board, or of equiva- 
lent agencies in the states. 

If this analysis of the relations between 
volume and cost is correct then the prob- 
lem is truly long-term, We have been 
working on it ever since the first insur- 
ance policy was sold—for it is nothing 
less than our constant problem of how 
to increase sales, The acquisition side of 
our business is by its nature a long-term 
process of culling out the best minds and 
putting them to work to sell more and 
better insurance more cheaply. It would 
be rather hard to know what steps the 
business might take now to solve over- 
night what the best brains have been 
working on—and making progress on— 
for generations. I believe that, if we are 
given the chance, the post-war years will 
see substantial improvements in the ef- 
fectiveness with which we conduct our 
business, and in the cost of insurance to 
the public. 

I believe 


that the business would be 


(Continued on Page 36) 





AVAILABLE 


Expert secretary - stenographer 
available, 12 years diversified 
business experience including life 
insurance, “cracker-jack” stenog- 
rapher; rapid, accurate typist. 
Extremely personable. Box 1504, 
The Eastern Underwriter, 41 
Maiden Lane, New York 7, N. Y. 











Week-end Meetings 


(Continued from Page 1) 


berths have been easier to get at end 
of the week. This is most unexpected 
because of the warnings so frequently 
published in daily papers that passengers 
should pick the middle of the week. 

Probably the most outstanding Sunday 
nieetings in the insurance business were 
those of the top fire company executives 
with representatives of the Reconstruc- 
tion Finance Corporation at the time 
kEC was getting under way. The fire 
companies were asked to participate in 
the writing of War Damage insurance. 
One of these meetings, held in the Essex 
House, New York City, started Sunday 
morning and was in session until 1 
o'clock on Monday morning. Several 
meetings were held in Washington which 
were attended by fire men. Reason for 
these Sunday meetings was that Jesse 
Jones had his calendar so crowded that 
he said the only time he could give to 
the insurance men on War Damage ques- 
tions was over the week-end. 


Uncertainty of Air Travel 


Ixecutives finding it most difficult to 
go to meetings in Chicago and the East 
are naturally those from the Pacific 
Coast. Formerly, it was merely a ques- 
tion of taking an airplane, but travel by 
air nowadays is something more than 
buying a ticket. One of the Coast ex- 
ccutives recently en route by air to Chi- 
cago to attend an important life insur- 
ance inter-company meeting had to leave 
the plane twice because of priorities of 
service men, with the result that he had 
to make the journey by train arriving 
after scheduled meetings were over. 

Another handicap which the commit- 
tees face is the trouble in getting hotel 
accommodations. Demand for rooms at 
Waldorf-Astoria, Pennsylvania and other 
popular hotels in New York is greatest 
in their history, and in the smaller cities 
there is a similar situation as there ar 
so few hotels in each of these cities ol 
the type which are satisfactory to mec! 
requirements of inter-company commit 
teemen, 


Preliminary figures issued by the Con 
federation Life Association on 1943 ope: 
ations reveal that business in force wa 
increased during the year by $33,310,740) 
to $527,099,462. 





LIFE INSURANCE 





RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 











will be made. 


Lane, New York 7, N. Y. 





Well established agency representing medium size progressive 
company, offers opportunity to man of good record and proven ability to 
become an associate general agent. 


Write giving complete history, past and present connections. Replies will 
be treated strictly confidential. Box 1501, The Eastern Underwriter, 41 Maiden 


Satisfactory financial arrangements 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 

















; 




















February 11, 1944 







THE EASTERN 
UNDERWRITER 






ce 








Page 13 








General American Sets 
Up 2% Service Payment 


HOSPITALIZATION FOR AGENTS 





Post-War Plan for Agents Also An- 
nounced at Chicago Conference 
of Its Managers 





The general agents and managers re- 
gional conference of General American 
Life was held at Drake Hotel, Chicago, 
February 1 and 2, with heads 
and managers from seven states in at- 


agency 


tendance. 

Planned to minimize travel and to 
eliminate the congestion of one meet- 
ing, the conference is the first of sev- 
eral scheduled in centrally located cities 
throughout the company’s field. The 
meeting was conducted by Agency Vice 
President Ripley E. Bowden, Group 
Vice President Emil E. Brill, Superin- 
tendent of Agencies .Frank Vesser, and 
Charles E. Fritsche, educational direc- 
tor. The heads of home office financial, 
law, and actuarial departments appeared 
on the program and participated in all 
sessions. 

Highlighting the two-day session were 
three announcements: The establish- 
ment of a continuous 2% service after 
the tenth year, retroactive to 1933, for 
all full-time agents who meet the mini- 
mum production and persistency re- 
quirements necessary to qualify; a plan 
of group hospitalization insurance tor 
all full-time agents and their depend- 
ents; a post-war plan for re-establish- 
ing agents released from the armed 
forces. 

Daily discussions were devoted prin- 
cipally to modern merchandising meth- 
ods, recruiting, training, and other re- 
lated agency problems. The general 
agents and managers in attendance were 
given a preview of new sales literature 
and other business-getting aids. Simi- 
lar meetings will be held in Tulsa, Feb- 
ruary 11 and 12, and El Paso February 
14 and 15. 





United Benefit Life Entered 
In State of Massachusetts 


The United Benefit Life of Omaha, run- 
ning mate of the Mutual Benefit Health 
& Accident, has received its license to do 
business in the State of Massachusetts. In 
3oston it will be represented in the office 
of Jack O’Connor, who runs the parent 
company’s office. United Benefit recently 
entered New York State. 





U. S. LIFE HAS RECORD YEAR 





Paid for Business in 1943 Exceeds $25,- 
000,000; Total Insurance in Force 
Now Over $100,000,000 
_ Mansfield Freeman, president, United 
States Life, New York, in his annual re- 
port announced that the new paid for 
business of the company had exceeded 
$25,000,000 for the year ending Decem- 
ber 31, 1943, representing an increase of 
16% in the company’s paid for business 
over 1942, The net gain of insurance in 
lorce approximated $19,000,000 bringing 
the company total insurance in force in 
eXCess of $100,000,000 at the year’s end. 
Both these figures indicate a new high 
lor the United States Life and show the 
largest gain in the company’s history in 
any on year since its organization over 

iinetv-four vears ago. 

While Ordinary production in 1943 ex- 
ceeded the 1942 figures by over 23%, the 
total number of applications submitted 
were 8% less, indicating that the average 
amount of insurance applied for had sub- 
stantially increased. Mr. Freeman aslo 
reported that accident and health pre- 
mums had increased over 50% for 1943 
Group insurance also showed a substan- 
tial gain over 1942, 

\s a contribution to the nation’s war 
Program, Mr, Freeman announced that 
the company had invested practically all 
of its new premium income in United 
States Government Bonds. 








HEARD On The WAY | 





In a letter to presidents of insurance 
companies, Edward B. Hall, assistant 
to the Secretary of the Treasury, made 
these among other comments: 

“The development of American Life 
Insurance which has earned the confi- 
dence of more than 60 million policy- 
holders is one of the brightest pages in 
modern financial history, and its useful- 
ness to the country in wartime many 
sided, 

“In the fight against inflation, the 
value of this well established system of 
saving is obvious; and these savings 
are being made available to the Cov- 
ernment for the financing of the war. 

“Your own employees have been 
faithful participants in the Payroll 
Savings program, and life underwriters 
in an organized body have helped de- 
velop the program throughout the coun- 
try. 

“Furthermore, in drive the 


the last 


home office staff members of many life 
companies, both men and women, all be- 
came personal solicitors with outstand- 
ing success.” 





Mrs. Lillian L. Joseph of New York 
has qualified again as the top ranking 
woman producer of the Home Life of 
New York throughout the country. She 
is listed among the leaders, both men 
and women, as eighth in submitted busi- 
ness and her production leads that of 
her agency for the tenth consecutive 
vear. Mrs. Joseph is President of the 
League of Life Insurance Women. 





America’s 68,000,000 life insurance pol- 
icyholders are making an important con- 
tribution to the war effort. The invest- 
ment of policyholders’ reserves in U. S. 
Government bonds now averages more than 
$180 per policyholder. 





John MacKinnon has been elected 
president of the Life Insurance Mana- 
gers Association of New Brunswick. 

Uncle Francis. 








LIFE ASSURANCE 
FIGHTS INFLATION 


Policyholders’ savings important contribution 
to War Effort and Post-War Reconstruction 








Assurance premiums. 


One of the many distinctive services 
performed by Life Assurance in 
these urgent times is the mobiliza- 
tion of the people’s savings against 
the insidious but none the less 
devastating enemy — inflation. Thus millions of 
men and women, advised by a worthy and highly- 
trained group of their fellow-countrymen who 
“sell” Life Assurance, withhold their savings from 
the luxury market and set them aside to secure 
protection and well-being for themselves and their 
loved ones in the unknown days to come. 

In the past year alone, the million policy- 
holders of the Sun Life of Canada have set aside 
$112 millions of their savings in the form of Life 


During the war years there has been a marked 
increase in the basic service rendered by Life Assur- 
ance—personal and family protection in the time 
of greatest need. The Sun Life of Canada, since 
September 1939, has paid out 365 million dollars 





to policyholders 
and beneficiaries, 
a really signifi- 
cant contribution 
to the stability of 











FROM THE 1943 
ANNUAL REPORT 


New Assurances .... $ 214,292,080 
Assurances in force 3,173,417,467 


national family | Benefits Paid 1943 74,057,495 
life in time of Benefits Paid since 

Organization __.. 1,629,863,441 
emergency. 





Copy of the Annual Report for 1943 may be obtained from: 
Sun Life of .Canada, Transportation Building, Washington, D.C. 
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Guardian Life Increases 
Shown in Its Statement 


An increase of 15.1% over 1942 in new 
life insurance last year is shown by the 
Guardian Life of New York in its 84th 
annual report. Total insurance in force 
rose to a new high of $552,954,634, a gain 
of $23,787,683 during the year, 76% 
greater than the 1942 increase® Assets 
were also at a new peak totaling $177, 
467,049, up $11,764,271 over the preceding 
year. Surplus and general contingency 
funds were increased $518,702 last year 
to a total of $7,521,516. 

For the second year a list of 
fifty newspapers in Guardian agency 
cities throughout the country was used 
to bring the highlights of operations 
before the company’s policyholders and 
the general public. Several national bus 
iness magazines will also be used to 
carry the summary of results. 

Total income of the Guardian in 1943 
was $27,390,559, a gain of $2,562,654 over 
1942, Premium income amounted to 
$17,533,759, an increase of $988,255. 
Terminations of existing policies by rea- 
son of lapse or surrender in 1943 were 
the lowest for any year since 1920 and 
repayments of policy loans were the 
largest in the company’s history. A re- 
serve of $2,110,000 was set aside for 
payment of dividends in 1944 to Guardian 
policyholders, the same scale used in 
1943 being continued by the company. 


some 


GIVEN INTEREST IN AGENCY 

Harold P. Morgan, assistant general 
agent and manager of the brokerage de- 
partment of Hays & Bradstreet general 
agency of New England Mutual Life, 
Los Angeles, has been awarded a par- 
ticipating interest in the agency in rec- 
ognition of his years of service with the 
agency and the outstanding work he 
has done in building up the brokerage 
department. Miss Grace Miller, statis- 
tician of the agency who had a mate- 
rial part in the success of the brokerage 
department, has been appointed broker- 
age assistant and statistician. 

Mr. Morgan has been in the life in 
surance business since 1916 and has been 
with the agency for the past 9 years. 
He is a member of the San Gabriel 
Country Club, of the Life Underwriters 
Association, was chairman of the Asso- 
ciation’s Caravan in 1942 and was for- 
merly an official of the Los Angeles 
Junior Chamber of Commerce. 

The Hays and Bradstreet partnership 
operating the agency is composed of 
Rolla R. Hays, Sr., Rolla R. Hays, Jr. 
and Raymond H. Bradstreet. 


James H. Cowles, general agent of 
the Provident Mutual Life in Los 
Angeles announces that George P. 
Quigley, who is well known as an un- 
derwriter in that city, has joined the 
Provident Mutual Agency. Mr. Quigley 
will continue in personal production 
and at the same time will some 
agency work as a member of the agency 


staff. 


do 
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NEW DECISION RELATIVE TO 
BROKERS’ COMMISSIONS 
The opinion of the United States Cir- 
cuit Court of Appeals handed down Jan- 
nary 31, 1944, in the case of Beidler & 


Bookmyer, Inc., v. Universal Insurance 


, 
Co., is of current interest to both com- 
panic sand producers. 

The action was instituted to recover 
broker’s commissions on a policy of war 
risk insurance. Ina prior action between 


he same parties, which is reported in 


134 Fed. (2) 828, the Circuit Court of 


Appeals held that the plaintiff was not 
entitled to commissions on the basic 
pen marine cargo policy subsequent to 
a substitution of brokers by the assured. 

The second action was based on the 
fact that the letter of substitution made 
no reference to the war risk policy, in 


ew of which fact the broker maintained 


that it continued as broker thereon even 


though its right to commissions under 
he basic policy had terminated. 

The U. S. Circuit Court of Appeals 
decision affirmed the judgment for the 
defendant. Bingham, Englar, Jones & 


Houston represented the defendant. 


POST-WAR INSURANCE 
EDUCATION OF SERVICE MEN 
Among the organizations and institu- 

tions in the insurance business consid- 


ering problems of service men, which 
will face them after return from the war 
is the Insurance Society of New York. 
It is considering probable place of in- 
surance education in the post-war period 
and what it will do in that connection. 
Thousands of insurance men have taken 
the Society’s courses. 

In the Fall of 1940 the first men started 
leaving for the training camps and some, 
therefore, have been away from their 


desks Many 


have been in the services more than two 


more than three years. 


vears. Those who have returned and 
are in good health have experienced no 
difficulty in re-establishing themselves. 
This is particularly true of those who 
have not been in the service for a long 
period. But with those who were among 
the early inductees. the situation is more 
complicated as they have lost touch with 
insurance so long, 

The Insurance Society of New York 
tells in current issue of its News Letter 
how it will handle the situation, relative 
to returning service men. It says in 
part: 

The problem of providing for these 
men has been anticipated and consider- 





able thought given to it. Most of the 
men will not need the society’s regular 
courses; they had already passed through 
its classes before entering the service. 
What they will need is a “refresher” on 
what has become vague, and information 
on the changes that have occurred; 
orientation on present problems and 
changed attitudes. Short, intensive, 
“brush-up” courses are indicated. 

As long as the men return in negli- 
gible numbers, no general program can 
be offered, and each case will have to be 
treated individually. It is probable that 
the number returning will steadily in- 
crease from now on. It is understood 
that the Government has advised the 
universities that they may expect fairly 
large numbers by midsummer. The law 
of average should give us our. share. 
Most of those early discharges will be 
for medical or physical reasons resulting 
from service or battle injuries. How 
soon any number of others will follow 
is still in the realm of divination but all 
predictions of those in authority who 
should be best informed grow more san- 
guine daily and we can safely assume 
that the time is much nearer than we 
dared to hope a short time ago. In any 
event, the problem of preparing return- 
ing service men to resume their former 
or similar jobs is even now upon us 
and will occupy much of our thoughis 
for sometime to come. 

\ special committee of the society is 
at present studying the content of such 
courses. They must give the returning 
man sufficient to place him on a= par 
with his fellow employe who was _ not 
called; they must be short, intensive, 
without being superficial. They must be 
of such a nature that they can be given 
with great frequency—be as continuously 
available as possible for, for a long time 
to come the men will be drifting back, 
steadily and in increasing numbers but 
no great number at any one time in any 
branch or specialty and yet each should 
have something in his field available 
upon his return. Provision must also be 
made for those who cover many fields, 
L.e., special agents, local agents and 
brokers. 

Realizing that “constant availability” 
of such brush-up courses is a prime 
requisite, the committee plans to give 
special attention to this important nhase 
of the society’s program; meanwhile. we 
appreciate from members 
bearing on the retraining of ex-service 
men. 


suggestions 


George E. Lee on February 4 cele- 
brated his fortieth anniversary as an 
agent at Asheville, N. C., for the Aetna 
Life Affiliated Companies. 

x Ok 

George H. Cockburn, Sr., head of the 
Cockburn & Son insurance agency of 
Cedar Rapids, Ia., has been elected 
president of the Cedar Rapids chapter of 
American War Dads. His son, Capt. 
George Cockburn, Jr., member of the 
firm, was last reported as a Jap prisoner 
on Bataan. 





Boston Globe 


L. to R., seated: Governor Saltonstall of Massachusetts, Mrs. DeWitt C. Ramsey, 
Guy W. Cox. Standing: Admiral DeWitt C. Ramsey, U. S. N., and Senator Walsh 


of Massachusetts, chairman of Senate committee on naval affair's. 


Mrs. DeWitt C. Ramsey, sponsor of the aircraft carrier U.S.S. Hancock, is seen 
in accompanying picture chatting with Governor Saltonstall of Massachusetts, Presi- 
dent Guy W. Cox of John Hancock Mutual Life; Admiral Ramsey, U.S.N., and 
Senator Walsh, chairman of Senate committee on naval affairs. Occasion was dinner 
of John Hancock in honor of Mrs. Ramsey. Launching of Hancock (at Bethlehem 
Steel Co., Fore River Yard, Quincy, Mass.), was attended by thirty-three John 
Hancock agents, selected by lot from among 3,000 who exceeded their quotas in a 
drive to raise enough war bonds to pay the cost of the new carrier, its fittings and 
its complement of planes. One of these agents, specially congratulated at the dinner 
by Edward B. Hall, Assistant to Secretary of the Treasury, and by Vice President 
Paul F. Clark, is Mrs. Norma Deeren. With the company less than a year she has 
achieved first position in the company’s San Francisco 2 office and third position on 
the Pacific Coast in Weekly Premium writings, besides writing a better than average 


amount of Ordinary. 





George H. Parker, manager of the 
Kentucky Actuarial Bureau, recently re- 
turned to his office after spending sev- 
eral weeks in Mexico, most of the time 
having been located at Mexico City. 

* * x 

Alfred C. Sinn, head of the A. C. Sinn, 
Inc., agency at Clifton, N. J., and former 
president of the Passaic County Associa- 
tion of Insurance Agents, has been 
elected president of the Clifton Chamber 
of Commerce for his second term. 

* * x 

D. K. MacDonald, retiring president of 
Seattle Chamber of Commerce and head 
of the local insurance brokerage firm of 
D. kK. MacDonald & Co., advised the 
former body that the individual states. 
are in the best position to regulate in- 
surance. The State of Washington has 
full control over it through the insur- 
ance commissioner, elected by the peo- 
ple. Thus it is regulated on the “ground 
floor” making for “maximum effective- 
ness and efficiency,” he said. 

x *k x 

Arthur Coburn, vice president, South- 
western Life, has been elected vice presi- 
dent of the Dallas Morris Plan Bank. 

* ok * 

Jesse T. Owens, CLU Mutual Life of 
New York, Oklahoma City, has been 
elected president of the Oklahoma City 
Council of Churches. 

x * x 

Mercedes Smart, assistant cashier of 
Milton A. Link Seattle agency of Bank- 
ers Life Co, has joined the Waves and 
is taking her boot training at Hunter 
College, New York City. 


George E. Parris, general agent of 
Bankers National Life in Philadelphia, 
has qualified for membership at the 
Million Dollar Round Table of the Na- 





GEORGE E. PARRIS 


tional Association of Life Underwriter 
His 1943 business was all on individua 
sales with 75% of it in retirement in 
annuities. He hc 
3ankers Na 


come policies and 
been No. 1 
tional for the past two years and ha 
been four years with that company. 


producer of 
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Large Fires of 1943 

One hundred and five fires, each with 
a loss of $250,000 or more, occurred in 
the United States and Canada last year, 
an increase of 31% over the eighty 
larve fires in 1942, according to the 
Quarterly of the National Fire Protec- 
tion Association, leading magazine in 
the fire loss and fire protection field. 
In 1939 there were only twenty-eight 
such fires, thirty-eight in 1940 and 
forty-eight in 1941. 

Among fires causing $1,000,000 or 
more loss were the January 21 fire at 
an army barracks at Colorado Springs; 
the January 27 group fire at Marion, 


Va.: the February 23 flour mill and 
elevator fire at Saginaw, Texas; the 
February 28 $2,000,000 Albers Bros. 


Milling Co. fire at Oakland, Calif.; the 
March 31 soy bean oil mill fire at 
Cairo, Ill.; the May 20 metal gas holder 
fire at Chicago, the August 19 linoleum 
plant fire at Kearny, N. J., causing a 
loss of $2,000,000; the September 24 
$3,000,000 fur storage fire at New Haven, 
Conn.; the October 2 warehouse fire at 
Moorpark, Calif., with loss of $1,000,- 
(00; the October 11 naval base fire near 
Sydney, Nova Scotia, with loss of $1,- 
000,000; the November 6 forest and 
brush fires of southern California,’ caus- 
ing loss of $2,000,000; the November 
6 fire, with similar loss, at Camp Bor- 
Ont.; the November 14 winery 
$2,250,000, at Calgro, Calif., and 
the Christmas morning conflagration at 
Wildwood, N. J. 

In an editorial article in the Quar- 
terly on fire protection developments in 
1943, General Manager Percy Bugbee 
of the NFPA says, with respect to 
fires and protection, in part as follows: 

“The increase in fire loss in 1943 was 
largely an increase in industrial losses. 
This trend was predicted a year ago. 
Some increase in industrial losses is al- 
most inevitable at a time of all-out war 
production because of the great increase 
in values and in fire hazards at a time 
ol intense production. There is some 
comfort in the fact that the increase in 
industrial fire losses has not been at 
as rapid a rate as the increase in indus- 
tral production. 

\ noticeable trend in the latter part 

i943 was a very substantial number 

serious fires in food plants. Sufficient 
iin and other important war food- 
ffs were destroyed in these fires to 

1 several good-sized armies. 

For several years the trend in farm 

losses has been downward. That 
wnward trend was halted and_ the 

‘m loss in 1943 showed a slight up 
end. So far as early information re- 

ils, the dwelling loss trend continued 

ghtly downward during the year. 

“The fire departments of the country 


den, 


lena, 


ced during 1943 some very serious 
oblems. A national survey of paid 
re departments in cities over 20,000 


spulation made by the FPA in Novem- 
cr revealed that these departments had 
iready lost one out of eight of their 
xperienced men to the armed forces, 























seemed that as the 


and it 
drafting of married men proceeded the 


apparent 
fire departments might face further 
serious inroads into their effective 
strength. The average citizen may not 
have noticed that the fire trucks re- 
sponding to fires were manned with two 
or three men instead of the usual five 
or six. Inadequate manning of muni- 
cipal fire departments was undoubtedly 
a factor in the increase in big fires dur- 
ing the year. 

“With private fire protection re- 
stricted or denied, and public fire pro- 
tection weakened, it js small wonder 
that the fire loss substantially increased. 
Obviously fire crews that fall far below 
the usual schedules for manpower can- 
not be expected to give adequate service 
at fires which require the prompt use of 
numerous hose streams, large-scale lad- 
der operations, etc. It is likely that 
during the coming year fire department 
officials will be faced with the necessity 
of taking various drastic and unusual 
steps to keep fire department manning 
up to at least a reasonable minimum. 

“A good many persons have wondered 
why the thousands of units of auxiliary 


fire equipment distributed under the 
civilian defense program were not an 
effective substitute for some of this 
over-age and obsolete municipal fire 


apparatus. It should be remembered 
that this equipment was designed for 
emergency equipment for use of 
auxiliary firemen. None of it was pro- 
vided on standard fire department motor 
chassis or other suitable truck chassis 
and each city was expected to find 
somme means of conveying the auxiliary 
pumps, hose and appliances in the event 
of an emergency. It is interesting to 
note that many cities have failed to 
make any use at all of this auxiliary 
fire equipment, which is well designed 


and useful equipment for many pur- 
poses. 
“Because of the war, general interest 


in fire protection and prevention has 
grown rapidly and a greatly increased 
demand for standards of fire protec- 
tion has been created. The National 
Fire Protection Association issued early 
in 1943 the National Fire Codes for 
Extinguishing and Alarm Equipment, 
embracing a compilation of 42. stand- 
ards in that field and the National Fire 


Codes for the Prevention of Dust FEx- 
plosions covering 14 standards. In the 
fall of 1943 the National Fire Codes 


for Flammable Liquids, Gases, Chemi- 
cals and Explosives were issued, em- 
bracing 44 standards in this field, and 
early in 1944 the National Fire Codes 
for Building Construction will appear, 
so that some 150 fire standards will be 
available in four volumes. 

“An item of growing importance to 
many municipalities has been a mate- 
rial increase in the number of airplane 
crash fires and the difficult problems 
involved in setting up any procedures 
to effectively control this type of fire. 
Early in 1944 a conference called jointly 
by the National Fire Protection Asso- 
ciation and the Army Air Force will 


meet to discuss this problem in all its 
angles and it is hoped that some spe- 
cific procedures may be evolved. 
“Students of building construction and 
city planning all agree that if our 
country had been subjected to the type 
of fire attack that Britain and Germany 
have been subjected to much more ap- 
palling damage and destruction might 
have been inevitable. The gradual re- 
building of American cities to make 
them immune to the dangers of sweep- 
ing fires and conflagrations is a long 
range planning problem of the utmost 
importance to the future welfare of our 
country. Only by long range planning 
and reconstruction of our cities in times 
of peace can we have any assurance of 
maintaining the existence of these cities 
in any future war. 
+ pare 


Post Agency, Utica, 50 Years Old 


Arthur W. Post, 79, has been an insur- 
ance agent in Utica, N. Y., half a century. 
A newly employed special agent, he came 
there to collect an agent’s balance for an 
insurance company. Following conferences, 
the agent left the office “to collect some 
cash” and never returned. So Arthur W. 
Post, at the request of his company, be- 
came local agent at Utica. He quickly 
made friends in Utica and his agency 
grew. A two-page story about him and 
the agency is printed in the January issue 
of Continental Agents Record, house or- 
gan of Continental Casualty, Continental 
Assurance, Transportation and National 
Casualty. To that publication Mr. Post 
said: 

“My first occupation was as a clerk in 
a hat store at $2 a week. At the end 
of the second week my salary was paid 
in full and I was requested to stay away 
from the store. In 1882 my father took me 
in as partner in his insurance agency. 
When that agency was sold in 1889, | 
moved to Elmira, New York, and started 
an agency on my own hook. 

“At Elmira I invested all the cash I 
had in a house and lot. I made anplica- 
tion for membership in the local board, 
which furnished rates to its members. 
However, I was not elected as they had a 
rule that no new members would be ac 
cepted. But after waiting a week or two 
I had to take action on my own. I had 
received a letter from the bank that held 
the mortgage on my house to furnish them 
with an insurance policy at once. 

“T took this letter to the secretary of 
the local board and asked for the rate 
on No. 11 Harmon Street. He replied 
that he could furnish rates only to mem- 
bers of the board. I therefore wrote a 
policy at the sixty-cent rate, delivered it 
to the mortgagee and sent a daily report 
with full explanation to the company I 
then represented. They promptly advised 
me that my action was perfectly satisfac- 
tory to them. So I proceeded to sell all 
agent.” The following points to agency 
growth in Utica: 

In 1911 the agency was moved to the 
Genesee-Pearl Building, and in 1926 larger 
quarters were obtained in the same build- 
ing. In 1929 Mr. Post became agent of 
the Continental Casualty. In 1935 the 
agency moved to its present address, 225 
Genesee Street, where more space was 
taken, Today ten sub-agents report from 
Utica and vicinity to Mr. Post, whose pres- 
ent title is chairman of the Post Agency, 


Inc. The agency has an annual volume 
of a quarter of a million dollars pre- 
miums. Its underwriting record, in both 


fire and casualty insurance, has been un- 
usually good. Eleven persons are now em- 
ployed in the agency. 

Arthur W. Post, Jr., is treasurer and 
has taken over a large part of his father’s 
responsibility. Clarence P. Frey is presi- 
dent; J. W. Hewton, assistant treasurer; 
Albert J. Conboy and C. Dean Williams 
are vice presidents, and A. E. Eiffe, sec- 
retary. 

Arthur W. Post’s hobby is trout angling. 
During spring and summer he finds time 
to pursue this hobby at his camp thirty- 
five miles north of Utica. There he keeps 
two spring-fed lakes stocked, one with 
rainbow trout and the other with brook 








NFPA General Manager 





PERCY BUGBEE 

Percy Bugbee has been with the 
NFPA for more than twenty years and 
served for a long while under the vigor- 
ous and colorful managing director, 
Franklin H. Wentworth, succeeding him 
in 1939. Mr. Bugbee was the first field 
engineer sent out when the field service 


department was launched in 1924. He 
became assistant managing director in 
1928, with supervision of field work. He 


has visited all the principal cities of the 
United States and Canada and has an 
excellent reputation as a fire prevention 
authority. He is a graduate of the 
Massachusetts Institute of Technology. 


trout. A consistent and long standing 
rule at the camp is that no one fishes im 
these lakes except with flies. Mr. Post 
also tames wild ducks which make his 
lakes their home. He spends some time 
each winter in Florida. 

ae 


Controversy Over War Damage Cor- 
poration’s Low Loss Record 

In a letter to the New York Times, 
Robert S. Schloss urged that the premiums 
paid to the Government by property own- 
ers for War Damage insurance be refund- 
ed, “since no damage has occurred.” Among 
correspondents to the Times who cannot 
see the logic of this situation is William 
T. Nedlog of Washington, D. C., who 
sends this letter to the Times: 

“The property owners made a bet -with 
the Government (which is to say, all the 
other citizens of the United States) at 
long odds. They did not have to make 
the bet. Thus far these property owners 
have lost, there having been no destruc- 
tion, for which we all are grateful. If 
there had been war damage the Govern 
ment would have paid; it stood, and still 
stands, the risk of substantial loss. 

“If Mr. Schloss bet on a horse and the 
horse lost, would he ask to have his stake 
returned ?” 

Assemblyman John J. Lamula of New 
York has presented to the New York Leg- 
islature a resolution memorializing Con- 
gress and the War Damage Corporation 
to take appropriate measures to renew au- 
tomatically all existing War Damage pol- 
icies upon expiration “without the collec 


tion of a renewal premium.” 
ea dae 


Elliott Is NFPA Chairman 

Former President George W. Elliott 
has been elected chairman of the board 
of directors of the National Fire Protec- 
tion Association to fill the unexpired 
term of the late Albert T. Bell. Mr. 
Elliott has served as Fire Marshal of 
Philadelphia, director of public safety 
and in recent years, as secretary of the 
Philadelphia Chamber of Commerce. He 
has been a member of the board of the 


NFPA since 1924. 
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Brooklyn Agents Assn. 
Honors Seven Members 


CONICK ON POST WAR PLANNING 


Royal-Liverpool U. S. Manager Urges 
Hiring of Best Brains Available; 
Short and Lemma Preside 


Carrying out properly the responsi- 
bility of insuring the American public 
is in itself the best public relations pro- 
gram of the industry Harold C. Conick, 
United States manager of the Royal- 


CONICK 


HAROLD C. 


Liverpool Groups, told the members of 
the Brooklyn Fire Agents’ Association, 
Inc., and their guests at a luncheon 
meeting Tuesday in Brooklyn, held to 
honor seven members who are serving 
or have served on committees of the 
New York Fire Insurance Exchange. 
Mr. Conick, speaking on post-war 
planning in insurance, strongly urged 
agents, brokers and companies to hire 
for their own offices young men of in- 
telligence and initiative when the war is 
over and nearly 11,000,000 men and wo- 
Armed Services 


men return from the 
to seck positions in civilian life. He 
said insurance needs the best brains 


available to sell to the public the strong 
and broad protection which the insur- 
industry has to offer. A splendid 
exists now, he stressed, to 
plan effectively for securing potentially 
efficient selling and = office personnel 
when peace returns. 

John F. Short of 


ance 
opportunity 


Short & McCourt, 
president of the Brooklyn association, 
presided and Samuel A. Lemma _ of 
Lemma & O’Connor, vice president, was 
chairman of the committee arranging 
the luncheon. Serving with him were 
Sherman Kearns and John F. Seakamp. 


Members Honored at Meeting 


The seven members of the association, 
all prominent in’ Brooklyn production 
circles, who were guests of honor be- 
cause of their loyal and unselfish serv- 
ices to Brooklyn by being members of 
New York Fire Insurance Exchange 
committees were as follows: 

Stanley Andrews of Andrews & 
Evans; Stanley J. Corsa of Andrew J. 
Corsa & Son, treasurer of the Brooklyn 
Charles D. Fraser of Charles 
D. Fraser & Co., Inc., past president; 
Clinton, P. Hamilton, head of his own 
William F. Ittner of Valentine, 

Poggenburg, Inc., past presi- 
Manning of Albert B. 


association; 


agency; 
Ittner & 
William J. 


dent; 





Liell Agency, Inc., past president, and 
Albert R. Menard of Pendleton & Pen- 
dleton, Inc., member of the executive 
committee. Messrs. Fraser and Manning 
have served on the executive committee 
of the Exchange; Messrs. Hamilton and 
Menard, brokerage committee; Messrs. 
Andrews and Corsa, rates, rules and 
forms committee, and Mr. Ittner, arbi- 
tration committee. 

Declaring that nothing is so constant 
as change, in insurance as well as in 
all phases of life, Mr. Conick said that 
everyone in this business should be 
aware of trends and changes in the eco- 
nomic system. The companies already 
are doing some thinking and studying 
along these lines. Citing specific exam- 
ples of recent insurance developments 
of benefit to the insuring public Mr. 
Conick told of the research efforts now 
being made by the Insurance Commis- 
sioners of the various states on the 
problem of multiple writing powers for 
fire and casualty companies, He fore- 
sees much broader forms written by fire 
and casualty insurers, covering property 
risks. 

Mr. Conick said the trend 
greater uniformity is splendidly illus- 
trated by the acceptance of the New 
York 1943 standard fire policy by a 
number of the states. Between twenty- 
five and thirty states have already ap- 
proved this new contract or are moving 
in that direction. Extended coverage 
contracts are becoming uniform, also, 
aiding producers in any one locality tc 
serve competently assureds’ who may 
have risks located in various states. 

Nominating Committee 

During the luncheon President Short 
announced appointment of a nominating 
committee to prepare a list of candi- 
dates for election to the association of- 
fices. Serving on that committee are 
August B. Sohl, Charles Fraser, George 
Scarano, William F. Ittner and Sherman 
Kearns. 

John J. Rooney, assistant district at- 
torney of Kings County and holder of 
an insurance broker’s license, was also 
a speaker and commended the fire un- 
derwriters’ organizations in New York 
for their willing cooperation in arson 
and other criminal cases. Mr. Rooney 
declared that New York City has the 
finest Police Department and detective 
division of any city in the world, with 
all divisions of the department work- 
ing loyally and efficiently together. 


REELECT MRS. J. H. LEDDY 

Mrs. John H. Leddy was reelected 
president of the Insurance Agents As- 
sociation of Paterson, N. J., at its an- 
nual meeting and George Clair was re- 
elected secretary-treasurer for the 


toward 





Springfield Group 


Announces Promotions 
FOUR EXECUTIVES ADVANCED 


Parker Resident Vice President at New 
York; Titcomb Treasurer; Coast 
Changes Announced 


The Springfield Fire & Marine Group 
this week announced several executive 
promotions as follows: Secretary S. 
Dwight Parker was elected resident 
vice president at New York City for the 
three fire companies; Assistant Treas- 
urer William N. Titcomb was elected 
treasurer of both the fire companies and 
the New England Casualty; Resident 
Secretary John M. Wylie was elected 
resident vice president at San Francisco 
for the fire companies; and Resident 
Assistant Secretary C. Douglass was 
elected resident secretary at San Fran- 
cisco for the fire companies. 

S. Dwight Parker 

Mr. Parker is a native of Springfield, 
Mass. On being graduated from Ohio 
State University in 1925 he immediately 
entered the employ of the Springfield 
at its head office in Springfield. After 
working through various departments, 
in 1929 he was appointed special agent 
for inland marine and automobile, with 
headquarters at Syracuse, N. Y. In De- 
cember, 1930, he was transferred to New 
York City where he remained in the 
same capacity until May, 1933, when he 
was appointed superintendent in charge 
of the Springfield’s New York City of- 
fice. He was elected assistant secre- 
tary of the fire companies in 1937, and 
secretary in 1939. 

William N. Titcomb 

Mr. Titcomb is a native of Salisbury, 
N. H., receiving his education in Con- 
cord. His first business experience was 
with the Capital Fire of Concord. The 
next nine years he was associated with 
a large general agency in Syracuse, N. 
Y., and this was followed by seven years 
with the London & Lancashire and 
Orient in Hartford. He became asso- 
ciated with the Springfield Co. on 
August 1, 1918, as chief accountant. On 
February 14, 1928, he was elected as- 
sistant treasurer. 





MAY ABANDON WDC INSURANCE 

According to Connecticut State Comp- 
troller Fred R. Zeller, present plans con- 
template the dropping of war damage in- 
surance on state-owned property, in- 
volving annual premiums of $78,000. It 
is also said that the city of Hartford 
contemplates dropping its War Damage 
Corporation insurance when it comes up 
for renewal at midyear. 


thirty-ninth consecutive term. Frank 
Hanson is vice president and following 
is the executive committee: Charles 
Whiteman, chairman; Mrs. Elizabeth 
McDermott, William F. Glasser, Henry 
D. Fairhurst and Frank A. Eakins. 
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Rating Associations Bill 
Introduced in New Jers:y 


A bill to provide for insurance rat’ jy 
associations has been introduced in \\¢ 
New Jersey legislature, with the 
ported support of the Commissioner of 
Banking and Insurance. It will be \s- 
signed a number at next Monday’s «.s- 
sion of the legislature. The bill j.- 
vides for state licensing of rating \y- 
reaus and would allow companies eit! cr 
to make their own rates or belong 1. a 
rating association. However, all raies 
would have to be approved by the in- 
surance Department before being le«al, 

Intent of the measure, apparentl, i 
to provide that rate- making proce. 
will not be in violation of any aniti- 
trust laws and also to bring regulat‘on 
of all rates definitely within the contro] 
of the New Jersey Insurance Depart- 
ment. 











Seeks Survey of Fire and 
Casualty Rates in New York 


Assemblyman Ronald M. Albee of 
Sullivan County, N. Y., has reintroduced 
his resolution caliing for a complete 
survey and study of fire and casualty 
insurance rates in New York State. The 
resolution recommends that particular 
attention be paid to premiums and the 
ratio of premiums based on actual pay- 
ment ot claims or losses, the ratio to be 
determined on the basis of experience 
in the state rather than upon nation- 
wide statistics. 

The proposal calls for $100,000 appro- 
priation for the committee which would 
sit within or without the state, holding 
either public or private hearings, and 
would report its recommendations to tlie 
1°45 legislature. 





N .Y. Rating Organization 
Names Irvine and Cothran 


T. J. Irvine, Phoenix Assurance, and 
Perrin C. Cothran, Phoenix of Hartford, 
were elected members of the governing 
committee of the New York Fire Insur- 
ance Rating Organization at the annual 
meeting held February 8 The follow- 
ing members were reappointed: W. J. 
Reynolds, Corroon & Keynolds; O. L. 
Brooks, Globe & Rutgers; F. H. Elen. 

The session was featured by discus- 
sion of the New York Insurance Ve 
partment’s recent show-cause order tor 
fire insurance rate revision in the state. 
No action was taken, pending further 
conferences between the organization’s 
representatives and Insurance Depart- 
ment officials. 





Charles F. Littlepage Joins 
North America’s N. Y. Office 


Charles F. Littlepage, who recently 
resigned as assistant manager in charge 
of the actuarial bureau ot the Nationa: 
Board of Fire Underwriters, has joined 
the general cover department of the !n 
surance Co, of North America in li’ 
New York office where the company 
maintains the head office of that «e- 
partment. 

Mr. Littlepage was graduated from 
the University of West Virginia «.d 
practiced law in Charleston, W. \ a, 
until 1936 when he came to New J -rk 
as assistant counsel in the legal dep: rt- 
ment of the National Board. He «as 
made assistant manager in charge vl 
the actuarial bureau in July, 1940, u, on 
retirement of Charles L. Simpson 1:1! 
that position. 


BILL PASSES N. Y. ASSEMBL * 

The New York State assembly | as 
passed and sent to the senate the Wr!!! 
bill to amend the insurance law in © !a- 
tion to authorizing issuance of tem o- 
rary licenses without examination ©! 
designees gf licensed insurance age'ts 
and brokers who are serving in 
armed forces of the United States. 
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G rent American Shows 


Large Gains in 1943 


ASSETS NOW EXCEED $57,660,000 





Surplus at $34,219,743 Reflects Increase 
of $5,000,000; Premium Income 
Below 1942 Level 





he Great American in 1943 wrote net 
promiums of $18,654,926, which compares 
with $20,452,181 in 1942. Losses and loss 
enses amounted to $9,747,259 last year 
an general expenses were $8,254,379, 
leaving a trading profit of $653,287. Net 
loses paid in 1942 amounted to $9,904,- 
5x7. Affiliated fire companies, including 
the American Alliance, American, Na- 
tional, County Fire, Detroit Fire & Ma- 
rine, Massachusetts Fire & Marine, 
North Carolina Home and_ Rochester 
American, together wrote net premiums 
last year of $3,467,666. Losses and loss 
expenses were $1,767,666 and other ex- 
penses $1,467,204, leaving a trading prof- 
it of $232,953. 

Total admitted assets of the Great 
American on December 31, 1943, were 
$57,661,510, against $51,082,356 the year 
before, Based on December 31, 1943, 
market quotations for all bonds and 
stocks owned the total admitted assets 
would be increased to $59,723,761. Policy- 
holders’ surplus of $34,219,743 compares 
with $29,286,661 at the close of 1942. On 
the basis of market quotations for se- 
curities present policyholders’ surplus 
would be increased to $36,441,994. The re- 
serve for unearned premiums of $16,742,- 
492 compares with $16,350,114 a year ago. 
The loss reserve is $4,117,703, against 
$3,486,300. 

Affiliated Fire Companies 

Figures for other fire companies in 
the group are as follows: 

American Alliance: assets $9,726,092, 
policyholders’ surplus $6,598,661 and un- 
earned premium reserve $2,494,083. 

American National: assets $1,267,508. 
policyholders’ surplus $1,252,008 and un- 
earned premium reserve, none. 

County Fire: assets $2,724,196, policy- 
holders’ surplus $1,904,998 and unearned 
premium reserve $665,343. 

Detroit Fire & Marine: assets $4,317,- 
770, policyholders’ surplus $2,942,509 and 
unearned premium reserve $1,096,716. 

Massachusetts Fire & Marine: assets 
$3,051,864, policyholders’ surplus $2,289,- 
295 and unearned premium reserve $598,- 
162. 

North Carolina Home: assets $1,340,- 
359, policyholders’ surplus $1,321,359 and 
unearned premium reserve, none. 

Rochester American: assets $4,673,334, 
policyholders’ surplus $3,297,178 and un- 
unearned premium reserve $1,096,716. 





Canadian War Damage 
Premiums 80% Renewed 


During the first quarter of the current 
fiscal year of the Canadian war risk in- 
surance plan, to the end of November, 
1943, premiums written amounted to 
$238,386, according to James Matson, su- 
pervisor of the plan. This sum _ repre- 
sents approximately 80% of the premiums 
collected in the corresponding period of 
the previous fiscal year after allowing for 
the 20% reduction in premium rates, Con- 
sequently there has been only slight varia- 


tcn from the last report of this office, 
\ had previously stated that in the 
firs’ two months of the year’s operations 


ums written were 80 to 85% of the 
pre\ ious year’s, 

\ir. Matson revealed the following ap- 
Provimate percentage of origin of premi- 
ums by provinces: Quebec 34, Ontario 25, 
irish Columbia 23, Nova Scotia 11, New 
runswick 3 and Alberta 2. 





FLA. ADOPTS N. Y. POLICY 


an announcement “to all fire in- 


surance companies authorized to do 
bu less in Florida,” Insurance Com- 
Wesioner J. Edwin Larson puts the 
‘Nov York standard fire insurance 


Povey into effect as of March, 1944. 
I is adopted as the standard form of 
‘re insurance policy contract for cover- 
MN property in Florida. 











HONOR CORWITH BROS., INC. 





North British Marks Brooklyn Agency’s 
25th Anniversary With Company; 
Agency Started in 1874 

February 1 marked the twenty-fifth 
anniversary of Corwith Brothers, Inc. as 
agents for the North British & Mercan- 
tile. At a luncheon on that date to com- 
memorate anniversary, H. B. Standen, 
secretary of the local and brokerage and 
service departments of the North British 
Group, presented Lester F. Corwith, 
president of the agency, with a hand- 
some engrossed “Certificate of Apprecia- 
tion” carrying the signatures of both 
Manager C. F. Shallcross and Mr. Sten- 
den. 

This long-established agency was 
started on June 6, 1874, by Mr. Corwith’s 
father, William F. Corwith, who at the 
age of eighteen years opened a real es- 
tate and insurance office at 55 Green- 
point Avenue, in what is now known as 
the Greenpoint section of Brooklyn. 
This coming June 6, Corwith Brethers, 
Inc. will celebrate the seventieth anni- 
versary of the agency which later be- 
came known as the partnership firm of 
Corwith Brothers and subsequently was 
incorporated under the name of Corwith 
Brothers, Inc. The agency is now lo- 
cated at 851 Manhattan Avenue, Brook- 
lyn, 

William F. Corwith, the father, up to 
the time of his death in 1925 took nride 
in the fact that he was the oldest metro- 
politan agent of two of the prominent 
companies in his agency, having been 
appointed agent for both companies in 
1874. As his business expanded and ad- 
ditional fire insurance companies were 
needed, he accepted appointment as 
agent of the North British & Mercantile 
on February 1, 1919. 





BOYLAN LIEUTENANT COLONEL 

Vincent L. Boylan, son of William F. 
Boylan, manager at New York City of 
the St. Paul Fire & Marine, has been 
promoted to the, rank of lieutenant col- 
onel in the United States Army and 
sent to the General Staff and Command 
School at Fort Leavenworth, Kan. He 
was graduated from the United States 
Military Academy in 1939. 





MID-YEAR MEETING IN N. J. 

The executive committee of the New 
Jersey Association of Insurance Agents 
has decided to hold a mid-year meeting 
sometime in April and probably in New- 
ark, although the time and place have 
not been decided definitely. There will 
be an afternoon session, followed by a 
banquet. 
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Appoint Jesse L. White New 


- . . . . . 
Mississippi Commissioner 

The new Insurance Commissioner of 
Mississippi is Jesse L. White, insurance 
man, and boyhood friend of Governor 
Bailey. He succeeds the late John Sharp 
Williams, III, who died in a New Or- 
leans hospital. Mr. White’s term 
until January, 1948. 

The new Commissioner is a native of 
Webster County and actively supported 
Governor Bailey in his unsuccessful guber- 
natorial campaign in 1939 and again in 
last Summer’s primaries. 

Commissioner Williams had started his 
third successive elective term on Janu- 
ary 4and upon his death in New Orleans 
January 30, Mr. White was not an ap- 
plicant for the office but was selected 
by the Governor. 

The new Commissioner is an experi- 
enced fire and life insurance man. He 
was educated in country schools in 
Mississippi, State Teachers College and 
Mississippi State College and taught in 
country schools in the state. He wrote 
life insurance first for the Volunteer 
State Life and then for the Lamar Life 
of Jackson, Miss. 

Mr. White entered the local agency 
business at Starkville and then at Ma- 
ben, Miss. He then became Mississippi 
special agent for the Columbus Fire 
Insurance Co. of Columbus, Miss. and 
later became assistant manager of that 
company. In 1932 he was appointed 
special agent for the Hartford Fire in 
Mississippi, continuing up to the time 
of his appointment as Commissioner. He 
is past most loyal gander of the Missis- 
sippi Pond of the Blue Goose. 


runs 





Old Firemen & Mechanics 


Is Reorganized in Indiana 


The old Firemen & Mechanics Insurance 
Co. of Madison, Ind., has been reorgan- 
ized by a group of business men of Fort 
Wayne and Huntington, Ind., and its of- 
fice set up at Fort Wayne. The company, 
organized in 1850, has a broad charter 
granted by the Indiana Legislature. After 
operating from Madison for sixty-eight 
years, its headquarters were moved to In- 
dianapolis. For the past fifteen years it 
has been inactive. 

P. Wendell Sult of Fort Wayne is pres- 
ident; Eben Lesh of Huntington, chair- 
man of the board and secretary; Arnold 
Waible and R. W. Bond, both of Fort 
Wayne, vice presidents; V. L. Forbing 
of Fort Wayne, treasurer; Mr. Lesh and 
loseph H. Lesh, both of 'Huntington, gen- 
eral counsel, 
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84 WILLIAM 
CHARLES F. space 


Ground floor has exceptionally high ceiling, marble wain- 
scoting, more than 60 ft. display frontage on Maiden Lane. 


i) One of the finest 
office locations 
in the Insurance 
District is available 


16,430 SQ. FT. 


(3,600 sq. ft. on 
ground floor) 


STRE ET CORNER OF 
MAIDEN LANE 
Ground floor .’. . 
iseS Mezzanine .... 
Part of 2nd floor . 1,978 “” “ 
3d & 4th floors. 10,000 “ “” 

Can be expanded 


FOR IMMEDIATE OCCUPANCY 








JOHNSON NAMES COMMITTEES 
Mississippi Agents’ President General 

Chairman for NAIA Directors’ April 

eeting in Jackson 

Committee chairmen and personnel for 
the midyear meeting of the national 
board of state directors of the National 
Association of Insurance Agents at Jack 
son, Miss., April 3-5, have been an- 
nounced by O. Shaw Johnson, Clarks 
dale, president of the Mississippi Asso- 
ciation of Insurance Agents and general 
chairman of arrangements for the meet- 
ing. Assisting Mr. Johnson on the gen- 


eral committee will be the principal 
Mississippi association officers. State 
National Director Theo Hardy, Vicks- 


burg, and vice president John B. Sneed, 
Gulfport, are vice chairmen. 

S. Lacy Dickerson, president of the 
Jackson Insurance Exchange has been 
made chairman of the reception com- 
mittee. Assisting him will be the fol- 
lowing members of the board of direc- 
tors of the Mississippi association: 

C. M. Davis, Moorhead, Louis N. 
Julienne, Jackson; George P. Hewes, 
Jr, Jackson; R. C. Griffin, Amory; 
Russell Lindsey, Laurel; W. Walton 
Moore, Meridian; J. L. Adams, Glos- 
ter; R. I. Norman, Cleveland; C. H. 
Brandon, Gulfport;  B. Roberts, 
Canton; Julian B. Hopkins, Columbus. 

Wirt A. Yerger, Jackson, is chair- 
man of the dinner committee. He will 
be assisted by Dallas Cowan and W. H. 
Pullen, Jr. 

Former President John W. Robinson 
of the state association is chairman of 
the hotel committee. Ramsey W. 
Roberts, Sam B. Reid and E. O. Spen- 
cer will also serve on this committee. 

On the information committee will be 
EK. H. Bradshaw, chairman, John R. 
Countiss, Jr., Fred L. Nelson and _ Isi- 
dore Dreyfus. 

W. M. Buie will serve as chairman of 
the monitor committee, with R. S. Me- 


Arthur, Dan Bottrell and Jay W. Tuc- 
ker. 
The chairman of the registration 


B. Everett. Serving 
O. Heiden, Robert 
Withers and 


committee is R. 
with him will be L. 
Barksdale, W. Temple 
Frank B. Allred. 

Clant M. Seay, manager of the 
Mississippi association, will serve as a 
liaison to all the committees. 


Director, Dies at 64 

The board of directors of the Standard 
Fire of Hartford has recorded with sor- 
row the death of James L., Goodwin, a 
director of the company since 1927. The 
text of a report made to the board by 
President Morgan B. Brainard and re- 
corded in the minutes of the meeting is 
in part as follows: 

“Tames Lester Goodwin, a lifelong resi- 
dent of Hartford, died on January 28, 
1944, at the age of 64. A man of courage 
and strong convictions, yet withal he was 
modest, unassuming and unselfish in his 
constant thought of others. In the field 
of philanthropy Mr. Goodwin made an 
outstanding record. His years of werk 
with the Hartford Community Chest, the 
Newington Home for Crippled Children 
and the Hartford Hospital were of the 
highest order. The work he accomplished 
for these institutions will leave its magk 
for years to come.” 


Lyons and Burdick Promoted 
By the New Hampshire Fire 


The New Hampshire Fire Insurance 
Co., Manchester, N. H., which will ob- 
serve its seventy-fifth anniversary in 
April, announces the promotions of John 
M. Lyons and W. Eugene Burdick as 
assistant secretaries of the company. 
Both have been associated with it for 
many years. 

Mr. Lyons, forty-five years with the 
company, was chief accountant for a 
long period and has been cashier since 
1936. Mr. Burdick, thirty-eight years 
with the company, has been office sup- 
erintendent for more than twenty years. 
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Agricultural Reports 
Increase in Surplus 


PREMIUM VOLUME DECLINES 


Ocean Marine War Risk and Automo- 
bile Account for Most of Drop; Fire 
and Allied Line Loss Ratio Up 

\ gain in surplus of $956,000 for the 
\gricultural and $53,000 for the Empire 
State, and total assets of $20,281,128 for 
the two companies with inter-company 
holdings eliminated, an all-time high, 
were announced at the ninety-first an- 
nual stockholders’ meeting of the Agri- 
cultural held at the home office in 
Watertown, N. Y., on February 2. A 
dividend of 75 cents a share was de- 
clared on Agricultural stock payable 
April 1, and a dividend of 50 cents a 
share was declared on Empire State 
stock. 

in his report to the stockholders 
President Harvey R. Waite commented 
on the increase in surplus and the de- 
cline in premium volume. He = said, 
“While we are this year showing an in- 
crease in surplus for the Agricultural of 
$956,022 and $53,422 for the Empire 
State, and this after setting up a re- 
serve for contingencies of $100,000 and 
$50,000 respectively, our premium vol- 
ume has suffered a decline of $1,893,- 
038 for both companies. However, 83% 
of this decline represents marine pre- 
miums on war hazards taken over by 
Government agencies and reflects our 
Government's entry in 1942 into that 
branch of our business by taking over 
the entire war hazards on hulls and a 
little later including much of the insur- 
ance against war loss to cargoes. 

Marine Loss Ratio Improved 

“We and other marine writing com- 
panies, as members of American Cargo 
War Risk Syndicate, are still getting a 
share of the cargo business and while 
the volume is only about one-third of 
that written in 1942, sea and air pro- 
tection have so improved conditions 
that the profit in 1943 goes far in re- 
couping the heavy loss on this class in 
the previous year. Our marine pre- 
miums for both companies from all 
sources amounted to $1,840,353, which is 
$1,565,837 less than in 1942, bringing us 
back to the normal period before the 
war. Our overall marine loss ratio is 
52.5%, about half what it was last 


year.” 

\uto premiums for both companies 
declined by reason of the cancellation 
of some unprofitable accounts and a 


natural decline resulting from wartime 
restrictions. The loss ratio of 56.3% 
on automobile business was influenced 
by the high cost of repairs in both la- 
bor and materials. 

“Our fire and allied line premiums 
from all sources and for both com- 
panies amounted to $6,363,287, or within 
$41,773 of 1942. However, some non- 
recurring debit items entered into this 
figure so that we actually had a very 
comfortable increase in this class from 
In a number of states 
especially on the dwelling class, 
have been reduced. There has also been 
a decided broadening of forms to in- 
clide extra coverage at little or no 
additional cost. Our loss ratio on the 
class is 48.2%, eleven points 
higher than in 1942, which was an es- 
pecially tavorable year. There is no 
doubt a war factor in this increase— 
plant production has been crowded to 
the utmost, labor turnover has been 
large and material replacement diffi- 
cult.” 


agency sources. 


rates, 


some 


Large Investment in Bonds 

The consolidated investment portfolio 
is divided 55% in bonds, 19% in pre- 
ferred stock, and 26% in common stock. 
The current return on invested assets 
for 1943 was 3.82% with an actual yield 
of 3.56%. Sixty-four per cent of the 
bonds are invested in United States 
Treasury and 11% in Canadian Feder- 
als. 


Mr. Waite tribute to the 


paid 


men 


and women serving with the colors 
when he said, “Our personnel problem 
does not lessen although I suppose we 
are much better off than many of our 
friendly competitors who have a more 
active competition with wartime indus- 
try. However, we have lost 50% of our 
male. employees and four of our girls 
to the armed forces. Our boys are in 
all parts of the world, and while they 
can not tell us too much, we do get 
some mighty interesting letters and, 
especially fine, never a complaint. Per- 
haps we on the home front should keep 
this last in mind.” 

The full staff of executive officers 
elected at the directors’ meeting is H. 
R. Waite, president; E. J. Dickey, 
executive vice president; W. A. Seaver, 
vice president and secretary; H. W. 
Tomlinson, vice president and_ treas- 
urer; S. A. Upham, vice president; A. 
C. Wallace, vice president; R. A. Park- 
inson, vice president; G. G. Inglehart 
vice president; A. L. Hollenbeck, sec- 
retary; K. E, Chapman, secretary; FE. Q. 
Morrison, assistant secretary. 





WM. PENN FIRE IN ORE. 
The William Penn Fire of Philadel- 
phia has been licensed in Oregon. The 
General Agency of New York, Inc. in 


Seattle, will represent the company inAAt 


Oregon. 


Reins Club Elects 


Beers as President 

The Reins Club on January 25 elected 
Leroy W. Beers of the North British & 
Mercantile, president for the coming 
year. To the offices of secretary and 
treasurer, Bernard F. Blewett, America 
Fore, and George Senn, Yorkshire Group, 
were re-elected. The occasion marked 
the tenth anniversary of Mr. Senn’s in- 
cumbency in the office of treasurer, al- 
though, in addition he held the office of 
president in 1941. 

Mr. Senn is a charter member of the 
Reins Club which was organized in 1934 
for the purpose of creating goodfellow- 
ship among those engaged in the rein- 
surance phase of the fire insurance busi- 
ness and to serve as a medium for the 
exchange of constructive ideas to im- 
prove and unify the business of rein- 
surance. In recognition of Mr. Senn’s 
unselfish devotion to the organization, 
and as a token of the esteem of his fel- 
low members, it has been decided to 
honor him at the February meeting. 
A committee consisting of Joseph Sulli- 
van, America Fore, and Albert Lasko, 
was appointed to arrange the program. 
the meeting Mr. Senn will be pre- 
sented with a memento of the occasion. 
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At the War Department: 





A. & The Advisory Fire Protection 
d . : Bureau is maintained by The 
EX WING Me National Board of Fire Under- 
sg 14 writers in the War Depart- 

{ r fy ile ment. A force of trained engi- 
neers works full time on army 
projects—inspects and prepares fire prevention 
standards to save lives and help speed production! 


With Civilian Defense: 


A leading fire protection engi- 
neer serves as Chief Consultant 
to the Fire Defense Section at 
the Office of Civilian Defense. 
Another is Chairman of the 
Advisory Committee of that 
Section, while others have taken part, including 
one in charge of fire defense on the Pacific Coast. 














i 


At the Navy Department: 


A similar bureau is main- 
tained at the Navy De- 
partment. Engineers here 
make recommendations 
for fire prevention and 
removal of hazards. Many 
of these have been carried out, speeding the suc- 
cessful completion of vitally needed ships. 





With the Coast Guard: 


At more than 100 ports 
throughout the country, 
another group of engi- 
neers helps see that piers 
and wharves, war mate- 
rial and equipment, wait- 
ing there for shipment, are not damaged or de- 
stroved by fire. 





¥%* In wartime, the work of the National Board’s Committee on Fire Preven- 
tion and Engineering Standards is particularly important. Advisory Bureaus, 
set up by this Committee, help safeguard the lives of our armed forces and the 


materials they need to win. 


Said Secretary of Commerce Jones: “The rate of destruction by fire in the 
3-year period since 1939 is 40 percent lower than the rate for the similar 3-year 
period following the outbreak of the first World War. The part the insurance 
companies played in helping to establish these fine records has benefited not 
only their policyholder, but also every man, woman and child in the country.” 


National Union 


and Birmingham 


FIRE INSURANCE COMPANIES : 
PENNSYLVANIA 


PITTSBURGH : 
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INDICT CANDLERS IN ATLANTA 


Father and Two Sons Charged with Us. 
ing Mails to Defraud; Indictment 
Grew Out of Laundry Fire 


Federal indictments charging use 
the mail to defraud have been returne 
in Atlanta, Ga., against Asa G. Candle: 
Jr. and his sons, John H. and Samu 
Candler in connection with the Briarcli 
Laundry fire last June. 

The indictments also name two Can 
dler corporations. Briarcliff, Inc., an 
Sriarcliff Laundry, Inc. In the indict 
ments it is alleged the defendants ad 
vertised “that all articles and clothin 
left with the laundry would be insure 
against loss and damage by fire.” It | 
further alleged that while collecting sy 
cial charges of Ic per bundle for laund: 
and 2% of the value of clothing an: 
articles left for storage, the defendants 
did not “at any time carry more than 
$1,000 insurance on the laundry and did 
not furnish any insurance at all on cloth 
ing left for cleaning and storage.” 

Civil suits against the Candlers for 
losses on customers’ property are pend 
ing in the state courts. Action of custom- 
ers in connection with their losses re- 
sulted in appointment of a temporary re- 
ceiver last July. The receiver stated then 
that the bailee policy carried by the 
laundry was $1,000 while the loss of cus- 
tomers’ goods in the laundry’s possession 
at the time of the fire would apparently 
exceed $200,000. 

Asa G. Candler, Jr. is a large holder 
of Atlanta real estate. He is a son ot 
the late Asa G. Candler, founder of the 
Coca Cola Co. ' 





SWAN AND ALLEN PROMOTED 


Swan Made Metropolitan N. Y. Agency 
Manager of Home of New York; 
Allen Becomes Suburban Manager 


Charles E. Swan, Jr., formerly subur- 
ban New York manager of the Home In- 
surance Co., has been promoted to the 
position of metropolitan New York 
agency manager. He is succeeded as 
suburban manager by W. W. Allen, for- 
merly assistant suburban manager. 

Mr. Swan joined the Home through 
the Southern Fire Insurance Co. in 1930 
and served as fieldman in the suburban 
territory until 1939, when he was 
brought into the home office as suburban 
manager. In his new position, he will 
supervise the agency and general agency 
business originating in New York City 
for exchange and suburban territory. 

Mr. Allen was with the Board of Fire 
Underwriters of Allegheny County at 
Pittsburgh for ten years. He came with 
the Home in 1937 as assistant manager of 
the Pittsburgh office. He was appointed 
manager in Pittsburgh in 1940 and in 
1941 came to the home office as assistant 
to Mr. Swan. 


New Hampshire Fire And 


Granite State Promotions 


At the annual meeting of the New 
Hampshire Fire, John M. Lyons, fo1 
merly cashier, and W. Eugene Burdick, 
formerly office superintendent, wer 
elected assistant secretaries. At tl 
annual meeting of the Granite State 
Fire, Henry F. Berry and M. 3 
Greenough were elected vice president 

Mr. Berry is also vice president of t! 
New Hampshire and Mr. Greenough 
secretary of that company. 








KENTUCKY TO USE N. Y. POLICY 

Effective March 1, the 1943 New Yo 
standard fire insurance policy form \ 
become effective in Kentucky. It has t 
backing of the Louisville Board of Fu 
Underwriters, the State Insurance I) 
partment among others. As of Dec. . 
last, Sherman Goodpaster, Kentucky | 
rector of Insurance, in a bulletin to com: 
panies, stated that after a series of pu 
lic hearings held in his office and a 
tended by representatives of vario 
companies interested in the fire insu 
ance business, his Department had a 
proved of the form for use in Kentuck 
after March 1. 








February 11, 1944 = UNDERWRITER 7 








Selling 
“PERFORMANCE 


The new series of F.&C. advertise- 
ments appearing in national mag- 
azines during 1944 are selling 
F.&C. “Performance” — and that's 
a potent talking point for F.&C. 
agents too. 


From letters in our claim files 

comes the authentic, convincing 

copy for these advertisements. ¥ 

They highlight the prompt and Em bezz] e 

fair settlements of losses actu- A r a 

ally paid and suggest the PPrehended 

advisability of insuring in a $73,999.99 na ERCIAT » 
: a 


company like this. Prompt Adju nk Logg 
: fon i Stent mC, 
Special attention is called to cilia pec er 


the F.&C. agent or broker. re Y, 








Hitch your agency to the E 
using reprints, posters, newspa 
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N. Y. Dept. Stresses Ban on Mixing 
Of Business With Personal Funds 


In a recent review of a number of viola- 
tions involving misconduct on the part of 
agents and brokers, the New York State 
Insurance Department found that in a sub- 
stantial number of cases the wrongdoing 
on the part of the licensee was traceable 
to the unauthorized mixing of companies’ 
or clients’ funds with the personal funds 
of the offender. Many of those charged 
with improprieties claimed they did not 
know that such joining in the absence of 
the express consent of the principal is for- 
bidden by the insurance law. 

The express statutory prohibition against 
the mixing of funds is of comparatively 
recent origin (1940) and is stated in sec- 
tion 125 of the Insurance Law, as follows: 

Provisions of Law 

“Sec. 125. Fiduciary capacity of insurance 
agents and brokers. Every insurance agent and 
every insurance broker acting as such in this 
state shall be responsible in a fiduciary capacity 
for all funds received or collected as insurance 
agent or insurance broker, and shall not, with- 
out the express consent of his or its principal, 
mingle any such funds with his or its own 
funds or with funds held by him or it in any 
other capacity. Nothing herein contained shall 
be deemed to require any such agent or broker 
to maintain a separate bank deposit for the 
funds of each such principal, if and as long 
as the funds so held for each such principal are 
reasonably ascertainable from the books of ac- 
count and records of such agent or broker, as 
the case may be.” 

“There are many cases where the failure 
to observe the prohibition against the com- 
mingling of funds has caused no loss to 
the public or to the companies and in 





JOINS FRED S. JAMES & CO. 
Donald W. Valentine, Manager of 
Marine Department at Chicago Office; 
Was with Travelers Fire 
Donald W. Valentine has been ap- 
pointed manager of the marine depart- 
ment of Fred S. James & Co. in its Chi- 
cago office. For the past fourteen years 
Mr. Valentine has been superintendent 
of the marine department of the 
Travelers Fire in Chicago, supervising 
the five states of Wisconsin, lowa, 
Missouri, Indiana, and Illinois. In 1930, 
Mr. Valentine opened the marine de- 
partment in the Chicago office of the 
Travelers. His training and experience 
in writing inland marine lines admirably 

fits him for this important post. 

After graduating from Beloit College, 
he joined the marine department of the 
Insurance Company of North America in 
Chicago; later he was transferred to 
Columbus, Ohio, where he served as 
marine special agent and was subse- 
quently appointed marine state agent. 
In 1928 he opened a new branch office 
for the North America fleet in Cincinnati 
where he had supervision of the trans- 
portation, all risks, inland marine and 
marine underwriting for the North 
America fleet. 

It was in October of 1930 that Mr. 
Valentine joined Travelers and on No- 
vember 1 of that year he took up his 
duties as manager of the marine de- 
partment in Chicago. He is chairman of 
the reception committee of the Execu- 
tive Club of Chicago, and is a member 
of the Elgin Country Club where he has 
established a reputation as a golfer. 


such cases it is sometimes asserted that 
the violation is purely technical,” says the 
New York Department in a_ statement. 
“However, since the practice is now ex- 
pressly prohibited by the statute, the In- 
surance Department will not be able to 
regard such violations, whatever the cir- 
cumstances, as purely technical and_ this 
will be particularly so where the violation 
is complicated by other irregularities. The 
extent of the disciplinary action taken in 
any such case will be affected by the li- 
censee’s failure to comply with this pro- 
vision of the statute as well as with any 
other.” 
Statement by Supt. Dineen 


Commenting on this matter, Superin- 
tendent of Insurance Robert E. Dineen 
Says: 

“The insurance business today enjoys an 
extraordinary degree of public confidence. 
This has been due in no small measure 
to the high standard of business morality 
on the part of that segment of the in 
dustry which comes into contact with the 
public—the agent, the broker and the so- 
licitor. The legislature in enacting section 
125 of the Insurance Law merely wrote 
into the law a fact that agents and brokers 
have long recognized, namely, that they 
stand in a trust relationship with the pub- 
lic. It implemented this pronouncement 
with a few simple requirements as to the 
handling of the funds—requirements that 
are not only in the public interest but in 
the interests of agents and brokers them- 
selves. 

“There is no disposition on the part of 
this Department to impose burdensome and 
unnecessary regulations on insurance pro- 
ducers, The section quoted, however, is 
as definitely a part of the insurance law 
as its other sections, including, for in- 
stance, those which require insurers to 
carry adequate reserves and prohibit re- 
bating. Under the circumstances the De- 
partment has no alternative except to in- 
sist that it be conscientiously observed. 

“IT am confident that the agents and 
brokers with their customary spirit of co- 
operation will join with the Department 
in its efforts to enforce this salutary pro- 
vision of the law. In the final analysis, 
the great preponderance of law-abiding 
agents and brokers are just as much in- 
terested as the Department in seeing to it 
that their integrity as a whole shall not 
be adversely affected by the irresponsible 
actions of a few.” 


PHOENIX OF LONDON AMERICAN 
L. & L FIDELITY - PHENIX 


HARTFORD 
NORTH AMERICA U. S. FIRE - HOME 


NAIA COMMITTEES TO MEET 


Redden Calls Agency Qualifications Sub- 
committee to Meet in N. Y.; Fetzer 
Calls Public Relations Meeting 

The agency qualifications subcommit- 
tee of the National Association of In- 
surance Agents under the chairmanship 
of Thomas G. Redden, 
N. C., is scheduled to meet February 23 
at the Hotel Pennsylvania, New York 
City. The group will meet with repre- 
sentatives of the Association of Casualty 
& Surety Executives and the National 
Board of Fire Underwriters, February 
24. Subcommittee members expected to 
attend are Vice Chairman C. V. Davis, 
Sheridan, Wyo., Carleton I. Fisher, 
Providence, R. I.; George A. Thompson, 
Minneapolis, and Fred L. Daniel, Tulsa, 


Greensboro, 


Okla. National Association Counsel 
Walter H. Bennett will also attend the 
meeting. 


Wade Fetzer, Jr., Chicago, chairman 
of the NAIA public relations committee, 
after conference with President Fred A. 
Moreton, Salt Lake City, Utah, has 
called a meeting of the subcommittee of 
his group at the Hotel Pennsylvania, 
New York City, March 2 and 3. Sub- 
committee members invited to attend 
are Sidney ©. Smith, Gainesville, Ga.; 
John O'Neil, Boston; Herman D. Wolff, 
Easton, Pa., and Harold W. McGee, Los 
Angeles. Vice President W. Ray 
Thomas, Pittsburgh, chairman of the 
National Association’s executive com- 
iittee, will also be present. 





COMMITTEE MEMBERS NAMED 


President Cross of Massachusetts Brok- 
ers Association Appoints Personnel 
of Eleven Committees 


President Albert Cross of the Insur- 
ance Brokers .Association of Massachu- 
setts has announced the personnel of 
committees (all of Boston unless other- 
wise noted) as follows: 

Organization—Everett S. Litchfield, 
chairman; J. Mervin Allen, Maurice B. 
Helfant. 

Constitution and by-laws—Robert FE. 
Stone, chairman; Russell C. Chapman, 
Paul Burrage. 

Membership—Louis H. Hoffman, chair- 
man; George A. Cole, Hingham; Charles 
F. Bowers, Waltham; Fred M. Camp- 
bell, Springfield; James E. Stinson, Wor- 
cester; Helen E. Leahy; Robert A. Bald- 
win, Springfield; Ruth T. Fishel. 

Credentials and qualifications—George 
M. Neily, chairman; Ruth T. Fishel, Al- 
bert G. Ferguson. 

Grievance—Harvey E. Frost. chair- 
man; Granville -H. Flagg, William M. 
Olive. 

Credit—William M. Olive, chairman; 
Thomas Black, Ernest L. Fuller. 

Legislative—Harry FE. Moore, chair- 
man; Arthur D. Cronin, Harvey E. 
Frost, Louis H. Hoffman, Hollis M. Gott. 

Miscellaneous—Russell CC, Cha*man, 
chairman; C. Elliott Smith, Holden P. 
Williams. 

Publicity—Simon Kaplan, the officers 
and committee chairmen. 

National affairs—Harry E. 
chairman; Everett S. Litchfield. 

Research and information—Roland B. 
Macdonald, chairman; Arthur D. Cronin, 
Everett S. Litchfield, Robert E. Stone, 
Hamilton L. Wood. 
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N. Y¥. BROKERS DINE SOLONS 


Entertain Insurance Legislative Commit- 
tees at Albany; Jamison, Cullen, 
Michelson Special Guests 
The Insurance Brokers’ Association of 
New York and the Brokers’ Association 
ot New York State entertained at their 
annual joint dinner in honor of the 
insurance legislative committees of the 
General Assembly at the Hotel Ten 

Eyck at Albany, February 1. 

In addition to the Senators and Repre- 
sentatives constituting the committees, 
special guests were Deputy Insurance 
Commissioners G. H. Jamison and 
Thomas J. Cullen of the State Insur- 
ance Department and Gustave R. Mich- 
elson, chairman of the executive com- 
mittee of the Insurance Federation of 
New York’ and head of the insurance 
section of the New York Board of 
Trade. The dinner followed the annual 
reception to the legislative committees 
even by the federation. 

The committee of brokers from New 
York City included Lester D. Egbert of 
Brown, Crosby & Co.; F. Porter Gore 
of Francis C. Carr & Co.; S. Stanley 
Gray of McLean & McLean; Courtlandt 
Otis of Johnson & Higgins; M. A. Ges- 
ner of H. W. Schaefer Co.; T. W. 
Bailey of Marsh & McLennan, and W. 
W. Ellis and B. M. Harris of the as- 


sociation, 


William D. Ellett Dies 


William D. Ellett, 59 years of age, 
founder and president of the Washing- 
ton, D. C. agency of Ellett & Short, Inc., 
died February 1 at Emergency Hospital 
there after a short illness. A native of 
Washington he lived there all his life 
and spent more than forty years in in- 
surance. He served several terms as 
chairman of the governing committee of 
the District Underwriters Association 
and he was also a charter member and 
past president of the Insurance Club of 
Washington. 

Mr. Ellett was a member of the Board 
of Trade, the New Jerusalem Lodge 9, 
F A.A.M., and was past patron of the 
Chevy Chase Chapter of the Eastern 
Star. He was a member of the Alders- 
gate Methodist Church. He leaves his 
wife, Mrs. Myrtle E. Ellett, a daughter, 
two brothers, and three grandchildren. 








OBSERVES 25TH ANNIVERSARY 

R. B. McFalls & Sons, Inc., well-known 
agency of New York City, is observiny: 
its twenty-fifth anniversary this yeur 
and in celebration of the event has 
issued a souvenir booklet of New York 
Fire lsurance Exchange general mini- 
mum or class rates, edition of July, 1979, 
as amended. The agency makes its ann- 
versary from 1918, although it was o ig- 
inally established in 1608, as F. Rk. 
Cruickshank & Co., later becom‘ng John 
G. Simmonds & Co. It represents the 
American Central, Boston, Central of 
Baltimore, Employers’ Fire, Fa: mers’ 
Fire, Home Fire & Marine and Old 
Colony. 
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$350,000,000 in 
American Property!” 


It makes Hitler happy, this destruction in America 
by Americans—over $350,000,000 worth in 1943! 
War-precious American property—vital factories 


and equally essential homes, wiped out by fire, the 


Pe hea ce 
‘ 


sabotage of carelessness, reducing our invasion 





power and slowing the drive to victory. 





| But that was 1943. Now it’s up to you to help 
defeat fire this crucial year, 1944. For, while fire 
prevention is always important, it is extra impor- 
tant now, for conscientious fire prevention this 
year will help shorten the war. And there is this 
final reason to make fire prevention your concern 
—over a period of time the smaller the losses the 
less the property owner will pay for his insurance 


protection. 


This year, let’s not give aid and comfort to the 


enemy— 


Let’s be extra careful about fires! 


* THE HOME * 
Snsurance Company 


NEW YORK 


FIRE AUTOMOBILE * MARINE INSURANCE 
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Court Holds Jewelry Suffered No 
Loss Due to Delay in Transportation 


A decision of interest and importance 
to insurance companies writing jewelers’ 
liability insurance was recently affirmed 
by the Appellate Division of the First 
Department, New York State in a case 
bailment. The plain- 


involving law of 


tiff in the action, Princess Doris Farid- 


es-Sultaneh, brought an action against 
Harry Winston, Inc., New York and 
California jewelers, alleging that she 


was the owner of certain jewelry valued 
in excess of $125,000, which she bailed 
with a jeweler at Hollywood, Calif., for 
the purpose of having him sell it. 

The complaint alleges that her imme- 
diate bailee, a jeweler named Strasburg, 
turned the jewelry over to a representa- 
tive of the defendant for the purpose of 
having him forward the jewelry to New 
York for inspection. It was further al- 
leged that the jewelry was never re- 
turned to her in spite of the demand 
made upon the defendant. 

The defendant contended that it never 
received exclusive the 
jewelry and that there was no bailment 
in that the plaintiff's agent and the de- 
fendant’s representative in Hollywood, 
jointly wrapped, packed and addressed 
the jewelry to the defendant in New 
York, and that they together jointly de- 
livered the jewelry to the Railway Ex- 
press Agency, and that they jointly gave 
shipping instructions to the Railway Ex- 
press Agency for the transmission of 
the package containing the jewelry to 
the defendant’s office at New York. 


Suit Started Alleging Bailment 


possession of 


These jewels did not reach the de- 
fendant until after suit was_ started. 
Strasburg, in California, started suit 
against Winston in California, and 
shortly thereafter the Princess started 
suit against Winston in New York, both 
alleging bailment of the very same 
jewelry. 

On August 27, 1943, the police au 


thorities in Amarillo, Texas, in conjunc- 
tion with the Federal Bureau of In- 
vestigation, apprehended three men and 
charged them with stealing the jewelry 
in question from a TWA plane which 
was grounded at Amarillo, Texas, on 
November 22, 1942. Subsequently the 
men pleaded guilty to the charge and as 
a result thereof the police authorities in 
conjunction with the Federal Bureau of 
Investigation agents recovered all of the 
jewelry involved. 

Subsequent to the recovery of the 
jewelry, the plaintiff made a motion for 
summary judgment contending that the 
separate defense alleging the joint wrap- 
ping and shipping of the box containing 
the jewelry was not meritorious. The 
plaintiff based its contention on the fact 
that at the time the jewelry was shipped, 
the defendant had signed a memorandum 


agreement which stated in part as fol- 
lows: 

“The risk of loss through any cause 
whatsoever including act of God, hold 


up, theft, or any other manner, is upon 
the consignee.” 
Defendant Denies Being Bailee 

The defendant denied that it was a 
bailee. The defendant further urged that 
it could not be held liable for a loss since 
the jewelry had been recovered and ten- 
dered to the plaintiff, and that plaintiff 
was under duty to accept the return of 
the jewelry. The defendant further 
urged that as a bailee, it could not be 
held responsible for any delay in transit 
unless such delay were occasioned by 
some act of negligence on the part of 
the defendant. Since it was obvious that 
the jewelry was stolen by persons not 
at all connected with the defendant, and 
not by reason of any fault on the part 
of the defendant, it was urged that any 
delay in delivery would not create any 
liability on the part of the defendant. 

The defendant urged as a parallel the 


law covering the liability of common 
carriers. It was stated that the general 
law as to common carriers’ liability with 
reference to the goods in its possession 
as carrier, is that it is liable as insurer 
for all loss or destruction of and injury 
to such goods. However, it was argued 
that a carrier is not an insurer against 
delay in the transportation of goods. It 
was urged that similarly, in the present 
case, although the defendant had signed 
a memorandum agreement making it 
responsible for loss through any cause 
whatsoever, there was no liability upon 
the defendant for any delay beyond its 
control occasioned in the return of the 
said jewelry. 

Argued Princess Had No Right to Refuse 

The defendant further urged before 
the Appellate Court that after the re- 
covery of the jewelry the plaintiff did 
not have a right to refuse to receive the 
tendered jewelry and abandon the prop- 
erty and recover its full value. The de- 
fendant cited cases by our Court of Ap- 
peals which sustained the contention of 
the defendart that under circumstances 
such as herein presented the defendant 
is not liable for the value of the jewelry 
by reason of the delay in delivery. 

Finally, the defendant argued that 
there had been no conversion by it, that 
the plaintiff could not abandon the 
iewelry to the defendant and claim the 
value thereof, and that the jewelry did 
deteriorate in value but in fact in- 
creased in value, and that, therefore, 
olaintiff's cause of action was without 
merit. 

The Appellate Division unanimously 
affirmed the order of the Supreme Court 
by Justice Ernest E. L. Hammer, dated 
September 22, 1943, which denied plain- 
fs motion for summary judgment. 


not 


The Princess was represented by 
Charles P. Franchot and Alfred L. 
Becker. 

The defendant was represented by 


Abraham Kaplan and Moses S. Fine- 
silver of the firm of Powers Kaplan and 
Berger, 90 John Street, New York City. 
Prentiss B. Reed represented the insur- 
ance carrier herein. 


H. V. Smith’s Son-in-Law 
A Prisoner in Germany 


President Harold V. Smith of the 
Home of New York has been informed 
by the Adjutant General's Department 
of the United States Army that it has 
received word from the International 
Red Cross that his son-in-law, Lieu- 
tenant John B. Johnston, is a prisoner 
of war in Germany. Lieut. Johnston 
previously was reported missing follow- 
ing an air raid on Bremen. It is re- 
ported that a German plane crashed 
into the American Flying Fortress upon 
which he was co-pilot. He was 
ciated with Marsh & McLennan, insur- 
ance brokers and managers, before join- 
ing the armed 


asso- 


forces. 


Cincinnati Underwriters 


Install Officers Feb. 21 

New officers of the Cincinnati Fire Un- 
derwriters Association will be installed 
February 21 during a dinner at the Hotel 
Gibson at which J. Roth Crabbe, Colum- 
bus, Ohio, Insurance Superintendent, is 
to speak, They are Gustav May, presi- 
dent; Frederick Rauh, vice president; Jos- 
eph F. Schweer, secretary-treasurer. May, 
Rauh, West Shell, Walter Alexander and 
Harold O. Roth comprise the governing 
committee. 

Secretary Schweer reports that twenty- 
eight have enrolled for the second semes- 
ter of the educational program offered 
by the association in cooperation with 
the University of Cincinnati Evening Col- 
lege. Classes started February 1.  Sub- 
jects will be fire insurance and allied lines. 


Now Meeting in Chicago 


Fieldmen of the Western department 


of the Fireman’s Fund Group met this 
week at the Edgewater Hotel in 
Chicago to discuss production plans for 
1944. The meeting opened Monday and 
will close today, with E. D. Lawson, 
vice president in charge of the Western 
department, and J. J. Ferguson, mana- 
ger, in charge. 

First Vice President James. F. Crafts 
was present from the home office in San 
Francisco. He was accompanied by W. 


3each 





A. Walker and R. W. Stewart, assistant 
vice presidents of the Fireman’s Fun 
‘ndemnity; Frederick B. McBride, vic 
president in charge of the Atlant 
marine department at New York, ar 
Miles York, assistant manager at Ne 
York. 





DIRECTORS OF HOMESTEAD 

Directors of the Homestead Fire ha: 
elected Olin O. Ellis and E. Stua 
Windsor, both of Baltimore, as direct: 
of the company. Mr. Ellis is preside: 
of the Guilford Realty Corp. and M; 
Windsor is an assistant secretary of 1] 
Homestead Fire. 





§ 


ode Island 





A Small State with 


an Impressive Background 


Nathanael Greene, born of humble Quaker parents in Warwick, Rhode Island, 
was destined to become one of the country’s outstanding leaders in the fight for 


independence. 


When the struggle began Greene joined Rhode Island’s Kentish Guards who 
offered their services to the Commander -in-chief. When additional troops were 
raised, Greene was chosen to command them under the title of Brigadier General. 
Through his efforts they became the best in the army, and as a result, Greene 
became a close friend of George Washington who had faith in his judgment and 


military strategy. 


When our soldiers at Valley Forge suffered hardships due to lack of supplies, 
Washington appointed Greene Commissary General. Soon after, he was appointed 
to the command of the army in the South, previously led by General Gates who 
had suffered endless defeats against Cornwallis. In this campaign Greene won 
his greatest fame, judged by some to be even greater than that of Washington. 
Greene’s military plan, a brilliant piece of generalship, enabled him to choose 
the time and place of meeting with Cornwallis’ superior troops. Engagement 
between the two forces finally occurred at Guilford Courthouse and was one of 
the fiercest and most decisive battles of the War. 

Early American pioneers in the business of conducting war helped win for 
this nation its freedom and independence. 


Pioneers in the promotion of War Damage insurance for American homes 
and industries, the Rhode Island Insurance Company urges agents to 
cooperate with the Government by stressing the tremendous importance 
of protection against war damage in their respective communities. 


RHODE ISLAND INSURANCE COMPANY 


PROVIDENCE «+ RHODE ISLAND 


Progressive in Outlook— Conservative in Management 


FIRE-AUTOMOBILE 





INLAND MARINE 
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Phoenix-London Group 
Names General Agents 


ALFRED PAULL & SON FOR W. VA. 


Agency Founded in 1890 Now Headed by 
M. V. Paull as President; Careers 
of Other Officers 


The Phoenix-London Group announces 
appointment of Alfred Paull & Son, Inc., 
of Wheeling, W. Va., as general agents 
for West Virginia. They will represent 
the Phoenix Assurance, Imperial Assur- 
Columbia of New York, United 
Firemen’s of Philadelphia and the Phoe- 


ance, 


nix Indemnity. 

This agency was founded by Alfred 
-aull in 1890 and was operated by him 
until 1905, when his son, A. Singleton 
Paull, upon graduation from Princeton 
University, became affilated him 
and the organization became known as 
Alfred Paull & Son. Upon the death of 
the founder, February 28, 1923, the busi- 
ness was continued by his son until De- 
cember 5, 1931, when the latter passed 
away. The agency was then incorporated 
with the following officers: M. V. Paull, 
president and treasurer; H. S. Sands, 
vice president; H. E. Cragg, vice presi- 
dent; C. J. Johnson, secretary; J. E. 
Jackson, assistant secretary; J. A. Phil- 
lips, secretary, and H. W. Drum, Comp- 
troller. 


with 


Careers of Officers 


Present officers of this agency, said to 
be the oldest and largest general agency 
in West Virginia, have had many years 
of experience and enjoy a wide reputa- 
tion with the insurance fraternity: Mr. 


Cragg became associated with Alfred 
Paull & Son, Inc., on March 1, 1932. 


Previously he had worked with the West 
Virginia Inspection Bureau for five years 
after which he joined the Standard of 
Hartford for one and one-half years. A 
veteran of the first World War, he later 
worked for a local agency in Hunting- 
ton, W. Va., for twelve years and as a 
fieldman with the Fireman’s Fund for 
three years. 

Mr. Johnson’s career with Alfred Paull 
& Son dates from January 1, 1921. He 
started in insurance with the home office 
of the Aetna Casualty & Surety in 1912, 
where he worked for three years. Also 
a veteran of the first World War, he 
later became a fieldman for the Trav- 
elers in West Virginia, New York and 
Georgia for two years. : 

Mr. Phillips, who was with the San- 
born Map Company and the West Vir- 
ginia Inspection Bureau, became a mem- 
ber of the organization on January 1, 
1921, : 

Mr. Jackson. formerly with the Na- 
tional of Hartford for eight years, and 
Mr. Drum, an employee of the Wheeling 
Fire for nine years, both joined Alfred 
Paull & Son on March 1, 1932. 





45 Years with Home 


Kneeland Fosdick on February 1 cele- 
brated his forty-fifth anniversary with 
the Home of New York. For the last 
twenty-five years he has been in charge 
of the sprinkler leakage and water dam- 


age writings for New York City. The 
volume of business written has grown 
to a substantial figure. Mr. Fosdick’s 


father, William R. Fosdick, was a di- 
rector of the Home for many years and 
chairman of the finance committee for 
a long period. 





CONN. FIELD CLUB MEETS 

The Connecticut Field Club met Feb- 
truary 7 at the Hotel Bond in Hartford 
and members witnessed showing of of- 
ficial Army and Navy sound pictures. 
State Agent Milton of the Aetna Fire is 
chairman of the entertainment commit- 
tee. State Agent Tyrol of the New York 
Underwriters, chairman of the Red Cross 
Blood Bank committee, together with 
many other members of the club, made 
their fifth group visit to the Hartford 
Chapter Red Cross Blood Bank. 


New Fire Policy Not 
Before Mich. Legislature 


Although reports had been general in 
insurance circles that the Michigan legis 
lature, which convened in special session 
asked to legalize 
the new standard fire policy for Michi- 
gan and also might be requested to es 
tablish a 
Governor 


last week, would be 


compensation rating bureau, 


Harry F. Kelly’s message 


failed to include either subject. Hence, 
lawmakers unless a supplemental mes- 
sage is presented later, may not con 
sider these matters during the current 
session. 

Commissioner David A. Forbes several 
weeks ago appealed to the governor to 
open the session to amendment of the 
standard fire policy act since the broad- 
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United Stotes Fire Insurance Co. . 

The,North River Insurance Co 

Westchester Fire Ingurance Co. . . . . . 
The Allemannia Fire Insurance Co. of Pittsburgh . 
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ened coverage of the New York law may 
not be provided Michigan assureds until 
ihe statute is altered. He particularly 
pointed out the advisability of »roviding 
coverage for fires starting from riots, a 
feature of the new policy, in view of the 
race rioting which shook Detroit last 
Summer. Governor Kelly and legislators, 
however, are insisting that the special 
session last no longer than three weeks 
and the executive pared his message to 
the barest essentials. 


IOWA AGENCY OFFICERS 

The Crawford-Ruhmland insurance 
agency of Des Moines, la., has elected 
the following officers: Earl Crawford, 
president; Al Diehl, vice president; 
julia Kastberg, secretary; and May 
Dowd, treasurer. Mr. Diehl was granted 
a leave of absence to join the armed 
services. 
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Organized 1824 
Organized 1822 
Organized 1837 
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Richmond Insurance Co 


SOUTHERN DEPT., ATLANTA 


GHENY 


Western Assurance Co., U.S. Branch. 
British America Assurance Co., U. S$. Branch 
Southern Fire Insurance Co., Durham, N. C. 
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ATTENTION 


Young Man Age 40-Married * 25 
Years Home Office and Field Experi- 
ence * Fire Company * Capable * Suc- 
cessful Producer Desires New Con- 
nection * Executive Ability Location 
No Consideration. Box 1505, The 
Eastern Underwriter, 41 Maiden Lane, 
New York 7, N. Y. 
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APPOINTS BRADY ON COAST 


William E. Brady, Jr., who has been 


associated with the Los Angeles office 
~ the New York Agencies, has joined 
the Los Angeles branch office of the 
Commercial Union group as special 


agent and engineer. 


Y OR Kk, 


Organized 1836" 
Incorporated 1851 
Incorporated 1833 
Incorporated 1923 
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Springfield Fire Companies Report 
Increases in Assets During 1943 


The annual report of Walter B. Crut 
tenden, president, for the directors ot 
the Springfield Group, which includes 
the Springfield Fire & Marine, Sentinel 
Fire, Michigan Fire and Marine and 
New England Fire, shows a total volume 
of $21,066,507 in net premiums written 
in 1943. This is $157,337 less than the 
total figure for 1942, The 1942 annual 
report of the companies showed an in- 
creased volume over the year 1941 of 
$2,396,188. 

Premiums written by the fire com- 
panies were as follows: Springfield $17,- 
911,567; Sentinel $525,213; Michigan $2,- 
106,436; New England $523,291. These 
companies operate under a portfolio re 
insurance agreement whereby all busi- 
ness produced is consolidated and each 
of the four companies participates on a 
percentage basis which arrangement ap- 
plies also to losses, loss expenses and 
certain other expenses. 

Losses and Expenses Increase 


Incurred losses for the four companies 
were $11,270,576 as against $9,652,238 for 
1942. The increase is accounted for in 
part by heavy losses suffered in_ the 
Texas July hurricane, followed by heavy 
windstorm and hail losses in the mid 
western states, together with a substan 
tial increase in straight fire losses. Paid 
expenses increased to $9,463,728, an in 
crease of $3,620 over 1942, which shows 
a ratio of expenses paid to net premiums 
written of 44.93% compared with 44.57% 
for 1942. 

Unearned premium reserves show an 
increase of $441,131 or 2.09% of the pre 
miums written. The total unearned pr¢ 
mium reserves for the four companies 
now stand at $19,479,242 as compared 
with written premiums for 1943 of $21, 
066,507. The trade credit for the fom 
companies amounted to $283,203. 

Total Assets Gain 

All of the companies made gains in 
assets as follows: Springfield, $2.507,292; 
Sentinel, $129,446; Michigan, $240,610; 
New England, $149,257. 

The following table shows some of the 
facts on the positions of the companies 
as of December 31, 1943: 


Springfield 


AOA -ASSEUS” ss0s sak avendes $41,112,314 
NOD SUPBIUG) o:25.0200xi00an ce 14,584,941 
Net premiums written 17,911,567 


Earned premiums ......... 17,536,605 
Unearned premium reserve. 16,557,356 


The New England Fire was incor- 
porated on November 14, 1919, and this 
year is celebrating its twenty-fifth an- 
niversary year. Its original canital was 
$200,000 with a surplus of $300,000. On 
March 1, 1927, it entered into an op 
erating agreement with the Springfield 
lire & Marine which undertook to con- 
duct its underwriting operations in con- 
sideration of a certain percentage of the 
premiums written by it. The Spring- 
field now owns more than 92% of the 
capital stock, and the company, origin 
ally domiciled in Pittsfield, Mass., has 
been moved to Springfield. The com- 
pany is entered in every state in the 
union, except Arizona, in the District of 
Columbia and Canada. Special twenty- 
fifth anniversary year plans are being 
carried out throughout the company’s 
entire agency plant. 


War Effort 


Featured in’ President Cruttenden’s 
report is the continuing noteworthy con- 
tributions to the war effort made by the 
companies as members of the National 
Board of Fire Underwriters. In May, 
1940, the National Board tendered the 
services of its engineers to the Presi- 
dent. The Army, Navy, Coast Guard, 
Shipping Administration, Federal Hous- 
ing Authority and Office of Civilian De- 
fense have availed themselves of these 
services and these experienced men have 








WALTER B. CRUTTENDEN 


made thousands of inspections from New- 
foundland to Hawaii and from Alaska to 
Puerto Rico. The companies’ special 
agents and engineers are also making 
inspections of plants where war materials 
are made, thereby preventing the dis- 
production by preventable 
fires and accidents which could result in 
the loss of battles along many important 
fronts 
“New investments” says President 
Cruttenden, “acquired in 1943. totaled 
$7,044,886 with the bulk of this amount 
mvested in the War Loan Bonds and 
Defense Savings Bonds of the United 
States Government as well as other 
Iinited States Treasury — obligations. 
These United States Treasury issues ac- 
counted for 774% of the total with an 
additional 4.6% in obligations of the 
Dominion of Canada including a substan- 
tial amount of Canadian War Loan Bonds, 
Other bond purchases amounted to ap- 
proximately 14%. The total of bond and 


New 
Michigan England 
$5,197,013 $2,784,694 
219,396 1,718,577 1,157,614 
525,214 2.106.436 523,291 
514,185 2,062,323 512,263 
186,981 1,947,924 486,981 


uption of 


Sentinel 
$2,852,004 


nreferred stock purchases was $6,705,- 
809 or 95.2% of the total invested dur 
ing the year. Remaining purchases com- 
prised stock of affiliates and common 
stocks, with a moderate net increase 
In our common stock investment. It is 
evident that our conservative investment 
policy is being continued. 

“In spite of a material increase in our 
invested assets it has been very difficult 
to maintain our companies’ investment 
income. The low interest rates on high 
grade securities which have prevailed 
now for some time, combined with pres- 
ent high taxes, have resulted in an ab- 
normally low net income on capital. 
The net return on mean invested assets 
in 1943 was 3.566% as compared with 
3.742% in 1942. 


WDC Rislkis Renewed IIcasly £9% 


“Last vear we reported that all mem- 
bers of the Springfield Fire Group be- 
came fiduciary agents of the War Dam- 
age Corporation for the purpose of 
writing war damage insurance. In 1942 
members of the Springfield Fire Group 
wrote premiums on war damage insur- 
ance aggregating $1,182,252. In 1943 the 
Group wrote war damage insurance pre- 
miums totaling $1,042,883, or nearly 90% 
of the premiums written the preceding 
year. While the probability of an enemy 
attack, such as a token bombing of one 
of our large coastal or interior cities, 
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“Freedom from Uncertainty” 


Well Received in Insurance 

Freedom from Uncertainty—the — fifty 
word insurance crelo c-eated by the Amer- 
ican Insurance Group under the descriptive 
title “The Nth Freedom,” and offered for 
the use of the entire bisiness—has met 
with acclaim, both in the press and with 
insurance producers, The trade press has 
given it editorial space ranging up to 
full pages, and several even gave it their 
front covers, 

Agents and brokers alike, says the 
American, have given approval, Typical 
of agents’ reaction to it is this expression 
from one of them, “I feel this is one of 
the finest pres’ntations of the service and 
public value of the institution of insurance 
that I have secn, as well as being in tune 
with the times.” Brokers’ reception is in- 
dicated by a prominent New York broker, 
who says, “This is the best thing that has 
been evolved by capital stock insurance 
companies in recent years.” 

An unusual thing about this is the ac- 
ceptance and cooperation of insurance pro- 
ducers not connected with the American 
Group. Requests have been made—and 
freely granted—by insurance men unknown 
to them, to employ this new credo in their 
own newspaper and radio advertising, on 
blotters, and Government post cards. 

Since hundreds of agents and brokers 
have already used the free material offered 
last month, the American is offering a 
complete new array. There is a new and 
attractive newspaper mat (which, like the 
others, contains no reference whatsoever 
to the American) ; a new short talk suit- 
able for delivery at luncheon clubs; a new 
window poster; a new counter card, and a 
new one-minute radio commercial. The 
eascled “bronze plaque” display bearing 
the credo in impressive form is still avail- 
able. 


Former Mo. Legislators 
Are Granted New Trials 


The Kansas City Court of Appeals 
en January 31 granted new trials to 
former State Representatives Joseph L. 
Ivanhoe and Edward F. Byrnes, both of 
St. Louis, who had been convicted in the 
Cole County Circuit Court at Jefferson 
City, some weeks ago on charges of 
soliciting a bribe for support of pending 
legislation involving insurance interests. 
Ivanhoe and Byrnes were convicted at 
senarate trials in March, 1942, while still 
members of the Missouri House of 
Representatives, and each was sen- 
tenced to serve two months in jail and 
pay a fine of $100. They have been at 
liberty under appeal bonds. 

Ivanhoe, an insurance agent and 
broker, had been accused of soliciting 
bribes totaling $3,500 from officers of 
the Missouri Association of Insurance 
Agents for his support of a pending bill 
providing for the licensing of insurance 
agents and brokers and providing such 
licenses would have to qualify through 
experience and ability, etc., while Byrnes 
allegedly had sought a suit of clothes 
from a Kansas City insurance man for 
his influence in supnort of a bill to es- 
tablish state regulation through the In- 
surance Denartment of burial societies. 

In setting aside the convictions the 
Court of Anneals held there was error 
‘n the instructions given to the jurors 
by the trial court judge. It held the in- 
‘tructions were “too general.” 





GREAT AMER. FIELD CHANGE 
The Great American Group has trans- 
ferred Special Agent Frank L. Banks 
from the home office to the eastern 
Maryland field to handle the territory of 
Snecial Agent Henry H. Hurt, who has 
entered the Navy. Mr. Banks has been 
with the Great American for several 
years and recently was agency superin- 
tendent. His new headquarters are in 
the Franklin Building, Baltimore. 





may appear rather remote, the destruc- 
tion of values caused by such an attack 
might readily exceed the total premiums 
which have been collected by the War 
Damage Corporation.” 


February 11, 1944 


SHELDON HEADS CHICAGO BOARD 





Naghten Is Vice President and Warren, 
Treasurer; W. W. Hamilton Is 
Elected Board Manager 

The Chicago Board of Underwriters 
on Thursday, January 27, elected the 
following officers and committee mem- 
bers: Walter M. Sheldon, president; 
John A. Naghten, vice president; L. P. 
Warren, treasurer. 

Frank L. Ludington, G. A. Mavon and 
I'rederic D. Pellet were elected to board 
of directors. James M. Newburger was 
elected to the patrol committee for three 
years, and FE. B. Vickery was reelected 
to patrol committee for three years. 

W. W. Hamilton was elected as mana- 
ger of the Chicago Board. Mr. Hamil- 
ton became an employe of the board, 
October 1, 1928, in the Investigation de- 
partment. He was made superintendent 
of investigation in 1933; was elected as- 
sistant secretary in 1939, made assistant 
manager in August, 1942, and has been 
acting manager since December, 1942. 

At the meeting mention was made of 
the fact that Alex M. Blumenthal, sec- 
retary of the board, will begin his forty- 
fourth year on February 1. He has been 
continuously emploved by the board 
since February 1, 1901. 





General of America 
Reports Excellent Gains 


The General Insurance of America, 
with headquarters in Seattle, has issued 
its 1943 financial report, showing ad- 
mitted assets on December 31, of $25,- 
475,797, and policyholders surplus of 
$9,420,881. Assets increased $3,666,437 
and surplus gained close to $1,000,000. 
The unearned premium reserve of $13, 
027,307 increased more than $3,000,000 
and the reserve for losses process of ad- 
justment was up about $350,000. More 
than half the assets consists of United 
States bonds and cash. 

The First National of America, five 
affiliate of the General, has admitted as- 
sets of $2,728,772, an increase of nearly 
$900,000. Canital was increased duzing 
1943 from $500,000 to $1,000,000 and the 
surplus to policyholders is now $1,413,554, 
a gain of over $520,000. The unearned 
premium reserve of $1,106,718 increased 
nearly $310,000. 





C. WARREN DILLAWAY DIES 

C. Warren Dillaway, surveyor and ap- 
praiser of damaged cargo, died Febru- 
ary 3 at the New England Baptist Hos- 
pital in Boston after an illness of sev- 
eral weeks. He entered insurance in the 
company field and in 1897 became asso- 
ciated with his grandfather, C. H. Dilla- 
way, a cargo surveyor in Boston for 
many years. For forty-five years Mr. 
Dillaway was a surveyor and appraiser 
of damaged cargoes for underwriters 
and shipowners. Up to the outbreak of 
the war he acted as claim settling agent 
for marine underwriters in Paris, Bor- 
deaux and Marseilles. Because of ill 
health he retired from active service in 
1942, His widow, twin sons, a daugh- 
ter and a brother survive. 








ELECT HESSERT IN CAMDEN 
.Emil C. Hessert Jr. has been elected 
nresident of the Camden County (N. J.) 
Insurance Agents’ Association. Other of- 
ficers are: vice presidents, Robert Har- 
mer and Carl R. Evered; treasurer, Leon 
Clair; secretary, Richard L. Schmid; 
county vice president of the state as- 
sociation, J. Clarence Madara; directors, 
Wilbur J. Mick, Philip H. Rapp, W. 
Leslie Rogers and Samuel Worthington. 
The annual banquet of the association 
will be held at the Walt Whitman Ho- 
tel, Camden, February 24. 





HONOR FLEMING’S DAUGHTER 

Joseph P. Fleming, manager of the 
surety department of W. M. Dickinson 
Co., Trenton, is assemblyman in the New 
Jersey legislature and a member of the 
assembly’s insurance committee. His 
baby daughter, Patricia Jane Fleming, 
has been adopted as the “daughter of 
the assembly.” 
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A prize of 12,000 francs was offered 
by Napoleon in 1795 to anyone who 
could devise a method to preserve food 
for his soldiers. The prize was won, 15 
years later, by Nicholas Appert, ‘‘Father 
of the Canning Industry.” 
yO N\ To England we owe the tin-plate con- 
5 tainer or ‘‘cannister’’ (promptly short- 
j ened to‘‘can’’ inthis country) and to the 
United States, the mechanization ofthe 
canning industry. Immediately after its 
discovery this method of food preserva- 
tion came to America, where it has since 
attained its highest development, over ‘ 
a billion cases of all canned foods hav- | 
ing been packed during 1942, or four neh) 
times the average annual pack of pre- . ee 
war years. 


























With a war-time origin, the canning 
industry has made notable contribu- 
tions tothe building of America in time 
of peace and to its protection during 
time of war. Unquestionably it w:il play 
an increasingly important role in both 
our post-war living and thet cf the en- 
tire world. 
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nature, however, are likely to strike 
any time. In addition to safequard- 
ing the large capital investment 
represented, insurance compa- 
nies, through their engineering de- 
partments, do much to minimize the 
frequency and severity of cannery 
fires. 

The Royal-Liverpool Groups offer 
to agents and brokers unexcelled 
underwriting and service facilities 
applying to all insurable types of 
buildings, equipment, supplies, 
and other values exposed to haz- 
ards of damage or destruction. 





AMUSRICAY 


HELP TO FIGHT INFLATION 
If you patronize black markets you help to 
boost prices. Pay no more than ceiling prices 
for canned products. Buy rationed goods 
only with stamps. 














Because canning is generallya 
seasonal business, plants and 
equipment are idle many months 
of the year; fire and the forces of 








ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FLETY WILLIAM STREET, NEW YORK, N, ¥. 
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INDICT COTTON MILL OWNER 
Federal Action Charges Sanders with 
Perjury and Mail Use to Defraud in 
Connection with Mobile Fire 

J. C. Sanders, owner of the Sanders 
Cotton Mill at Mobile, Ala., who had un- 


successfully sued cleven insurance com- 


panies for claims for losses resulting 
from the burning of the mill, has been 
indicted by a Federal Grand Jury at 
Mobile on charges of perjury and using 
the mails to defraud. He has been re- 
leased on $10,000 bond. His former office 
manager, W. L. Barfield, was also in- 
dicted for conspiracy to use the mails to 
defraud and was released on $2,000 bond. 

According to District Attorney Albert 
I. Tully, Sanders carried $725,000 of in- 
surance on the mill, which burned in 
August, 1942. Sanders claimed damage 
of $540,000 and presented proof of loss 
for $695,000 to the companies. The 
carriers refused to pay, claiming San- 
ders caused the mill to burn, and 
brought suit, which was decided in their 
favor. Sanders never appealed the case. 

\t the trial Sanders denied that he 
had given an option for $240,000 on the 
However, attorneys for the 
carriers introduced evidence to show 
that an option for $240,000 was given, 
and it expired only eight days before the 


property. 


nre 

District Attorney Tully said that under 
the mail-fraud counts in both the in- 
dictments, Sanders is charged with list- 
ing a vast amount of machinery that he 
did not own and overhauling other ma- 


ching ry. 
URGES FREE WDC RENEWALS 


N. Y. Assemblyman Lamula_ Enters 
Resolution Asking Congress to Act 
to Eliminate Renewal Premiums 

\ resolution memorializing the Con- 
eress of the United States and the War 
Damage Corporation to take appropriate 
measures automatically to renew all ex- 
isting WDC upon expiration 
without collection of a renewal premium 
was presented to the New York State 
legislature by Assemblyman John J. 
Lamula, February 7. 

Assemblyman Lamula introduced his 
resolution on the basis that the objec- 
tive of WDC primarily was to distribute 
and equalize losses incurred as a result 
of war activities and that after payment 
of all commissions and other manage- 
ment expenses, WDC has on hand $219,- 
167,845 and has paid only two claims 


policies 


amounting to $571. 

“The War Damage Corporation was 
not set up for profit, or for the pur- 
poses of putting the Government in the 
insurance business,” said Assemblyman 
Lamula. “Since the trend of the war 
clearly indicates little likelihood of any 
war damage and because the present re- 
serves amount to such substantial sums, 
I strongly urge legislation that will con- 
tinue the existing policies automatically 
without renewal premiums, with the fur- 
ther prospect that when the war is over 
whatever assets the War Damage Cor- 
poration has will be distributed, after 
expenses been deducted, to all 
policyholders on a pro rata basis.” 


have 


John Weghorn Scores 
Three “Holes-in-One”’ 


John ©, Weghorn, head of the John 
( Weghorn Agency, Inc., well-known 
New York City insurance office, has es- 
tablished some kind of hole-in-one record 
by scoring three aces during the past 
fifteen months, Many golfers play fifteen 
years without scoring even one. All three 
aces were garnered at the Rockville Coun- 
try Club, Rockville Centre, me His 
latest hole-in-one was scored Saturday 
afternoon, January 29. Plavine with Bob 
Kohberger, he hit a No. 7 iron to the 
143-yvard tenth green. The ball hit be 
vond the pin but the reverse spin. pulled 
it backward into the cup—the hard way. 
The other two aces were scored on. the 

th hole at Rockville Centre. They now 
call him “Ace” Weghorn. 


ADJUSTMENT BUREAU CHANGES 
FCAB' Appoints Graham _ Assisstant 
Manager at Baltimore; Transfers 
Mangels; Landis to Clarksburg 
The Fire Companies Adjustment Bu- 
reau announces appointment of John R. 
(;raham as assistant branch manager at 
Baltimore, transfer of Henry W. Man- 
gels, Jr., from Clarksburg, W. Va., to the 
Baltimore office as staff adjuster, and 
appointment of John E. Landis as ad- 
juster in charge of the Clarksburg office. 
Mr. Graham succeeds the late H. S. 
Gardner. He joined the FCAB at Balti- 
more in 1930 and since that time has 
served as a staff adjuster attached to 
that branch. Before joining the bureau, 
he was with the Baltimore & Ohio Rail 

road Co. for many years. 

Mr. Mangels, who has been in charge 
of the Clarksburg office replaces Mr. 
Graham on the adjusting staff at Balti- 
more and is in turn replaced by Mr. 
Landis who has been with the FCAB for 
several vears in West Virginia, serving 
in the Clarksville and Fairmont. office. 
Mr. Landis formerly was adjuster for 
the Travelers Insurance Co. at Hunting: 


ton, W. Va. 


N. J. INSURANCE WOMEN MEET 


Ehlers Talks on Sales Exneriences; New 
Committee Chairmen Named; An- 
nual Party Set for Feb. 25 
President Dagmar Koed of the Insur- 
Women of 
over the meeting held at Newark, Janu- 


ance New Jersey presided 


ary 27, and announced the following new 
committee chairmen: 

Publicity, Josephine Butler, Standard 
\ccident, to fill the vacanev caused bv 
Mildred De Piano’s removal to Puerto 
Rico; ways and means, Marion Short- 
man, formerly with Fire Comnanies’ Ad 
justment Burean; National Association 
of Insurance Women’s pins, Elizabeth 
Diffilv. Scottish Tinton & National Insur- 
ance Co: NATW bulletin. Myra Knight, 
Moxlev-Kerr, Inc., Montclair. 

Guest speaker at the meeting was F 
EK. Ehlers. assistant manager, Newark 
office of the Travelers who spoke on 
“Sales Experiences.” 

President Koed presented the recently 
received certificate of membership in the 
NATW and presented an official letter 
from Mrs. Ada V. Dovle. Caldwell, N. J., 
president of the NATW. in connection 
with the Fourth War Loan Drive, in 
response to which the New Jersey 
women’s association voted to purchase a 
$50 war bond. 

Date for the annual birthday-bosses’ 
nmieht dinner dance party was set. for 
February 25. 


NEW ASSISTANT SECRETARIES 


Rathbone, George B. Salter and H. E. 
Hill at Annual Meeting 
Directors of the Providence Washing 
ton of Providence, R. [., at their annual 
meeting last week elected as assistant 
secretaries W. T. Rathbone, George B. 

Salter and H. E. Hill. 

Mr. Rathbone has been with the Prov’- 
dence Washington continuously — since 
1920 in the marine reinsurance, loss and 
underwriting departments. Mr. Salter. 
with the comnany since 1917, has served 
in the fire underwriting department as a 
snecial agent for Rhode Island. Mr. 
H'll has previously held the office of 
assistant treasurer but now, because of 
broadened responsibilities, is elected an 
assistant secretary. 


TROY LOCAL BOARD ELECTS 

The Troy (N. Y.) Underwriters Asso 
ciation, Inc., has reelected as nresident 
James E. McChesney. Other officers re- 
elected were W. Frank Leversee, vice 
president, and Warren H. Peters, treas 
William A. Koonmen was elected 


urer. 
secretary. Directors were elected as fol- 
lows: Charles A. Northey, J. Allen Van- 


Wie, John F. Shannon, James A. Ball, 


J. Frank Johnson, J. S. McClellan. 


YOUR DOLLARS» 
ee es 


VERYWHERE our armed forces are 
smashing the enemy back in the 
new aggressive war of INVASION. 

They are your sons, husband, broth- 
ers, sweetheart, father, relatives and 
friends. They ask only one thing—that 
you back them up ALL THE WAY. 

With Victory coming nearer, you must 
not fail our boys—your soldier, sailor or 
marine. You're not asked to give a cent 
—only to put every dollar you can scrape 
up into the world’s safest investment— 
War Bonds. 

Take it out of income, take it out of 
idle and accumulated funds. Start 
“scratching gravel” now! 





CK THE ATTACK WITH WAR BONDS: 





50 John Street, New York 


Western Special Risk 
Group Reelects Officers 


The Western Conference of Special 
Risk Underwriters has reelected officers 
for the coming twelve months. They are 
as follows: president, J. F. Lucas, Hart- 
ford Fire; vice president, Peter Erick- 
son, Underwriters Service Association; 
secretary-treasurer, E. H. Born, Western 
Underwriters Association. 

Loss liability due to “expediting ex- 
penses” incurred by use and occupancy 
assureds in making temporary repairs to 
damaged property was discussed at the 
annual meeting by Harry R. Thiemeyer, 
Insurance Company of North America, 
chairman of the committee handling this 
subject. 
ern Loss Association are seeking a uni- 
form basis for handling such claims 
items so that adjustments will be made 
on a uniform basis. Likewise producers 
want to know how much assurance they 
can give to prospective assureds as to 
how much of an expense incurred in 
getting a plant back into operation after 
a fire will be considered compensable. 





MAY EXTEND JURISDICTION 

The Minneanolis Underwriters Asso- 
ciation (local fire board) is giving con- 
sideration to the matter of extending its 
jurisdiction to casualty and surety lines 
as well as fire, tornado and automobile. 
Manager George Blomgren has been 
gathering data on the subject to lay be- 
fore the membership and this may be 
done at the next quarterly meeting to 
be held early in March. 





The conference and the West-- 
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Anthracite Field Club 
Elects Clegg President 


The Anthracite Field Club 
fourteenth annual meeting at the Ster- 
ling Hotel in Wilkes-Barre, Pa., on 
January 27, and elected the following offi- 


held its 


cers: 

President, W. C. Clegg, Home of New 
York, Harrisburg; vice president, George 
D. Cassar, Middle Department Rating 
Association, West Pittston; secretary, 
R. TT. Creighton,. Fire Association, 
Wilkes-Barre, and treasurer, Alan Wik- 
man, Fire Companies’ Adjustment Bu- 
reau, Scranton. 

The February meeting, will be held 
in Scranton, and it is expected that B. 
I. Harding will speak on “Industrial 
Resurgence of Scranton, Pa.” 

President Clegg has appointed com- 
mittees with the following chairmen; 
membership, T. H. Bacon, Continental, 
Kingston; Wilkes-Barre entertainment, 
Philip E. Robinson, Fire Companies’ Ad- 
justment Bureau, Wilkes-Barre; Scran- 
ton entertainment, B. F. Harding, Lucas, 
McDonald & Harding Adjustment Bu- 
reau Scranton; June outing, H. L. Ohl- 
man, Thompson, Derr & Bro., Inc., 
Dallas; spoons, F. J. McDonald, Lucas, 
McDonald & Harding Adjustment Bu- 
reau. Scranton; flower, G. D. Cassar, 
Middle Department Rating Association, 
Pittston; press, E. J. Eggert, Home, 
New Cumberland; historian, G. D. Cas- 
sar, Pittston; audit, S. B. Ilingsworth, 
Aetna, Forty Fort. 
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Japanese Vessel Held Liable for 
Sinking by Collision at Los Angeles 


The trustee in bankruptcy of a cor- 
‘ration, Nippon  Yusen Kabushiki 
<aisya (called for brevity in the court’s 
pinion Nippon) and the Fidelity & De- 
sit Company of Maryland, ve iled 
om a decree in admiralty (41 F. Supp. 
) holding Nippon solely in fault for a 
ilision of the Japanese motor ship 
akito Maru, motoring toward Los An- 
eles harbor, with the pleasure fishing 
irge Olympia II, owned by the Her- 
osa Amusement Corporation. At the 
ine of the collision the Olympic II was 
inchored at bow and stern while fishing 
Horseshoe Kelp in the Pacific Ocean, 
about three and one-quarter nautical 
ules from the lighthouse on the west 
breakwater of the harbor. The Olympic 
hecame a total loss, several persons on 
her were drowned and personal effects 
were lost. Nippon’s trustee in  bank- 
ruptey and the insurance company ap- 


pealed. 

The Ninth Circuit Court of Appeals, 
Carr v. Hermosa Amusement Corpora- 
tion Limited, 137 F. 2d, 983, affirmed 


the District Court’s decree on the hold- 
ing that Nippon was liable in full to 
Hermosa for the loss of the Olympic. 
But in so far as that decree and decrees 
in favor of the claimants for damage {or 
loss of life, injury to persons and prop- 
erty and loss of property held that 
Hermosa was not liable for one-half of 
Nippon’s liability for such damages, the 
decrees were reversed, and the cause 
was remanded for determination of the 
amount of Hermosa’s and Nippon’s lia- 
bilities to each other. 

The Olympic’s sinking caused the 
drowning of eight persons on her, in- 
juries to others and the certain 
personal effects. Libels in intervention 
and independent libels were filed claim- 
ing liability against both Nippon and 
Hermosa. The District Court held the 
Sakito solely at fault for these 
and entered decrees for damages solely 
against Nippon. 

Sakito’s Liability for Sinking of Olympic 

All the 


loss of 


losses 


crucial witnesses testified in 


open court, except the Sakito’s first 
fficer and lookout. Their testimony, 
given by deposition in advance of the 


trial, was in the main consistent with the 
story of the Sakito’s master, who was 


heard by the District Court. The Cir- 
uit Court held that this testimony was 
sufficient to support the inference that 


Horseshoe Kelp was a customary and 
proper place for the anchorage of the 
shing barge and that the Olympic 
lid not cause an obstruction to the 
proper navigation of vessels leaving oi 
pproaching the harbor. 

It also held that not only had thi 
akito not maintained her burden = of 
roving fault in the conduct of the 
Nympic’s crew, but that the latter was 
iown to be without fault contributing 

the collision. The court held it was 
mclusively proved that the Sakito’s 
avigator did not have the control over 
er which would enable her to be dead 
n the water in half the visible distance 
etween her and the anchored Olympic. 


‘here was no such condition here as 
sudden change in visibility. such as 
unning into an extraordinary foo den- 


itv from a much lighter fog area. The 
Nippon’s trustee and the insurance com- 
any were therefore held liable to Her- 
nosa for the total loss of the Olympic. 
Other points of the decision were 
An ocean going barge of more 
ne hundred tons navigating the Pacific 
ind carrying fishermen and others, as 
n the case of the Olympic, must comply 
requirements of federal local 


th; in 


capitalistic system will be able to dram- 
atize and prove its worth.’ 

“Assuming that he is correct in his 
vision of the future—and all industrial 
America hopes that he is—then the op- 
portunities for marine insurance under 
the American business system, which 
has made this nation the 


greatest and 


inspectors as to structure, licensed mas- 
ter, etc. (46 U. S. C. A. §§395-397). 
These duties, imposed by statute, can 
only be preformed by the federal local 
inspectors, 

The requirement that such a_ barge, 
carrying passengers, shall have a_ suffi- 
cent number of transverse water-tight 
bulkheads fitted so that the barge will 
remain afloat with positive stability if 
any one main compartment is flooded is 
a valid, and not an arbitrary regulation 

The evidence was held to show that 
the failure of the barge to have these re 
quired bulkheads contributed or could 
have contributed to the loss of lives and 
personal effects following the collision 
through the fault of the steamship, so 
that the barge was held liable for one 
half of the steamship’s Hability therefc r. 

The failure of the anchored barge to 
have the bulkheads required by statute 
did not make the barge at fault for the 
collision, because the bulkhead require 
ment is only to protect lives after a 
collision. The absence of a master ac 
quired by statute on such a vessel, did 
not contribute to the collision, the barge 
being permanently anchored and_ not 
maneuverable to avoid the rapidly mov- 
ing steamship. 


JOHN A. DIEMAND 


richest in the world, will be so wide- 
spread as to stagger even the most Oop- 
timistic imagination. 

Nisqually Loss Settled “OF government 


course, if the con- 


One of the most unusual marine in tinues to dictate how our foreign trade 
surance claims in Pacific Coast history pshall operate, as it is doing under the 
was closed when American marine in-¥ lend-lease set-up, that will be another 
surance companies and Lloyds of Lon- — story. Underwriters will see compara- 
don composed their differences over the — tively little private cargo business com- 
cause of the loss and paid $60,000, the ing their way until such time, at least, 
full amount of the coverage, on the sea- as the American merchant fleet will 


going steel barge Nisqually, to its own- have been returned to private opera- 
ers, the Harbor Transportation Com-_ tors. 
pany. The American companies, carry- “Fundamentally the volume of marine 


ing the hull insurance, and Lloyds of insurance, by its very nature, fluctuates 
London, the war-risk carrier paid 55% in accordance with the fortunes el our 
and 45% of the respectively. The foreign trade. The present trend of in- 
boat was lost December 8, 1941. ternational thinking, such as sy re- 
flected in the British and American cur- 
rency-stabilization schemes and_ the 


loss, 


MARINE BOARD ELECTS 


The Seattle Board of Marine Under- Atlantic Charter, raises hopes _ that 
writers at the annual meeting elected practical businessmen the world over 
P. E. Jacoby, North America, to suc- , will get together after the war and, in 
ceed Arthur R. Sayres, LaBow Haynes the public interest, remove some of the 


national jealousies which in normal 
tumes acted as barriers to our foreign- 
trade expansion. These jealousies, many 
of us recall, were among the major con 


€o,, ica president. James E. Moore, 
Home of New York, was elected vice 
president and KF. W. Perry, Yangtszc 
was reelected secretary-treasurer. 


- 


(Continued from Page 1) 










and Views Future of Marine Insurance 





tributing factors that helped to bring 
on the present war. 

“Certainly, if this good-neighbor, live- 
and-let-live policy actually shall ma- 


relations be- 
temperate and 


terialize and our global 
come more consistently 
more friendly, then will come to 
an era of the greatest prosperity in 
world history, in which, of course, 
marine insurance undoubtedly will have 
a part. 

“Naturally, with business 
hand to rise to the 
opened to it, marine insurance and _ vir- 
tually every other type of legitimate 
American enterprise will share advan 
tageously in the fruits of postwar in- 
ternational expansion. 


“ 


pass 


given a free 
opportunities thus 


But will American business be given 
a free hand? Or will there ke created a 
system of bureaucratic control of our 
export and import business that  ulti- 
mately will choke off individual enter- 
prise and suppress the initiative which, 
primarily, has been responsible for our 
nation’s greatness? That's for the fu- 
ture to determine.” 


Dr. Manes to Lecture 
On Japanese Insurance 


The University of Chicago Civil Affairs 
Training School, concentrating in educat- 
ing Army and Navy oflicers in Japanese 
and in all matters which have to do with 
Japan, has invited Alfred Manes, pro- 
fessor of insurance and economic research, 
School of Business,* and coordinator of 
foreign area and language classes of the 
\STP, to give some lectures on Japanese 
social and private insurance situation. 

Dr. Manes, during his teaching at Ber- 
lin University, had many Japanese stu- 
dents, several of whom became i 
of insurance at Japanese universities and 
high officials in Japanese government de- 
partments which had to do with insur- 
ance supervision and insurance legishtion. 
He also had the opportunity of traveling 
in Japan and of delivering lectures at the 
University of Tokyo many vears ago. 


protessors 


Luther H. Baker Dies 


Luther H. Baker, president of the 
Michigan Millers Mutual Fire, died of a 


heart attack on February 2 at Fast 
Lansing, Mich. He had been with the 
company since 1903, and was elected 


president in 1941. Mr. Baker was also 
president of the Michigan Shoe Dealers 
Mutual Fire and the Michigan Adjust 
ment Bureau, Inc., in addition to being 
a director of the Michigan National 
Bank and the Capitol Savings & Loan 
of Lansing. 
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Michigan’s Auto Law 
Held Constitutional 


WILL APPEAL TO HIGH COURT 


Wayne County Circuit Judge Says Legis- 
lative Intent of Financial Responsibility 
Act Was for Public Safety 
The constitutionality of the motorists 
financial responsibility act of Michigan 
has been upheld by Judge A. F. Mar- 
schner in hte Wayne County (Detroit) 
Circuit Court in the test case brought 
by a group of Detroit motorists. En- 
forcement of the new law has been re- 
strained by temporary injunction since 
July 29, two days beiore its effective 
date After the opinion was handed 
down, counsel for the motorists who 
started the proceedings, announced that 
the case will be appealed to the State 

Supreme Court. 

The law, which requires the Secretary 
of State to revoke the driving privileges 
of uninsured motorists involved. in acct- 
dents in which casualties occur if they 
are unable to supply insurance or its 
equivalent in cash or securities to meet 
any possible judgments, was found a 
valid exercise of the legislative function 
although the court pointed out specific 
ally that it is not the province of the 
judiciary to inquire into the wisdom of 
the legislature’s intent. Such a law, it 
was held, would not be unconstitutional 
unless it were “constructively unreason 


able.” Judge Marschner said it appeared 
that the only legislative intent involved 
was regard for the public safety. 


Misuse of Highways 

“The appalling misuse of the highways 
by irresponsible drivers,” said the opin- 
ion, “has brought forward the urgent 
problem of insuring persons injured, or 
the families of persons killed in auto- 
mobile accidents, that the person liable 
for such loss will be in a position to 
pay. It is apparent from a reading of 
this act that the financially responsible 
motorist and the careful motorist who 
avoids accidents could, if he pleased, 
drive without liability insurance.” 

Edward N. Barnard, counsel for J. E. 
Surtman and other Detroit motorists 
who started the injunction proceedings, 
said he would expedite the filing of an 
appeal so that the matter could be con 


sidered by the high tribunal at its April 
term. Maurice Moule, Assistant Attor- 
ney General who represented H. H. 


Dignan, Secretary of State, in defend- 
ing the law, said the state would not 
object to continuance of the injunctive 
order pending the final adjudication if 
the appeal were filed in time for April 
review. He said the state’s position 
would contained in a stipulation and 
that Barnard had agreed to the pro- 
cedure and would not take the full 
twenty days to file his appeal. The high 
court must have thirty days’ notice prior 
to the opening of its term in order to 
place a case on its calendar. 

Reports Are Filed 

O'Connor, director of the De 
f State’s financial 
estimated that 


(,corge 
partment « 
bility division, 


responst- 
5,000 acci- 


dent reports have been filed in) compli 
ance with the law since its effective 
date despite suspension of its enforce- 


ment. He believes that 17% of these re 
ports involved uninsured motorists who 
would feel the law’s penalty provisions. 

Michigan has had a financial respon- 
stbilitv law on the books for a decack 
and the 1943 act was merely a strength 
ening amendment of the earlier statute 
under terms of which persons who could 
not meet judyments or provide evidence 
of future responsibility after an ace 
dent were subject to suspension of li- 
cense for a limited period. 


Post-war Planning 





Nat’l Bureau’s Sub-Committee on Auto 
Liability Ins. Problems Holds Frequent 
Sessions; Discuss War Vets’ Coverage 

One of the most active of the post-war 
planning committees is that of the Na- 
tional Bureau of Casualty & Surety Un- 
de-writers on auto liability insurance prov- 
lems, chairmanned by A. E, Spottke, man- 
ager, automobile department of the bu- 
rcau. A sub-committee of the executive 
committee, this group has held frequent 
meetings of late and currently it seeks to 
solve the problem of providing auto lia- 
bility insurance for disabled war veterans. 
This matter was recently brought to the 
bureau by William A, Sullivan, Washing- 
ton insurance commissioner, who, in a 
letter to C. F. J. Harrington of Massa- 
chusetts, the commissioners’ president, 
urged that immediate attention be given to 
auto coverage for disabled war veterans. 

Sentiment among bureau. members is 
that those veterans who can obtain drivers’ 
licenses should be able to buy their insur- 
ance through the regular channels rather 
than being placed in assigned risk plans 
of the various states. Some underwriters 
feel that these risks, despite their handi- 
caps, will be as good as the normal risks. 
Therefore they should not be asked to pay 
a surcharge for their coverage. 

Objective of the bureau’s post-war 
committee on auto insurance is to keep 
the membership posted on opinions ex- 
pressed in connection with rates and 
coverages after the war. The commit- 
tee operates in three sections as follows: 
Hartiord, R. I. Catlin, Aetna Casualty 
& Surety, sectional chairman, with 
membership of Travelers, Aetna and 
Hartford Accident; New York, F. / 
Seiler, American Surety, chairman, with 
membership of his company, Great Ameri- 
can Indemnity, F. & C. and Royal Indem- 
nity; Baltimore, Walter Kincannon, United 
States F. & G., with membership of his 
company, Maryland Casualty and New 
Amsterdam Casualty. 


N. Y. FEDERATION MEETING 
Executive Committee Elects Poole Treas- 
urer Succeeding Young; Connell New 
Director; Reception to Legislators 

The executive committee of the Insur- 
ance Federation of New York at its first 
quarterly meeting held) February 1 in 
\lbany accepted the resignation of Alex- 
ander J. Young of Albany, who had been 
treasurer for many vears. He is succeeded 
by Edward S. Poole of J. Edward Poole 
& Co., also of Albany. Mrs. Ida M. Hoyt, 
assistant secretary of the federation, was 
elected to the assistant treasurership, and 
Clancy 1). Connell, general agent in New 
York of Provident Mutual Life, was 
elected a director and to the executive 
committee. 

\ resolution of sympathy was read and 
adopted to be sent to the family of the 
late L. A. Wallace, formerly of Johnson 
& Higgins, who was chairman of the ex- 
ecutive committee from 1924 to 1939, 

William J. Thompson, vice president, 
Globe Indemnity, was appointed chairman 
of the membership committee and expects 
to launch a drive for new members. this 
month, 

The meeting was presided over by G. 
Rk. Michelsen, Hall & Henshaw, New 
York, who is the new chairman of the 
executive committee, assisted by the fed- 
eration’s new president, W. H. Lucas of 
Le Roy, N. 

Feature of the gathering was a recep- 
tion, held in the late afternoon, tendered 
to the legislators at Albany and Insurance 
Department representatives. Present were 
Sen. W. H. Hampton, the Senate’s insur- 
ance committee chairman; Russell Wright, 
the Assembly’s insurance committee chair 
man, and many others. The federation’s 
executive committee was well represented. 


Pennsylvania Casualty 
Plans Rate Increases 


DUNCAN’S LETTER TO AGENTS 


Commercial Credit Adds $1,500,000 to 
Company’s Paid-in Surplus; Will 
Write New Lines of Business 


In order to turn underwriting loss into 
profit, the Pennsylvania Casualty Co. 
will raise rates on automobile, bodily in- 
jury and property damage liability, ac- 
cording to a letter to agents and gen- 
eral agents of the company from A. E. 
Dunean, chairman of the board of the 
Commercial Credit . Co., which owns 
99.98% of the stock of Pennsylvania 
Casualty. Commissions also will be “ad- 
justed.” 

The letter, which was forwarded with 
the 1943 annual statement of Pennsyl- 
vania Casualty, showing total admitted 
assets of $8,909,476, recalls the changes 
made in management personnel of the 
company and its plans for the future 
and says in part: 

“The new management has made very 
real progress in getting the operations 
of the company under proper supervi- 
sion and control, in spite of many handi- 
caps including man power shortage. 
However, the current underwriting 
losses, resulting from outstanding unde- 
sirable business and the current exces- 
sive operating expenses thereon cannot 
be overcome for several months. 

CCC Contributes $1,500,000 

“In order to meet this situation and to 
maintain full reserves required by such 
unfavorable experience, Commercial 
Credit Co., as of December 31, 1943, con- 
tributed $1,500,000 additional cash to the 
paid-in surplus account of the Penn- 
sylvania Casualty Co., $500,000 of which 
has been transferred to reserve for 
contingencies. Such additional cash 
brings the total of contributions made 
by Commercial Credit Co. during 1943 
to $4,750,000. The entire operating loss 
of Pennsylvania Casualty Co. during 
1943 was absorbed in the current opera- 
tions of Commercial Credit Co. in 1943. 

“We enclose the December 31, 1943, 
balance sheet of Pennsylvania Casualty 
Co., duly certified to by Joseph Frog- 
gatt & Co., Inc., New York, which gives 
effect to the additional contribution of 
$1,500,000 by Commercial Credit Co. You 
vill note that the company’s capital 
was $1,000,000 and surplus was $1,210,- 
748, making surplus to policyholders 
$2,210,748, after provision had been 
made for all reserves suggested by Jo- 
seph Froggatt & Co., Inc., and for the 
special reserve for contingencies of 
$500,000. 

“During the past year the company 
converted one of its lines of business 
from a substantial underwriting loss in 
1942 to a fair underwriting profit in 
1943 with an increase in premiums. This, 
with your cooperation, must be done in 
the other lines of business, particularly 
automobile, bodily injury, and property 
damage liability, during 1944. To that 
end, rates will be raised substantially in 
those lines of business, steps are being 
taken to improve risks, and the unde- 
sirable business is being canceled. Fur- 
ther, rates of commission will be ad- 
justed immediately wherever needed to 
a basis which will permit the compony 
to earn a profit and the agent to obta‘n 
or hold the desirable business. The com- 
pany is now preparing to write addi- 
tional lines of casualty insurance, which 
should assist you in producing a greater 
volume of desirable business.” 


ROSENTHAL OFFICE EXPANDS 

Ray Rosenthal Co., underwriting man- 
ager for the Seaboard Surety for Cali- 
fornia, Nevada and Arizona, has opened 
offices in Los Angeles. The firm has been 
licensed as a surplus line broker and 
will open an office at San Francisco 


soon. Mr. Rosenthal is resident vice 
president of Seaboard Surety in Cali- 
fornia and Leonard C. Friel, associate 


manager in the Los Angeles office has 


been appointed resident assistant secre- 
tary of the company. 





CASUALTY MANAGER 


The home office of a Midwestern casual 
company needs a thoroughly experience 
casualty and compensation underwriter 
take charge of the underwriting depa: 
ment. Must be draft exempt of cour: 


FERGASON PERSONNEL 


INSURANCE PERSONNEL EXCLUSIVELY 
1€é W. Jackson Blvd. Har. 9040 Chicago, |’ 











CALLS COMPENSATION HEARI 


o? 


Dineen Sets March 1-2 for Reconside: :- 
tion of Existing Rating Plans and 
Principles Underlying Modification: 
Robert E. Dineen of the New York 

Insurance Department has issued a call 

for a public hearing on workmen’s coii- 

pensation rating plans, to be held at ilie 

Department’s N. Y. C. office, 61 Broad- 

way, beginning at 10 a. m., Wednesday, 

March 1, and continuing through thie 

following day, if necessary. All parties 

interested in the subject are invited to 
attend and express their views. 

“Existing New York workmen’s com- 
pensation rating plans will be recon- 
sidered and, as an incident thereto, the 
principles underlying any modifications, 
extensions or refinements of existing 
plans will be explored,” the notification 
letter says. “There is also a_ pending 
filing in connection with the rating of 
stevedoring risks.” _ 

Superintendent Dineen had indicated 
that such a hearing would be held at the 
close of the hearing held December 15, 
at which he declined to pass on the 
modified workmen’s compensation rat- 
ing plans filed with the Department on 
behalf of the stock company members 
of the National Bureau of Casualty & 
Surety Underwriters, when he ques- 
tioned the authority of the Department 
to pass on the filing because it had been 
rejected by the Compensation Insurance 
Rating Board of New York. 

The Superintendent in a letter to Gen- 
eral Manager William Leslie of the Na- 
tional Bureau, written subsequent to the 
December 15 hearing, said that the De- 
partment could not recognize the stock 
company filing and had “concluded that 

“there is need for a reexploration of ex- 
isting rating plans” and that a public 
hearing on the subject to accomplish 
that objective would be issued at a later 
date. 





Pilling, Dorsett, Kuechle 
To Talk at Health Congress 


Neville Pilling, United States manager 
of the Zurich; J. Dewey Dorsett, assistant 
general manager, Association of Casualty 
& Surety Executives, and B. E. Kuechle, 
vice president and claim manager, Em- 
ployers Mutual Liability of Wausau, Wis., 
are the three insurance men who will 
appear on the program of the annual con- 
gress on industrial health sponsored |!) 
the American Medical Association at tlic 
Palmer Hous?, Chicago, February 15-16. 

Mr. Pilling will take part in a discus 
sion on post-war industrial health. M1: 
Dorsett will talk on second injury fund 
and Mr. Kuechle will discuss the pla 
of the compensation insurance carrier 
the field of rehabilitation and reemplo 
ment of disabled service men. 


s 





Evans Leaves Chicago Sun 

Silliman Evans, former president a 
later board chairman and still a direct 
of the Maryland Casualty Co., has | 
signed as publisher of the Chicago S 
and has been succeeded by Marshall Fie! 
owner and editor, Mr. Evans resign: 
as chairman of the board of Maryla! 
Casualty | 


in 1939 to devote himself to | 
publishing interests. He is owner and pu! 
lisher of the Nashville Tennesseean al 
has maintained his residence in Nas! 
ville since hg joined with Mr. Field, al 
owner of PM, New York publication, 
establishing the Chicago paper. 
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A. & H. Leaders Preparing for the 


Conversion to Peacetime Activity 


Expect 1944 Writings To Be As Good As 1943 Despite Draft- 
ing of Fathers; Group Line Booming but Cos. Watching 
Experience; Views on Health Insurance and Gov’t. 
Competition Given 


By Wallace L. Clapp 


Accident and health men are justified 
in viewing with satisfaction the 1943 
record of production in this line which 
was well over $400,000,000 and gave pro- 
tection to more than 35,000,000. The new 
year, however, has brought new prob- 
lems, both in production and underwrit- 
ing, and seasoned company and -agency 
leaders in the A, & H. field are not dis- 
posed to rest on 1943 laurels. At meet- 
ings around the country this month and 
next the most pressing of these prob- 
lems will be discussed. Views will be 
frankly expressed on such situations as 
(1) the transition from war to peace- 
time activities; (2) the Group A. & H. 
experience which, reportedly, has turned 
sour in cases where too liberal accident 
and sickness plans are set up in large 
concerns; (3) hospitalization coverage 
as provided by private companies and 
whether they should. aggressively try to 
meet the competition of Blue Cross 
non-profit organizations; (4) the threat 
of Federal health insurance as_ repre- 
sented in the Murray-Wagner-Dingell 
bill now in Congress. Tied up with this 
latter point is the question of whether 
the A. & H. business as a whole should 
take steps now to evolve a_ positive 
post-war program for selling A. & H. 
coverage to a larger percentage of the 
population. 


Cross Section of Opinion 


In an effort to obtain a true cross 
section of opinion on these and other 
problems, The Eastern Underwriter has 
obtained the views of leading company 
underwriters and executives on what’s 
ahead as well as sounding out field 
representatives on what they considered 
the most saleable A. & H. coverages in 
today’s wartime market. Most. signifi- 
cant fact revealed is that despite re- 
duced man power in the field the com- 
panies went ahead last year in overall 
volume of premiums. Admittedly com- 
inercial business fell off due to the 
stepped up program of the Selective 
Service draft. But this shrinkage was 
more than offset by the great advances 
made in Group A. & H. and_ hospitali- 
zation, non-occupational policy — sales, 
weekly premium and franchise insur- 
ance and purchases of accident and sick- 
less coverage by women. 

One of the chief reasons for increased 
production is that general business con- 
ditions produced the lowest sales re- 
sistance in the history of the A. & H. 
business. This point is made by J. M. 
Smith, vice president, Continental Cas- 
ualty, who says that “the public had a 
full pocketbook and an increased con- 
sciousness of the need for and value of 
\. & H. and hospitalization protection.” 
Mr. Smith is not pessimistic as to the 
effect of the conversion of industry 
from war to peace. He thinks that this 
process will be rather gradual; that 
while unemployment will increase this 
adverse factor will be partially offset 
by the increased availability of man 
power which will strengthen agency or- 
ganizations. Furthermore, a substantial 
portion of the policyholders who become 
temporarily unemployed will continue to 
pay premiums out of savings in the 
expectation that they will soon be re- 
employed. In addition, he points out 
that public consciousness of the need for 
A. & H. and hospitalization protection, 


which has tremendously increased dur- 
ing the war, will continue its upward 
spiral. 
Prevost’s Survey of New Risks 

A similar viewpoint is taken by Harry 
Prevost, United States F. & G., who is 
governing committee chairman of the 
Bureau of Personal A. & H. Under- 
writers. For one thing, he is not worried 
about the extension of the Selective 
Service draft to pre-Pearl Harbor 
fathers. He says on this point: “A re- 
cent survey of our new risks for the 
past three months shows that in all our 
personal accident and disability policies 
(not including health insurance for 
females which his company does not 
write) 39% of it as respects the number 
of policies issued represents female 
risks. The age factor is also interesting, 
as in the same new business surveyed 
for the same period, the insured male 
risks within the draft age are 19.5% of 
all the insured. About 50% of all new 
risks for both sexes are within the ages 
38 to 60 years and 33%, including the 
female risks, are in the draft ages. 

“We think we have improved our po- 
sition by long ago pointing out to our 
field forces the desirability of insuring 
girls and women and also of writing 
accident insurance without loss of time 
indemnity, of course, for boys from 5 to 
18 years of age. At present the number 
of policies written for both sexes up to 
this limit of 18 years is 8% of the total 
policies written.” 


L. K. Farrell’s Slant 


Slant of L. K. Farrell, Metropolitan 
Life, on the war to peace conversion 
problem is that over-insurance may be a 
factor in connection with policies now 
being issued that provide substantial 
benefits to individuals whose earnings 
are favorably affected by present condi- 
tions. This is a situation that bears 


MINNESOTA SAFETY CONTEST 





Casualty Companies Give War Bond 
Prizes for Safety Editorials in News- 
papers and High School Papers 
Casualty companies affiliated with the 
Insurance Federation of Minnesota have 
put over a public relations job which has 
created widespread attention in the 
state, in offering war bonds as prizes for 
the best editorials on safety in a two- 
way contest, for professional editors and 
for high school students. The contest 
received columns of publicity in more 

than 400 Minnesota newspapers. 

In the high school contest, a total of 
225 editorials by students published in 
high school papers were entered. The 
contest was staged in collaboration with 
the Minnesota Editorial Association, and 
there were 107 editorials in the profes- 
sional contest. 

Judges in the high school contest 
were Professor Ralph D. Casey, director 
of the school of journalism of the Uni- 


versity of Minnesota and members of 
his staff. Judges in the professional edi- 
torial contest were four highly-rated 
editors: Hjalmer Bjornson, Minneapolis 
Star-Journal; Herman Wiecking, Win- 
ona Republican-Herald; Herbert L. 
Lewis, St. Paul Dispatch; Lou Ben- 
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close scrutiny and, in Mr. Farrell’s opin- 
ion, calls for more general renewal in- 
spections. He is not too greatly con- 
cerned by the 1944 drafting of fathers 
for while it will probably result in a de- 
cline in policies in force, that should be 
offset to some extent by the fact that 
“our field forces are selling more large 
premium cases than heretofore.” 


Viewpoint of Hartford Companies 


A. & H. executives of the large Hart- 
ford companies do not expect that com- 
mercial business will be appreciably af- 
fected by the conversion of industry 
generally from a war to peacetime basis. 
Best expression of opinion on this point 
was given by Robert K. Metcalf, secre- 
tary, Connecticut General’s accident and 
claim departments, who said: “Our 
sources of commercial business have not 
stemmed from war industries. On the 
contrary, we have lost some insurance 
because certain policyholders are cur- 
rently employed in the more hazardous 
jobs of production who formerly were in 
sales work. This type of change, entail- 
ing higher classification, has brought 
about non-renewals or non-occupational 
replacements. Conversely, we can expect 
to reacquire some of these risks when 
they return to their usual work. It fol- 
lows then that we are expecting in- 
creased premium income as the result 
of industrial conversion.” 

Another Hartford executive admits 
that considerable readjustment will be 
required in the conversion period, at 
least on that portion of his company’s 


Employers Casualty Reports 
Substantial Gains in 1943 


The Employers Casualty Co. made 
substantial gains during 1943, according 
to the annual report delivered by Presi 
dent A. FF. Allen at the twenty-fourth 
atnual meeting of stockholders at the 
company’s home office in Dallas, Tex. 

Premium income for 1943 reached an 
all-time high of $3,497,000, an increase of 
$178,000 over 1942. Assets were reported 
at $5,522,236, an increase of $853,377. 
The surplus account was increased from 
$770,823 to $907,484. 


IDLER WITH NATIONAL SURETY 


John F. Idler, formerly supervising 
underwriter of the Zurich in Chicago, 
has joined the National Surety Corp. in 
its home office in New York. Mr. Idler 
entered insurance with the Hartford Ac- 
cident & Indemnity where he was su- 
perintendent of the liability department. 





LARGE JANUARY INCREASE 
Paid business of the Union Mutual 
Life, Portland, Maine, during January 
exceeded that of the corresponding per- 
iod a year ago by 65%. 


shoof, Detroit Lakes Record, and H. FE. 
Samuelson, safety director, Minnesota 


Highway Department. 


business written on the white collar 
workers.who went into production plants 
for the duration. Generally, however, 
the Hartford participants in this sympo- 
sium believe they will “hold their own” 
this year in commercial A. & H. writ- 
ings despite the drafting of fathers. 
Among reasons given: (1) greater sales 
emphasis on housewives and students, 
two classes the least affected by the 
war; (2) increased sale of Group A. & 
H. and hospital expense coverage, and 
(3) the wide acceptance on the part of 
the public for full coverage accident and 
sickness insurance. 
Conservatism the Watchword 

Elsewhere around the country the un- 
derwriters also indicate that conservatism 
has been the watchword in the solicita- 
tion of so-called war worker’s business. 
W. G. Alpaugh, Inter-Ocean Casualty’s 
vice president and secretary, typifies the 
prevailing sentiment in his comment: 
“While it is natural that we should have 
written a considerable volume on risks 
who have been employed by the Gov- 
ernment or in plants manufacturing 
war goods, nevertheless we have not en 
couraged our representatives to make 
drives on this type of business, and for 
that reason | doubt very much whethet 
or not the business which we now have 
on our books will be seriously affected 
during the conversion period when war 
production will gradually taper off and 
we start in manufacturing peace-time 
goods.” 

Mr. Alpaugh admits that the drafting 
of fathers will have its effect on pro 
duction of new business this year but he 
has noticed since the first of 1944 that 
“those of our men who are still ‘on the 
firing line’ are writing as much busi 
hess, or more, than they have ever writ 
ten. So if we fall behind it will be due 
entirely to our men having been called 
to the colors.” 


S. C. Carroll on Conversion Problem 

S. C. Carroll, Mutual Benefit H. & A 
vice president, agrees with the prevail- 
ing opinion that the conversion of in- 
dustry should not affect the A. & H. 
business but notes: “Of course unem 
ployment will.” He expects that his com 
pany will increase its commercial writ 
ings (which were sizeable last year) 
even though fathers go into the services. 
Reason: Others will take their places in 
peace industries. It may be women or 
older men.” 

Morse Points to 44% Increase 

W. W. Morse, vice president, Federal 
Life & Casualty, joins with other par 
ticipants in expressing confidence that 
in the conversion period the public will 
be more insurance-minded than ever be 
fore. He started off the year with a 
44% increase in writings. He looks for- 
ward to a greater demand for various 
forms of personal protection in the 
post-war era. Many defense workers, he 
says, who have never before carried dis- 
ability insurance, will not only desire 
this coverage when they return to their 

(Continued on Page 30) 
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A. & H. Leaders Prepare for Conversion 
(Continued from Page 29) 


respective peacetime jobs, but will fa- 
vorably influence their families, friends 
and associates in private enterprise to 
buy A. & H. protection. 

One of Mr. Morse’s chief points is 
that salesmen must be more alert to 
individual needs and better informed 
to the merchandise offered by their own 
companies and that of their competitors. 

C. W. Young’s Post-war Views 

Indicative of the thought given by 
Clyde W. Young, president, Monarch 
Life of Springfield, to post-war condi- 
tions were his recently expressed com- 
ments to stockholders of his company. 
He said 

“Our field underwriters, now in the war serv- 
ice, will come back to increased opportunities 
in a country at peace. We have studied ways 
by which we can aid them most effectively 
activities with 


to recommence their productive 


the company, and have settled upon what we 
think is a workable plan for mustering them, 
as we call it, back with Monarch. We have 
under consideration many practical suggestions 
for accomplishing this step, and we have al 


ready made preliminary contact, both with our 


field men in the armed services and with our 
general agents. 
“Our former home office employes will, of 


welcomed back into the company, 


course, be 
and the new experiences they have gained while 
in service, coupled with their broadened hori 
zons, will be given due consideration in placing 


them anew in the organization, 


“Earlier in the war we were confronted with 
the general problem of how to interpret the 


relation of military or naval service to the 
various types of policies and programs in force 
in the company. Broad interpretations were 
idopted, which proved to be most satisfactory 


to our policyholders. These interpretations re- 
sulted in the conservation of much good busi- 
ness which would otherwise have been lost, and 
laid the foundation for the reacquisition of busi 


1ess which lapsed out of sheer economic neces 


sity During the year the number of persons 
requesting a general interpretation of their pol 
icies decreased, while an increase was noted in 
the number of policyholders requesting specific 
interpretations, such as the effect of foreign 


service upon their coverage, etc. We could 


see from these letters that training at home 
was rapidly nearing completion and that many 
of our policyholders were ready to go overseas. 
These letters also bear evidence of the rapidly 
accelerated pace of the war, 

“We are satisfied that the 
reaction of our policyholders in service to the 


entirely general 
handling of their contracts has been most favor- 
able It is hardly believable, 
edge there has been, out of the thousands of 
policyholder that we could 


but to our knowl 


inquiries, but one 
not convince as to the sincerity of our state- 
ments.” 

Courageously Mr. Young expressed 
the opinion that even if the Govern- 
ment does step into the A. & H. field, 
the bottom will not drop out of its 
market. “Basic coverage will always be 
added to by the wise A. & H. insurance 
buyer when intelligently counseled by 
his insurance agent,” he says. Continu- 
ing: 

“We are just optimistic enough to believe 
that we would not only be able to adapt our- 
selves to the situation, but, strangely enough, 
make progress under it because in our opinion 
it makes no difference how all-embracing a 
single scheme is made it is still impossible to 
fit all the needs of all the people to a single 
formula Out of 135,000,000 people, 
we could still find many hundreds of thousands 
plus the need for 


we believe 


with enough individuality 


our type of service over and above what the 
Government may have provided for them to 


remain a growing as well as a going concern.” 
The Health Insurance Situation 


The current health insurance situation 
is also considered by participants in this 
symposium in answer to the question: 
Have you noticed an increase in the de- 
mand for health insurance combined 
with accident? Some underwriters an- 
swered “No”; others saw an increasing 
demand for the coverage. Metropolitan 


Life, for example, has been encouraging 











Claim Man’s Viewpoint 
K. H. 


manager, The 


claims department 
Maccabees, sizes up the 
& H. development 
as being the “increased attention 
paid to the type of blanks used in connec- 
says that the in- 
whole is working on this 


O’Connor, 


past year’s major A, 
being 


tion with claims.” He 
dustry 
problem in connection with the physician’s 
statement especially, and in view of the 
preliminary work already done, he is con- 
fident that the next few months will show 
considerable improvement. Mr. O’Connor 
further says: 

“The industry is attempting to stand- 
ardize to some extent the physician’s state- 
ment as a convenience to the medical pro- 
fession. We hope to make our require- 
ments more brief and in a more or less 
standardized form in order to save the 
valuable time of physicians. The Detroit 
Accident & Health Association has ap- 
pointed a committee to work on this par- 
ticular problem in our locality.” 


as a 








the sale of health coverage and _ its 
figures indicate that it accounts for ap- 
proximately 25% of its initial premiums. 
This is in contrast to 4% ten years ago. 

J. M. Smith, Continental Casualty, be- 
lieves that his company is probably the 
greatest exponent of complete income 
protection, meaning health insurance, of 
any stock casualty company in the busi- 
ness, and says: “Our success in recent 
years is the best evidence of the in- 
creased public demand for full income 
protection.” 

Connecticut General reports a greater 
demand for health coverage, and sold 
more “commercial health” last year than 
in 1942. This company believes that the 
demand is limited chiefly by the bounds 
of sound underwriting and its cost on an 
individual basis. Similarly, the Travelers 
and Aetna Life noted an increase in the 
demand for health insurance in 1943, 


Mid-West Viewpoints 


Expressing a Mid-West viewpoint on 
the health insurance demand, O. F. 
Davis, Illinois Bankers Life secretary, 
says that 80 to 90% of his entire pre- 
mium writings are on combination acci- 
dent and health policies. Because of this 
“we are experiencing no greater demand 
for health than heretofore, but are writ- 
ing about 90% of our business on the 
combination basis.” Similarly, J. F. 
Ramey, Washington National’s execu- 
tive vice president, says: “We have al- 
ways written combined A. & H. rather 
than writing these lines separately. 
There is an increase in the demand for 
this combined coverage.” 


The opinion of Daniel J. Brady, 
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United States Life’s assistant secretary, 
on this question is that “there is still a 
consistent and steady demand for acci- 
dent protection with a limited form of 
health insurance. As he sees the mar- 
ket, the outlook is good for a policy of 
A. & H. insurance that will provide $100 
monthly indemnity at a premium that 
will average between $35 and 0 an- 
nually. 

F. M. Walters, General Accident, 
notes that “probably 85% of our new 
business includes health insurance.” 

A New York City underwriter makes 
the pertinent suggestion that “thought 
might very well be given to the problem 
of furnishing health insurance that 
would compare favorably with present- 
day accident insurance—coverage which 
would not only appeal to individuals as 
buyers but which would give permanent 
satisfaction to those individuals as 
policyholders. 

Aviation Accident Insurance De- 

mand Increasing 

Judging from responses received to 
the question as to whether there is 
a demand for aviation insurance written 
by individual companies, a busy future 
is in store for those companies which 
are making their plans now to pioneer 
in this field. Among them are Conti- 
rental Casualty and Indemnity Co. of 
North America who reportedly are tak- 
ing the pioneering steps right now. 

One of the Hartford executives be- 
lieves that post-war aviation activities 
will place much greater emphasis on 
aviation accident protection, and says: 
“This will be offered by individual com- 
panies but it is unlikely that many com- 
plete programs will be announced while 
the present Government restrictions on 
air travel for civilians and private flying 
are in effect.” 

General sentiment on this question is 
that aviation accident insurance repre- 
sents a major post-war problem for 
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the A. & H. underwriters. Indicative of 
the problems to be expected, Daniel J. 
srady, U. S. Life, says: “We will be 
faced with the revision of our A. & H. 
forms following the war, and _ reinsur- 
ance and rate schedules in anticipation 
of this trend should now be established 
or we will lose out to the foreign mar- 
ket in this protection.” 


Most Saleable Forms 

A significant sales trend in the past 
year was the offering of “selective” polli- 
cies which permitted buyers to choose 
the combination of coverage which fit 
their needs. Opinion of a New York 
executive is that “in all probability 1944 
will see more policies of this type on 
the market.” Generally speaking, the 
standard forms of coverage were the 
inost popular last year, especially those 
providing liberal amounts of medical and 
hospital reimbursement. In this connec- 
tion Harry Prevost, United States F. & 
G., says: 

“People generally have more money to 
spend, which is why they are buying the 
best quality of i insurance. We have also 
seen a demand in our field for personal 
accident policies paying no death bene- 
fit or a small death benefit and moder- 
ate amounts of dismemberment and loss 
of sight benefits and medical expense 
for all accidents which fill the needs of 
children and young people not yet in 
the class of earners and also older wo- 
men who are unoccupied or who do in- 
termittent work for profit and who, con- 
sequently, are not insurable for loss of 
time benefits.” 

A number of participants pointed to 
Group A. & H. as the most saleable 
coverage and called attention to reports 
filed by companies writing this form as 
prima facie evidence of that fact. One 
Hartford executive believes the same 
will be true in 1944 unless there is an in- 
dustrial change this year. “This could 
happen,” he says. 

During the past year demand for 
limited auto accident policies fell off, as 
was to be expected. Hospitalization in- 
surance, including individual, franchise 
and family group, increased tremendous- 
ly in popularity. A substantial increase 
was also noted by some companies for a 
General Ac- 
cident and National Casualty being 
among such companies. 

Mid-West Sales Angles 

In the Mid-West Washington National 
reports a demand for hospital and gen- 
eral coverage “because people realize 
more and more the desirability of such 


protection when _ accident or _ illness 
strikes home.” W. Cole, General 
American Life of St. Louis, points to 


complete accident coverage with week- 
ly indemnity and medical reimbursement 
as the most saleable, and says: “‘Most 
policies without death benefit are being 
tied in with life insurance.” 

O. F. Davis, Illinois Bankers Life, re- 
ports: “Our most saleable forms in 1943 
were those which provided for group 
classifications with a non-prorating 
standard provision No. 1, and illness cov- 


(Continued on Page 36) 
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To agents and brokers doing business with T/:e Travelers: 


TRY THIS NEW, SIMPLER, EASIER WAY 
TO WRITE PROBATE OR FIDUCIARY BONDS... 


Use this short, one-page application 


instead of the customary 4 page document 


CUT HEE 





TIME IS MONEY THE TRAVELERS INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 
C4) an PRODUCER’S ORDER BLANK 
TO BE USED ONLY FOR PROBATE OR FIDUCIARY BONDS NOT EXCEEDING $5,000 


LISTED BELOW. NO APPLICATION, JOINT CONTROL OR ADDITIONAL 
INFORMATION REQUIRED. 


THE TRAVELERS INDEMNITY COMPANY 


TIME IS MONEY 


©§ 


Branch Office at Date i... 











Please send me the following bond [] 


I have executed the following bond under Power of Attorney [[] 





Name of Party to be Bonded 











Address 
Financial Worth Occupation 
TIME IS MONEY 
ie e 2 Administrator with Temporary or Special 
C) os ¢ Administrator [_] Executor (_] Will Annexed O Administrator U 
§ By Administrator C Commissioner or Trustee to Sell 
Sale Real Estate \ By Executor ["] Real Estate on Foreclosure O 
Receiver or Trustee in Federal Bankruptcy |_| Receiver in State Court [J 
Amount of Bond $______ Amount of Ustate $______Date of Appointment 


Name of Estate ee 








4 TIME IS MONE} rented tay Lie: techs» ‘Cora Cunt 


7 = Attorney eee eee 
q Party’s Relation to Decedent 1s___________________Party’s Share in Estate 1s ialenenenal 


THIS BOND DOES NOT SUCCEED A ’*REVIOUS BOND IN THE SAME ESTATE. 


Party is of good reputation, 1s not indebted to estate and will not operate any going business in the 

















estate. I recommend this bond as a safe one for The Travelers Indemnity Company to execute. 








Producer’s Signature 


No signature required Location es 
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Clark Brings Wide Range Experience | 
To Work as Illinois Federation Head 


Unique Organization Serves All Classes of Insurance; Sponsors 


Illinois Advisory Council; Office Is Clearing 
House for Industry in State 


Announcement that Rollin M. Clark 
ias been elected first vice president of 
he Continental Casualty Co. and also 
lected president of the Insurance Fed- 
ration of Illinois at practically the 
same time this month, was received 
vith deep interest in the insurance bus- 
not only in the area of Chicago, 


iness, 
which is his home, but also in the East 
where Mr. Clark is widely and favor- 


ibiy known through his former positions 
in Washington, D. C. and New York 
City. In Washington he served with 
he insurance section of the Chamber 
if Commerce of the United States and 


with the “United States Daily” as in- 
surance editor. In New York he was 
first Deputy Superintendent of the 


New York Insurance Department. 

To his wide circle of friends it comes 
is no surprise that Mr. Clark, in as- 
suming enlarged responsibilities with the 
company, also takes on additional duties 
with the Illinois Federation. In the lat- 
‘er undertaking, he is sustaining the 
traditions of the Continental which has 
been a leader in the federation move- 
ment since its inception. H. A. Beh- 
rens, board chairman of the company, 
was one of the founders of the Insur- 
ance Federation of Illinois and has 
been a consistent supporter of it 
throughout the years. 

Objectives of Federation 


As with active federations in other 
states and the Insurance Federation of 
America which was dissolved sometime 
ago, the Insurance Federation of Illi- 
nois is operated with the objectives of 
bringing about a better understanding 
of insurance on the part of the public, 
to safeguard the interests of the public 
in relation to insurance and to oppose 
entry of state and nation in the insur- 
ance business other than in time of war 
for the protection of men and women 
in the services. 


What makes the Illinois Federation 
unique is that it is the instrumentality 
through which all insurance interests 
in the state—fire, casualty and life—stock 
companies, mutuals and _ reciprocals 
meet On common ground. 

There are several reasons why this 
group comprising all insurance interests 
in the state is united and the perpetua- 
tion of the federation insured, consti- 
tuting the best of public relations func- 
tions for the entire group. One reason 
is said to be because such a large per- 
centage of the insurance business is 
concentrated in the Insurance Ex- 
change in Chicago and many federation 
members are in daily contact with each 
other. 

Mrs. Herring Conducts Office 

Another, and more compelling rea- 
son, is that the federation is operated 
through a joint office, with Lillian L. 
Herring, the efficient secretary of the 
‘ederation and of the Illinois Associa- 
tion of Insurance Agents, at its head. 
Mrs. Herring has been secretary of the 
iederation since 1934. In 1938, having 
previously done the secretarial work for 
the agents’ association for three years, 
Mrs. Herring was appointed its secre- 
tary, and since that time has conducted 
the joint office. With one aide, Anne 
M. David who joined the organization 


in 1938, Mrs. Herring conducts the 
affairs of the two organizations and 
also. serves the Chicago Insurance 


\gents Association, the Association of 
Casualty & Surety Managers of Chi- 
cago and the Surety Underwriters As- 
sociation of Chicago. The office thus 
serves as a clearing house for the en- 
lire insurance industry other than life 
and for years up to his death last year, 





ROLLIN M. CLARK 


the federation had the counsel and ad- 
vice of Col. Charles B. Robbins, mana- 
ger and general counsel of the Ameri- 
can Life Convention. 

One of the chief reasons for the har- 
monious functioning of the federation 
is the operation of the Insurance Ad- 
visory Council of Illinois, which was 
originated by E. M. Ackerman, now 
associate editor of the Weekly Under- 
writer, who was secretary of the Illinois 
Federation for five years, preceding 
Mrs. Herring in that position. 

The advisory council was organized 
to include every organization § inter- 
ested in insurance legislation and dur- 
ing the legislative sessions it meets 
weekly to scan the insurance bills. In 
his report at the close of the 1943 legis- 
lative session, Laurence S. Jones, mana- 


ger, Ocean Accident & Guarantee 
Corp., Mr. Clark’s predecessor as presi- 


dent, disclaimed charges that the efforts 
of the council were entirely devoted to 
defeat of legislation its members 
thought not to be in the best interests 
of the insurance business and that too 
little thought and effort were expended 
to the promotion and support of con- 
structive legislation tending toward im- 
provement of the business. 


Support Beneficial Measures 

“Therefore,” he said, “in studying 
legislation affecting insurance through- 
out this session, we deliberately en- 
deavored to lend the support of the In- 
surance Federation of [Illinois to the 
passage of legislation beneficial to the 
business.” This attitude was endorsed 
by the representatives of the several 
organizations which constitute the ad- 
visory council. 

As president of the federation, Mr. 
Clark becomes chairman of the advisory 
council and as secretary of the federa- 
tion, Mrs. Herring automatically serves 
as secretary of the council. The sig- 
nificance of the advisory council be- 
comes apparent in the list of its mem- 
ber organizations, each with an accre- 


dited representative, which is as fol- 
lows: 
American Life Convention, Associa- 


tion of Casualty & Surety Executives, 
Association of Casualty & Surety 
Managers of Chicago, Chicago Associa- 
tion of Life Underwriters, Chicago 
Board of Underwriters, Chicago Insur- 
ance Agents Association, Health & Ac- 
cident Underwriters Conference, Illinois 


(Continued on Page 34) 
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On: of the wartime emergency has come a broader accept- 


ance of the vital protection afforded by insurance. And the 
influence of today’s conditions will remain to become an 
important consideration when individuals and companies 


again devote their energies to peace-time pursuits. 


Thus, from the adversity of war comes a principle which 
will help determine insurance needs in days of peace. The 
GENERAL ACCIDENT and POTOMAC offer their facili- 
ties and long-time experience to assist Agents in preparing 


during wartime to take fullest advantage of peace-time 


opportunities. 










POTOMAC 
INSURANCE. COMPANY 
og THE DISTRICT OF COLUMBIA 
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CORNELIUS 


MARTIN P. 
H. A 


his retiring president, M. P. Cornelius, 
oficial. Mr. Behrens wat of his more 
Cornelius “as one of those rare, close, 
while.” In the 
admits that “if it had not been for 
what it is.” As his friend, Mr. 


early days he leaned heavily on Mr. 
that assistance the Centinental would not today be 


Behrens said he respected Mr. 
lav aside duties of the presidency to become general counsel. 
director and member of the executive committee, and ‘ 





HERMAN A. BEHRENS 


Behrens, board chairmé in of Continental Casualty, paid as fine a tribute to 
last week as was ever given to a faithful fellow 
than 
generation-long contacts that meke life worth 


thirty-one years’ association with Mr. 


Cornelius’ counsel and advice, and 
Cornelius’ decision to 


He will continue as a 
‘his counsel as to broad questions 


of general policy and as the company’s chief legal executive will continue to be one 


of our assets.” 


PANEL ON CLAIM PROBLEMS 


Meeting of N. J. Casualty Underwriters 
Ass'n to Be Feb. 14 at Robert Treat 
Hotel, Newark 
“Workmen’s Compensation Claim Prob- 


lems” will be the featured topic at the 
February luncheon meeting of the Casu- 
alty Underwriters Association of New 


to be held Monday, Feb. 14, at the 
Hotel, Newark. A_ panel 


situation has been ar- 


Jersey, 
Robert Treat 
discussion of the 
ranged by C. L. Templeman, Royal and 
Indemnity Cos., who is president 


Participants include 


Eagle 
of the association. 
two representatives from the Associa- 
tion of Casualty & Surety Executives— 
Andrew Kalmykov, assistant to J. 
Dewey Dorsett, assistant general mana- 
ver, and Robert Dick of the Claims 
Bureau. In addition, three well-known 
Newark attorneys, Edwin J. O’Brien, 
Arthur Mead and A. Lionel Reid, will 
explain the various phases of adminis- 
trative procedure in workmen’s com- 
pensation claim cases. This will enable 
members to understand more clearly 
the problems which have arisen in Jer- 
sey and will point to unsatisfactory 
conditions that should be corrected. 


GLOBE’S ASSETS AT PEAK 


Pass $50,000,000 on Market Value Basis; 
Net Premiums for 1943 Were 
$18,458,461, Just 2% Off 


The thirty-third statement of 
the Globe that the 
has reached a new high in as- 


annual 


Indemnity shows 


company 
sets, having passed the $50,000,000 mark 
Total 
Insurance Depart- 
ment values were $48,572,220.38—over 
2% million dollars more than a year ago. 
Capital is shown as $2,500,000 and sur- 
plus as $10,000,000 or a total surplus to 
policyholders of $12,500,000. The con- 
tingency reserves are $9,949,527 making 
a total of capital, surplus and contin- 
eency reserves of $22,449,527. On a mar- 
ket value basis this would be $24,162,371. 
Net premiums for the year were $18.- 
458,461, just 2% less than in 1942, 


on a market value basis. assets 


on the basis .of the 


Commissioners to Confer in 


N. Y. on Comp. Cost Factors 

Insurance Commissioner D. A. Forbes 
of Michigan has accepted an invitation 
to meet in New York, February 28 and 
29, with three other members of a sub- 
committee of the National Council on 
Workmen’s Compensation Insurance for 
a study of the cost factors in compen- 
sation insurance. It is proposed to de- 
termine whether the present 40% allow- 
ance for costs in the rate structure is 
more than sufficient to meet actual ex- 
penses of the carriers, 

Mr. Forbes said Commissioner J. P. 
Gibbs of Texas, chairman of the sub- 
committee, had called the session and 
that other members of the study group 
are Commissioners William Egleston of 
South Carolina and J. Edward Larson of 
Florida. Included in the cost items to 
be studied are: acquisition expense, 
taxes, safety engineering, and_ payroll 
auditing. 


BOYER POINTS TO 1943 RESULTS 
National A. & H. of of Philadelphia In- 


creases Assets, Capital, Policyholders’ 
Surplus and Premiums 
National Accident & Health Insurance 
Co. of Philadelphia had one of its best 
years in 1943, total premiums written 
being $1,539,492, a gain of $184,516 over 
1942. Total assets at the year-end were 
$1,124,227 compared with $971,501 the 
previous year. Capital stock was $300,- 
000 and admitted surplus $382,540, mak- 
ing surplus to policyholders $682,540. 
During the year the company strength- 
ened its reserves increased its capital, 
and paid out in state and Federal taxes 
$190,978 compared with $133,669 the year 
previous. President of the company is 


J. B. Boyer, who reported these satis- 
factory results at the annual meeting 
recently. 


MAGNUS NAMED | A “DIRECTOR 


Joseph E. Magnus, president of James 
S. Kemper & Co. and secretary of the 
Lumbermens Mutual Casualty Co. was 
elected a director for a term of two 
vears at the annual election of officers 
and directors of the Chicago Associa- 
tion of Commerce, January 12. 


INDEMNITY CO. HAD BIG YEAR 


President Diemand Reports Premiums of 
$19,572,147, Largest in History; 
Assets and Surplus Rise 


John A. Diemand, president of the 
Indemnity Insurance Co. of North 
America, in making public the com- 


pany’s annual report for 1943, explained 
that last year Indemnity had the largest 
premium income in its history. Its as- 
sets were greater than ever before and 
its surplus to policyholders was the 
highest since its organization twenty- 
four years ago. 

“This, too,” said Mr. Diemand, “in 
face of early predictions that the war 


situation, automobile rationing and re- 
duced rates would materially lower 
premium incomes of casualty com- 
pan‘es, compared with the previous 
year. As a matter of fact, Indemnity 
insuzed more automobiles last year 
than during 1942.” 


Indemnity’s total premium income for 
the year was $19,572,147, compared with 
$18,084,501 in 1942, an increase of $1,- 
487,646. While premiums from automo- 
bile liability, totalling $4,954,451, showed 
a decline of 10% from the 1942 income, 
the company insured more automobiles in 
1943 than it did in 1942. The decline in 
premium income is attributed largely to 
the drastic rate reductions made in 
1942 and early in 1943, due to the salu- 
tary effect of gasoline rationing on acci- 
dent frequency. It is significant, too, 
that the enactment of automobile finan- 
cial responsibility laws in several states 
materially increased the number of mo- 
torists carrying auto liability. 

In liability lines other than automo- 
bile, Indemnity’s premium income to- 
taled $4,854,865, an increase of $819,000 
over 1942, In the workmen’s compensa- 
tion field, premium income increased 
30% over 1942, the figures last year be- 
ing $5,270,341 compared with $4,048,224 
in the previous year. 

In the bonding field, the 
showed an increase in fidelity business 
written but a decrease in surety bond 
income. The latter was due largely to 
the reduction of contract bond writings, 
a situation which affected nearly all 
companies during the year. Indemnity’s 
total bonding income in 1943 was $2,- 


company 


178,753. 
Income from burglary, personal acci- 
dent and health, plate glass and other 


smaller covers totaled $2,313,738 for 1943, 





STUDY COMPULSORY PROGRAM 


Rhode Island Commissioner on Gover- 
nor’s Committee to Study Proposed 
Hospitalization Insurance Plan 
Insurance Commissioner J. Austin Car- 
roll is among thirty-five persons named 
by Governor J. Howard McGrath to 
serve on the Rhode Island Voluntary 
Advisory Council, created to study a 
proposed state compulsory hospitaliza- 
tion insurance program and allied public 

health matters. 

In announcing appointment of the 
council, Governor McGrath said he 
would ask the members to direct their 
immediate attention to a study already 
made of hospitalization insurance and 
he expressed hope that they would be 
able to submit a report as a basis for 


legislative action before the 1944 legis-’ 


lature adjourns, 

Establishment of the study group was 
the outgrowth of an exchange of ideas 
between the Governor and officials of 
the Providence and Rhode Island Medi- 
cal Societies, who had suggested that a 
study of the broader aspects of the 
health field be made before the Gover- 
nor’s proposal for hospitalization insur- 
ance legislation be acted upon by the 
legislature. 





TO HOLD ANNUAL CONVENTION 

Officers and members of the executive 
committee of the International Associa- 
tion of Insurance Counsel, meeting in 
Chicago recently, decided that the annual 
convention will be held this year, the 
time and place of the meeting having 
been left in the hands of the president 
of the association, P. H. Eager of Jack- 
son, Miss. 


Rollin M. Clark 


(Continued from Page 33) 


Fraternal Congress, Illinois Associatio: 
of Insurance Agents, Illinois Chamb:: 
of Commerce-Insurance Committee, II! 
nois Compensation Committee, Illino 
State Association of Life Underwriter 

Illinois Tax Committee, Insuranc: 
Brokers’ Association of Illinois, Insu 
ance Federation of Illinois, Life Insu; 
ance Companies of Illinois, Nation 

Association of Insurance Agents, Na 
tional Board of Fire Underwriter 
Surety Underwriters Association 
Chicago. 


Federation Past Presidents 


Mr. Clark takes office as president « 
the federation as the latest of a lin: 


of distinguished presidents who hay 
made insurance history in IIlinoi 
Since the federation was founded i; 


1920, the 
presidents: 
George Webb, 
Price & Webb; 
Springfield, R. W. 


following have served as its 


Chicago, Conkling, 
Robert W. Troxell 
Troxell & Co.; H 


G. Badgerow, Chicago, W. A. Alexan- 
der & Co.; Fred T. Coffin, Chicago, 
Moore, Case, Lyman & Hubbard; Jo- 


seph FE. Callender, formerly Chicago 
manager of the Ocean Accident, now 
retired: Charles H. Burras, Chicago, 


& Co.; L. J. Kempf, formerly 
the Travelers and now in 


Joyce 
manager of 


Hartford; John CC.  Lanphier, Jr. 
Springfield, Lanphier & Co.; Harold 
M. O’Brien, Chicago, O’Brien Insur- 


ance 
merly 


Ws 10). 


Agency; Frank M. Chandler, for- 
manager of Jones & Whitlock; 
Schilling, Chicago manager of 
United States F. & G, W. H. Hans 
mann, Chicago, vice president, Fidelity 
& Deposit; H. N. Douglass, Chicago, 


resident manager, New Amsterdam 
Casualty; John P. Keevers, Chicago, 


resident’ vice president, Maryland Cas- 
ualty; FE. V. Mitchell, Chicago, (de- 
ceased) general counsel, Continental 
Casualty; Laurence S. Jones, Chicago, 
manager, Ocean Accident. 
Clark’s Experience 
To this organization which is_ truly 


representative of the insurance industry 
in the city and state, Mr. Clark brings 
undoubted talent and ability, enhanced 
by a wide range of experience as or- 
ganization official, newspaper man, 
lawyer, insurance department officer 
and as company executive. 

Mr. Clark was born March 15, 1899, 
at Camden, N. J. He is a graduate of 
the University of Pennsylvania with a 
B.S. in mechanical engineering de- 
gree. He also holds an honorary de- 
gree comparable in engineering to Phi 
3eta Kappa in arts. His first work was 
in the inspection department of the 
Philadelphia office of the junior factory 
mutuals, and he then had a similar post 
with the senior factory mutuals. 

He next joined the insurance division 
of the Chamber of Commerce of the 
United States in its conservation bureau 
and had charge of the Inter-Chamber 
Fire Waste Contest. He became secre- 
tary of the National Fire Waste Coun- 
cil and assistant manager of the insur- 
ance department under James L. Mad- 
den. When Mr. Madden resigned to 
join the Metropolitan Life, Mr. Clark 
was made acting manager of the Cham- 
ber’s insurance section. 

He left the Chamber of Commerce t 
become insurance editor of the United 
States Daily under Editor David Law- 
rence, where he made a splendid repu- 
tation for his handling of insurance 
news. While in that position, he 
studied law at night at the Georg: 
Washington University Law School and 
was admitted to the bar. 

When the United States Daily ceased 


publication, Mr. Clark joined the New 
York Insurance Department as First 
Deputy superintendent in the New 


York City office. From that post he 
joined Continental Casualty as comp- 
troller; was advanced to vice president 
and secretary and has now been elected 
to the first vice presidency, succeeding 


Roy Tuchbreiter, now president. 


ors 
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Roger A. Lyons, musical commentator 
on the “Great Moments In Music” 
(Celanese) program was talking to us 
about diction, careless speech, etc. He 
told us the true story of a radio pro- 
gram called “Music By Lucas.” This 
program started with a fanfare from 
a symphony orchestra, after which the 
announcer was supposed to say “Intro- 
ducing, Music by Lucas, a program for 
your entertainment, etc.” One _ night, 
being careless, he followed the fanfare 
with these words: “Mucus by Lucas.” 

x * 


In a letter to a mutual friend, Hendrik 
Van Loon, the author, condemns the 
radio roars about “Post War Plans.” 
He suggests that, as far as this subject 
is concerned, radio should observe One 
Year of Silence. We agree with the 
idea most heartily. 

* Ok Ok 

Ed (Duffy’s) Gardner says that a 
symphony is like music, only longer and 
louder. 

* ok x 

There is talk hereabouts of raising a 
monument to Labor. A bust would be 
more appropriate. 

* * x 

Old Chinese Proverb: “Life is made of 
sand and bubbles, only two things are 
made of stone; sympathy in others’ 
troubles, and courage in your own.” 

* * 


A safety slogan by Joan Edwards: 
“Owning an accident policy does not 
entitle you to have an accident.” 

* x 


And since this column this week is 
practically all quotes, we turn to Vol- 
taire, who said: “The secret of being 
tiresome, is to tell everything.” 


—MERVIN L. LANE. 





Great American Indemnity 


Makes Healthy 1943 Gains 


Great American Indemnity made a 
healthy increase in assets last year, the 
vear-end total being $24,100,993 com- 
pared with $21,967,257 at the close of 
1942, Net premiums written were $10,- 
606,731, slightly below the 1942 volume. 
Reserve for losses and expenses stood 
at $8,581,282, an increase of $736,688 for 
the year. Unearned premium reserve of 
$4,209,313 represented a decrease of 
$219,653 in comparison with 1942 and re- 
fleets the slight shrinkage in 1943 pre- 
mium income. The company made a 
gain from underwriting of $388,985. 

Capital stock of this company con- 
tinues at $2,000,000 and surplus at the 
vear-end was $7,719,351, a gain of $1,- 
814,693 over the 1942 year-end figure. 
This gives a policyholders’ surplus of 
$9,719,351. 

Based on Dec. 31, 1943 market values 
for all bonds and stocks owned, the total 
assets of Great American Indemnity 
would be increased to $24,923,361 and 
policyholders’ ‘surplus to $10, 591,719. 


NATIONAL SURETY STATEMENT 








Admitted Assets ie $31,462,267; Pre- 
mium Volume Declines to $9,770,306; 
Loss Ratio Favorable 

The financial statement of the National 
Surety Corp. as of December 31, 1943, 
reflects the results of satisfactory opera- 
tions for the year. 

Admitted assets are reported at $31,- 
462,267. 

After creating a reserve for future 
changes in prices of securities, in the 
amount of $1,161,000, reported surplus 
increased to $14,918,662, which with 
capital of $2,500,000 makes a surplus to 
policyholders of $17,418,662. 

The company continues in a strong 
liquid position with cash and readily 
marketable securities nearly twice its 
liabilities. 

Premium volume declined to $9,770,- 
306. Loss and expense ratios continued 
favorable. 


U.S.F.&G. PREMIUMS AT PEAK fidelity, accident, 





: : glary lines which, 
President Davis Points to 1943 Volume pensation, produc 











glass, liability and bur- in capital stock from $2,000,000 to $8,- 
with workmen’s com- 000,000 of last October, accomplished by 
ed more than enough transferring $8,000,000 from surplus and 


of $44,027,305; Assets, $88,971,996; volume to offset auto and contract bond which restored par value of stock to 
Charter Directors Retire shrinkages. In addition, overall loss ratio $10 a share. Surplus at the vear-end (af- 
President E. Asbury Davis of the was lower than expected. ter this transfer) stood at $14,412,724 
United States F. & G. stresses in his Total assets of the company stood at which, with capital of $10,000,000 ‘gave a 
annual report that net premiums writ- $88,971,996 (statement basis) at the year- policyholders’ surplus of '$24.412.724 , 
ten in 1943 were $44,027,305, the largest end compared with $75,755,347 (same Mr. Davis pays tribute to the two re- 
volume in the history of the company. basis) the previous year-end. Reserves maining charter members of the board 


This record was made in the face of totaled $61,962,638, exclusive of a special of directors—General J. Kemp Bartlett 
anticipated declines in contract bond voluntary reserve of $1,850,087 estab- Sr. and William H. Matthai—who are 
and auto liability premiums. But in its lished for fluctuations in market values, retiring after forty-eight years of dis- 


development program, which was accom- and reserve for 


dividends of $500,000, tinguished association with the U. S. F. 


panied by a program of notional ad- payable January 15, 1944. & G. Over 400 employes of the com- 


vertising, the U. S. F. & G. featured President Davis 





speaks of the increase pany are now in the armed forces. 


come 


TRAINED SINCE BOYHOOD 


TO MASTER 


ACED with training many thousands of young men 
to drive vehicles of mechanized warfare, the Army 
turned to the Casualty Insurance Industry for aid and 
counsel. Before this war is over, the Training Manual 
prepared by insurance men will have been used by 
perhaps 2,000,000 jeep, tank, and truck drivers. 


Teaching young Americans how to handle motor 
cars is no new task for the insurance industry. For back 
in 1922, it first introduced traffic safety education into 
elementary schools. Later, in the country’s high 


THE WHEEL 


schools, the insurance industry sponsored a textbook, 
“Man and the Motor Car,” to show young America 
what makes the wheels go ’round and how to control 
them. Thousands of children are alive today who 
otherwise—through ignorance—might have been vic- 
tims of the motor car. 


Traffic education has been another public service 
contribution of the American insutance industry, over 
and above its primary job of insuring a risk and pay- 
ing promptly all just claims. 


A Comprehensive (S) Reinsurance Service 


Casualty and Bonding Lines 


GENERAL REINSURANCE 
CORPORATION 


Fire and Allied Lines 


NORTH STAR REINSURANCE 
CORPORATION 








90 John Street, New York + 


200 Bush Street, San Francisco 





This advertisement appears in the 
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CHICAGO NEWS - CHICAGO SUN 
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A. & H. Leaders 


(Continued from Page 30) 


erage providing full indemnity for loss 
time, even though not confined to the 
house. A large proportion of our Acci- 
dent and Health business is written in 
our Complete Coverage Combination 
Contract, that is, in combination with 
Life Insurance. This plan is becoming 
increasingly popular.” The same holds 
true for 1944, Mr. Davis says. 
Standard Accident, expressing another 
= west viewpoint, maintains that group 
werage is the most saleable line; that 
it is the trend of the times and in keep- 
ing with employer interest in the welfare 
of employes. J. M. Drake, president, 


empire Life & Accident, is a booster for 
standard commercial policies covering 
both H. & A. benefits and maintains: 


“The commercial forms provide monthly 
sickness and accident benefits in amounts 
up to 80% of the insureds’ monthly in- 
come,” 


Outstanding Developments of 1943 


\s to the outstanding developments of 
the past year, an interesting diversity of 
opinion prevailed among the participants 
in this symposium, Most encouraging in 
one man’s estimate was the pioneering 
in new and improved coverages which 
took place during the year. Reason: It 
indicated a progressive spirit among un- 
derwriters which promises well for the 
future. 

Viewpoint of L. K. Farrell, Metropoli- 
tan Life, was that the year’s chief de- 
velopment was the plan initiated by Di- 
rector Paul Jones of the Illinois Insur- 
Department to correct some of the 
practices which have developed in con- 
nection with the sale of limited policies. 
Says Mr. Farrell: “Mr. Jones will have 
the support of all accident and health 
underwriters interested in cultivating the 
rood will of the insuring public.” 

The fine educational work done by 
the Insurance Economics Society of 
America was also pointed to and pre- 
diction made that this organization 
would step up its program of acquaint- 
ing the public with the evils of compul- 
sory government insurance. Full details 
on the 1944 program of the society will 
become known, it is hoped, following its 
February 15 meeting in Chicago. 


ance 


Trade Union Group A. & H. Insurance 


From J. R. Garrett, manager, Eastern 
\. & H. department, National Casualty, 
comes the comment that the year’s chief 
development from his viewpoint was the 
the Hosiery Workers Union 
hargaining with the employers’ 
issociations in readily securing the con- 
sent of the employers to pay the full 
cost of accident and health insurance, 
medical, surgical and hospital also. In its 
bargaining, which contained ten de- 
mands, the one they call Social Se- 
curity was immediately granted without 
irgument—that was the insurance 
feature Mr. Garrett further: 

“LT am reliably informed that at least 
twelve other big unions are conducting 
similar negotiations with their respec- 
tive employers’ associations for the pay- 
ment by the employer of disability cov- 
If this idea spreads it seems to 


success of 


in its 


Says 


erage. 

ime it will be a complete answer to the 
Waener bill. No emplove, particularly 
a union man, will consent to the deduc- 
tion of another 5% from his wages for 
something he now has for nothing at 


all. Employers also will vigorously op- 


pose an additional tax of 4% on their 
payroll which the Wagner act calls for 
when their employes are now satisfied 
with the protection given them by the 
employers, at much less cost through 
private companies,” 


Group Insurance to the Fore 
Wide acceptance on the part of em 
ployers of group accident and health and 
hospitalization was undoubtedly a major 
trend of 1943, indicating as it does that 


companies writing this line are awake to 
the broadened 
paid employment. 
ence on Group A. 
story, 


field of general and weil 
What the loss experi- 
& H. will be is another 
It is being watched closely. 
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Sentiments expressed by Neil J. Brown, 
Hartford Accident, well sum up the pub- 
lic attitude toward A. & H. protection. 
He says: “There is an increased realiza- 
tion on the part of the insuring public 
of the value of insurance against loss of 
time and medical expense. This has been 
due in large measure to the emphasis in 
the press on absenteeism and the effect 
upon the production of war goods and the 
economical loss sustained by the public. 

Finally, the constructive 
made by Daniel J. Brady, U. S. Life, that 
greater publicity should be given the ac 
complishments of the A. & H. business as 
expressed by the records of the companies 
themselves. He says: “Consolidation of 
all data in connection with our business 
with the complete cooperation of all the 
companies involved, and the presentation 
of the human interest, often dramatic, 
story of A. & H. insurance ‘in action’ 
would not only represent one of the year’s 
most important accomplishments but would 
be a milestone in our business.” 


suggestion is 


TEXAS BLUE. ‘CROSS PROGRAM 

Post-war plans to circumvent Federa- 
lized medicine and to enlarge the Blue 
Cross hospitalization plan in Texas are 
being made by the newly organized hos- 
pital service plans council of the Texas 
Hospital Association. 


Jarvis Farley’s Views 
(Continued from Page 12) 


performing a truly significant service to 
the country as well as to itself by defining 
more clearly the problem and the con- 
tinuing process of solving it, and by tak- 
ing constructive steps to improve the de- 
gree to which the public leaders—and 
through them the public itself—appreciate 
the problem and the steps in its solution. 
Only if such leaders understand these as- 
pects of insurance operation will it be 
politically feasible to let private companies 
do the job. Some such educational pro- 
gram might be the means of improving 
the political prospect of giving the insur- 
ance business time to approach more near- 
ly to its possibilities in providing the 
soundest solution to the problem of sick- 
ness insurance. 


W. C. HUDSON’S NEW DUTIES 


W. C. Hudson is a newly appointed 
underwriter in the New York office of 
American Policyholders’ of Boston. He 
has just completed a brief home office 
course of training. Seven years in the 
business with other casualty companies, 
Mr. Hudson has excellent background 
for his new duties. 


AMERICAN SURETY STATEMENT 


President Lafrentz Reports Net Pre- 
miums of $13,252,400, Highest in 
History; Net Income Rises 


American Surety in its annual re- 
port to stockholders, made public 1}, 
A. F. Lafrentz, president, shows ne; 


premiums written of $13,252,400 durin 
1943, the largest in the company’s his 
tory, an increase of $185,443 over 1942. 

Total underwriting profit and invest 
ment income, less reserve but befor 
Federal income taxes, was $2,083,522, an 
increase of $228,286 over 1942, After pro 
viding $675,000 for Federal income taxe: 
net operating income was $1,408,522, a: 
increase of $153,286 over 1942. The ap- 
preciation in value of securities togeth« 
with other surplus adjustments amounted 
to $706,654. Dividends totalling $750,000) 
were declared on the company’s capital 
stock during the year, leaving $1,365,175 
which was added to surplus, bringing thx 
company’s total surplus as of Decembe: 
31, 1943 to $8,368,811. 

Total admitted assets of the company 
also established a new high level at 
$35,092,057 as compared with $31,132,295 
at the close of the previous year. 














Forever breaking rich, new ground 





pioneering. 


bonds, as well as aviation coverage. 


constantly opening to its representatives rich, new fields of profit. 
This alertness to the challenge of change has made this company one of America’s 


Let a Standard field man tell you 


largest casualty and bonding organizations. 


Standard is constantly broadening its line and liberalizing its protection— 


how much this can mean to you. 


| STANDARD ACCIDENT 


S'txgTty 


YEARS 


Insurance Company 


OF SEQ¥ £2 AND 


The sixty-year history of Standard of 
Detroit is a chronicle of perpetual 


Standard, for example, was a pioneer in 
personal accident and health insurance, 
in liability and compensation underwrit- 
ing and in automobile coverage. Today, 
a in addition, Standard agents have the 
opportunity of writing burglary and robbery, glass breakage, fidelity and surety 
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T. J. FALVEY REPORTS ON 1943 





Says Mass. Bonding’s Federal Tax was 
Double That of 1942; Net Earnings 
$6.39 a Share; Premiums Off 


President T. J. Falvey of the Massa- 
chusetts Bonding pointed to certain de- 
velopments affecting profit and loss in 
making his thirty-seventh annual re- 
port to stockholders. He noted that the 
1943 Federal income tax of the company 
amounted to $2,158,788 or the equivalent 
of $13.49 per share of the capital stock, 
more than double that of 1942. In addi- 
tion, the company’s investment in Gov- 
ernment bonds was substantially in- 
creased, now aggregating over $11,000,- 
000 which is over 50% of the invested 
assets. Premium volume fell off in some 
of the larger lines particularly automo- 
bile and contract bonds; the employ- 
ment problem was difficult, and the ris- 
ing cost of claim payments due to 
inflated cost of replacement material was 
reflected in the company’s claim reserve. 

“Notwithstanding these very great 
handicaps,” said President Falvey, “we 
are pleased that our net gains, after all 
deductions, including taxes and dividend 
payments, enabled us to increase our 
surplus by $1,258,889.” Net earnings 
from operations, before deducting Fed- 
eral taxes, totaled $3,180,143 compared 
with $2,736,309 in 1942. After payment 
of taxes, the earnings per share were 
$6.39 compared with $10.97 a year ago. 

Total assets of $29,317,349 were shown 
by Massachusetts Bonding at the vear- 
end, an increase over 1942 of $2,527,107. 
Reserve for claims was $10,285,615, an 
increase over 1942 of $983,164. Reserve 
for unearned premiums was $5,502,392, 
and reserve for accrued taxes amounted 
to $2,660,624, an increase over 1942 of 
$1,222,653. Surplus over capital and all 
liabilities at the year-end was $8,047,929, 
a gain of $1,258,889 over the 1942 figure. 
Underwriting profit (Insurance Depart- 
ment basis) was $314,686 and interest, 
dividends and rents earned amounted to 
$706,669, making a total of $1,021,355 in 
combined net earnings. 

Net premiums earned were $16,304,002 
compared with $15,889,749 in 1942. 


BARS STOP LOSS COVERAGE 





Harrington Issues Ruling Prohibiting 
Use in Massachusetts; Requests Re- 
ports on Existing Policies 

Calling attention to the opinion of the 
Attorney General issued in December of 
last year that a stop loss policy is void 
since its issuance is not authorized in the 
Massachusetts workmen’s compensation 
act, Insurance Commissioner Charles F. 
J. Harrington has addresses all casualty 
companies transacting business in 
Massachusetts, saying: 

“It is the ruling of this Department 
that no company is authorized or may 
be authorized to issue stop loss coverage 
affording protection or indemnity on ac- 
count of lossses in Massachusetts, and 
therefore the issuance of such coverage 
is prohibited.” 

Commissioner Harrington requests 
each company to answer the questions 
below and return to him immediately : 

“1, Did your company, on November 
15, 1943, the effective date of Chapter 
529, Acts of 1943, have any outstanding 
stop loss coverage by binder or other- 
wise, affording insurance protection or 
indemnity on account of losses in Massa- 
chusetts ? 

“2. Has your company issued since 
November 15, 1943, any stop loss cover- 
age by policy, binder or otherwise, af- 
fording insurance protection or indem- 
nity on account of losses in Massachu- 
setts ? 

“If the answer to either question is in 
the affirmative, has such coverage been 
cancelled, expired, or otherwise termin- 


ated since that date?” 





WRITES COAST PROJECT BOND 


New York General Agencies, through 
its Los Angeles branch office, has just 
written a bond covering the construction 
of a_ $1,500,000 Los Angeles housing 
project for the Allied Homes, Inc. The 
American Casualty Co., Reading, Pa., is 
the surety on the bond. 


BANKERS INDEMNITY GAINS 


Capital, Assets and Reserves Increased 
in 1943; Premiums Slightly Off; 
Underwriting Gain $174,311 
Bankers Indemnity closed 1943 with 
total admitted $9,174,062, a 
gain of $789,411 over the previous year. 
Premiums written for the year totaled 
$5,022,091, only $18,060 below the 1942 
record. Losses incurred (42.66) totaled 
2,098,886; loss expense incurred (11.31) 
was $556,577, and other expenses and 


assets of 


taxes incurred (42.49) amounted to $1,- 


It’s 
new 


neeriu 
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helps reduce d 
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wonder tha 
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690,637. Both loss and premium reserves 
were increased, amounting at the year 
end to $3,434,528 and $2,386,557 respec 
tively. Other liabilities were $562,029, a 
gain of $21,030. 

Capital of the company was increased 
$200,000 and stood at $1,000,000 on De- 
cember 31, 1943. Surplus was in similar 
amount. General voluntary reserve of 
$791,548 represents an increase of $256,- 
913. 

Bankers Indemnity also showed an 
underwriting gain of $174,311 on 1943 
operations and in addition, its equity 
in the loss reserve was increased by 
$286,642 making the total equity $1,- 
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EMME NOW FIRST LIEUTENANT 
Wilham J. 





Emme, 
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Lieutenant 





































































of Manager Vaul J.) Emme of the 
Midelity & Casualty Co. at Los An 
eeles, has just been promoted to first 
lieutenant, and is stationed near New 
York City. His younger brother also is 


in service, and is somewhere in Europe. 





194,447 at the year-end. Investment 
gains were $613,295. There was also an 
increase 2 at Dec. 31, 1942, 


from $77,272 
to $191,322 at Dec. 31, 1943, in the ex- 


cess of actual market values of securities 
over annual statement values. 
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Insurance Buying Program of 


The War Department Outlined 


The following is the balance 
insurance buying progr “7, which 
Register, Washington, D. 
ary 7 issue. 
casualty insurance; 


of the descriptive article on the War Department’s 
originally 
First instalment of our article appeared in the Janu- 
In the | eaieae the points covered are (1) methods of purchase of 
(2) the War Department’s war projects insurance rating plan 


appeared last June in the Federal 


under which many millions of dollars of casualty insurance, principally liability and 


compensation, has been written; 


plan; (4) settlement of claims under the 
\s to the methods of purchase of 
casualty insurance, the following in- 


structions are given under section 81.471: 

“(a) Where the premiums involved 
are estimated to amount to $300 or less 
the contractor will select the insurance 
carrier and procure the necessary insur- 
ance, 

“(b) Where the premiums involved 
are estimated to exceed $300, but not to 
exceed $5,000, the contractor will be re- 
quired to purchase the insurance on a 
competitive bid basis. In order to secure 
a fair market price, at least four bids 
will be required, two of which will be 
from reliable fixed-premium carriers and 
and two from reliable dividend paying 
carriers. If one bid is received from a 
fixed-premium paying association or syn- 
dicate and another from a dividend pay- 
ing association or syndicate, such bids 
will be sufficient to comply with these 
requirements. The term ‘associations’ 
or ‘syndicates’ refer to groups of insur- 
ance carriers which have joined to- 
gether for participation in the risk in- 
volved on a predetermined basis which 
contemplates that they will be jointly 
and severally liable under the insurance 
policy. 

“The chief of the supply service con- 
cerned will assure himself that all insur- 
purchased on a competitive bid 
basis is placed with the carrier or car- 
riers offering the lowest net cost com- 
mensurate with sound protection and 
service before approving the policy or 
policies 


“(c) 


ance 


(1) Except as provided in sub- 


paragraph (2), where the premiums in- 
valved are estimated to exceed $5,000 the 
contractor will select its own insurance 


carrier and require the issuance of poli- 
under the War Department insur- 
rating plan described in § § 81.473 
h 81.483 below. An exception will 
be made to this requirement when the 
statutes of the jurisdiction involved ex- 
pressly prohibit the use of this plan and 
permission cannot be obtained without 
modification of the statutes of the juris- 
diction concerned. 
“(2) Where the 


cies 
ance 
throug 


operations of the 
contractor under a_ cost-plus-a-fixed-fee 
contract are commingled with its other 
operation, or where operations are be- 
ing performed by the contractor under 
more than one cost-plus-a-fixed-fee con- 
tract with one or several of the supply 
services, the use of the War Department 
insurance rating plan may not be ap- 
propriate. In such cases the chief of any 
supply service concerned will forward to 
the Insurance Branch, Fiscal Division, 
Headquarters, Army Service Forces, his 
recommendations, and that branch, after 
coordinating with any other supply serv- 
concerned, will advise as to the 
insurance requirements. 
Insurance coverages which can 
not be written under the War Depart- 
ment insurance rating plan will be pur- 
chased on the competitive bid basis. 


ices 
proper 


“(d) 


War Department's Rating Plan 


More speeches have been made and 
more articles written about the War De- 
partment’s war projects insurance rating 
plan than almost .any other feature of 
its insurance division. The following, 
taken from sections 81.473, 81.483 and 
81.490 of the Federal Register’s June 24, 
1943 issue, sums up this plan in general ; 
gives the duration of coverage; salient 
features of the “insurance advisor” ar- 
rangement, and details of settlement of 
claims under this plan. 

“§ 81473 Plan in general—The War 





(3) role of the insurance advisor under this rating 
rating plan. 


Department insurance rating plan 18.2 
comprehensive retrospective rating for- 
mula for the determination of premium 
specially adapted to fit the needs of the 
War Department. The plan was ap- 
proved for use by the War Department 
on May 3, 1941, and is available for use 
in connection with the required casualty 
insurance coverage. ... The plan will be 
used where the cost of insurance pro- 
vided by the contractor is reimbursable 
under the contract. 

“§ 81.474 Duration of coverage.—The 
insurance will be continuous and concur- 
rent until completion of the project or 
operation except that if the project or 
operation is of indefinite duration, the 
insurance to be written under the plan 
shall be for a period of twenty-four 
months. In such event, if the project or 
operation continues for a longer period 
than twenty-four months, the policies of 
insurance will be renewed at the expira- 
tion of the first twenty-four months and 
the War Department insurance rating 
plan applied at that time as though it 
were being applied to a new project or 
operation. 

The Insurance Advisor 


“§ 81.483 Insurance advisor. (1) In 
connection with the War Department in- 
surance rating plan, each contractor per- 
forming a contract in one of the several 
States of the United States or the Dis- 
trict of Columbia, will select a compe- 
tent and responsible insurance advisor. 
This advisor may be a licensed insurance 
agent or broker or other person of com- 
parable competence and trustworthiness. 
He shall not, while so employed be em- 
ployed or paid any remuneration whatso- 
ever by any insurance carrier for serv- 
ices rendered or benefit conferred di- 
rectly or indirectly in connection with 
the insurance on the project to which 
the Insurance Services Agreement. re- 
lates, 

“The advisor selected will be re- 
quested to submit a detailed statement of 
the knowledge and experience which 
qualifies him to act as insurance advisor. 

(2) On projects located in states hav- 
ing a resident agents law which requires 
an advisor to be a licensed agent or 
broker such law will be complied with. 

(a) Paragraph 1 of the Insurance Service 
Agreement, when used in connection with proj- 
ects located in Massachusetts must be amended 
by inserting the words “being a duly licensed 
advisor, agent, or broker as defined in sections 
163, 166, and 177b of the General Laws, Chap- 
ter 175,”’ between the words “hereinafter called 
the advisor’? and the words ‘fagreement(s), in 
consideration of a fee.” 

(b) If the contractor desires that his regular 
insurance agent or broker act as advisor but 
the project is so far removed that the agent 
or broker (not qualified as set forth above) is 
unable to give complete service, the agent or 
broker may arrange with another person or firm 
sufficiently near the Project to render a portion 
of the advisor’s services. The individual or firm 
will qualify as an advisor as set forth above 
and both parties will execute jointly the Insur- 
ance Service Agreement, 

““(c) No insurance advisor will be appointed 
in connection with projects located outside the 
several states of the United States and the Dis- 
trict of Columbia.” 


Settlement of Claims 


The procedure in settlement of claims 
under the War Department’s rating plan, 
as outlined in section 81.497, is as fol- 
lows: 

“The rating plan provides that within 
sixty days after the expiration of the 
policy (or within sixty days of the ter- 
mination of the project) the carrier shall 
compute the aggregate earned standard 
premium and a preliminary settlement of 
the premium shall then be made. It is 
desired that this preliminary settlement 


London Guarantee Honors 
W. K. Cairns on Anniversary 


Thirty executives and associates of 
the London Guarantee & Accident Co., 
entertained at a luncheon at the Fifth 
Avenue Hotel, New York City, January 
26, honoring William K. Cairns, Jr., firm 
member of Blanchard & Cairns, on his 
twenty-fifth anniversary as credit agent 
of the company. 

Mr. Cairns was presented with a 
medallion and a desk set. Elmer Jones, 
assistant superintendent of the Phoenix- 
London Groups, was chairman of ar- 
rangements and made the presentation. 





a. Hearing on Comp. Rates 
To Be Held February 24 


A hearing on a proposed revision of 
workmen’s compensation rates in Vir- 
ginia due to go into effect April 1 is 
scheduled to be held before the State 
Corporation Commission February 24. 
These hearings are held annually. Re- 
vision proposed by the companies would 
the over-all rate scale downward 


move 
approximately 5.4%. It involves de- 
creases in most instances. Some rates 


would remain the same under the pro- 
posal and some would be increased. 





be made prior to the termination of the 
contract. 

(b) Insurance carriers will be re- 
quired to submit to the contractor seven 
properly executed copies of the forms of 
preliminary settlement, together with any 
refund which may be called for by the 
settlement form. The contractor will be 
instructed to retain one copy and to 
submit the remaining six copies, together 
with the refund, to the contracting offi- 
cer. The contracting officer will make 
the following distribution: 

“(1) One copy, together with the re- 
fund, to the disbursing officer. 

“(2) One copy to the General Ac- 
counting Office. 

“(3) Two copies to the chief of the 
supply service concerned, 

“(4) Two copies to be retained by the 
contracting officer. The chief of the sup- 
ply service will forward one copy to the 
Insurance Branch, Fiscal Division, Head- 
quarters, Army Service Forces. 

“(c) Generally the contract in ques- 
tion will have been terminated by the 
time final settlement is in order (eight 
months after completion of the project). 
Therefore in terminating such contracts, 
the chief of the supply service concerned 
will issue appropriate instructions to the 
effect that any remaining credits due in 
connection with the insurance or any 
outstanding obligations of the contractor 
with respect to the insurance will be as- 
sumed by the United States Govern- 
ment. 

“(d) When submitting final settle- 
ment forms, the insurance carrier will 
be notified to submit six properly com- 
pleted copies of such forms to the chief 
of the supply service concerned. The 
chief of the supply service will forward 
two copies to the Insurance Branch, Fis- 
cal Division. Headquarters, Army Serv- 
ice Forces. The latter will examine the 
final settlement statement and return the 
original to the chief of the supply serv- 
ice concerned with an indication of ap- 
proval or disapproval of the statement. 

“If the statement is disapproved, the 
chief of the supply service will take ap- 
propriate action to have the objection re- 
moved, and will resubmit the matter for 
approval. In those cases where approval 
is indicated, the chief of the supply serv- 
ice will take appropriate steps to settle 
the account on the basis of the state- 
ment and will make proper distribution 
of the remaining five copies of the set- 
tlement forms. In all cases where final 
settlement is accepted and approved it 
will be necessary for the insurance car- 
rier involved to execute properly the 
comprehension insurance rating plan re- 
lease. 

“(e) All appropriate action will be 
taken by the Insurance Branch, Fiscal 
Division, Headquarters, Army Service 
Forces, with respect to the valuation 
and adjustment of losses and claims.” 
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ANNOUNCES DATES FOR EXAMS 








Casualty Actuarial Society Notifies Can- 
didates to File Early Applications for 
April 12-13 Tests 


Secretary Richard Fondiller of the 
Casualty Actuarial Society has notified 
candidates that the annual examinations 
will be held April 12 and 13, 1944. He 
urges that applications be made at once. 
Examinations generally will be held in 
the city where the candidate resides. 
The fee will be refunded if the applicant 
notifies Mr. Fondiller in writing that he 
has decided not to present himself for 
the examinations, if such notification is 
received on or before February 15. 

Candidates who have heretofore filed 
applications which have been approved 
need not file other applications but 
should forward the examination fee. The 
fee is $5 for either one or two parts, $6 
for three parts and $8 for four parts. 

The examination for associateship con- 
sists of five ‘parts and that for fellow- 
ship consists of three parts. A candi- 
date may take any one or more of the 
five parts of the associateship examiina- 
tion but cannot take Parts I and V in 
the same year. No candidate will be 
permitted to present himself for any 
part of the fellowship examination un- 
less he has previously passed, or shall 
concurrently present himself for and 
submit papers for, all parts of the asso- 
ciateship examination and all preceding 
parts of the fellowship examination. 

The “Recommendations for Study” 
(Seventh Edition, 1940) which apply to 
these examinations, will be furnished 
without charge with past examination 
questions upon request. Text books are 
loaned to candidates by the Society to 
assist in preparing for the examinations, 
after they have become registered stu- 
_ by the payment of the examination 
ee. 





CONSTITUTIONALITY UPHELD 

The constitutionality of Ohio’s auto fi- 
nancial responsibility act has been up- 
held by Common Pleas Judge King of 
Columbus, who asserted that the law 
“protects those lawfully using the high- 
ways and should have been enacted a 
long time ago.” 





APPOINTS BURGESS IN TEXAS 

B. Bower Burgess has been appointed 
supervisor for Texas of the American 
Automobile with headquarters at Dallas. 
Mr. Burgess formerly was with the 
Zurich and more recently has been cas- 
ualty department manager in the Dallas 
branch office of the Massachusetts 
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* 7 Financial Statement—December 31, 1943 
ASSETS 
Cash in Banks sscdasacedbeaneeecsesssndl SY ea amenaa 
United States Government Bonds ................20...---+ 29,042,607.69 
‘ Coats I ss sciccsass eccaaeeccnesasee sienna 
Preferred Stocks ..........c:..-.ccccceeccceecseeese a a ag 3,036,742.00 
e Common Stocks ....... eS 6,995,832.00 
Real Estate 460,000.00 
Premiums in Course of Collection not more than 3 months due = 3,183,375.11 
x» Interest and Rents Due and Accrued ..................... 156,301.98 
Other Admitted Assets ................:.....--ccsccsceeeecceee 725,156.98 
TOTAL ADMITTED ASSETS ..........--2-.0-.0.......-.--. $48,572,220.38 


LIABILITIES 
Reserve for Claims and Claim Expenses ............... $15,551,420.96 


Reserve for Unearned Premiums 5 7,781,828.78 
Reserve for Commissions on Uncollected Premiums 564,443.38 
Reserve for Taxes yah ed seg 1,840,000.00 
Reserve for Accounts Payable .........—..--.eeseeese- 385,000.00 


$26, 122,693.12 
Voluntary Reserve for Contingencies including 
fluctuation in Market Value of Securities 
CAPITAL ...0..---me-e--ene--- $ 2,500,000.00 
SURPLUS 10,000,000.00 12,500,000.00 
$48,572,220.38 
SURPLUS TO POLICYHOLDERS $12,500,000,00 


Securities carried at $807,377.56 in the above statement are deposited 
as required by law. Bonds and Stocks valued on New York Insurance De- 
partment's basis. On the basis of December 31, 1943 market quotations 
: for all bonds and stocks owned, the total admitted assets would be 
; increased to $50,285,063.81 and the voluntary reserve for contingencies, 
including fluctuation in market value of securities to $11,662,370.69. 


Ta, whats ahead for Lusinen ? 





9,949,527.26 























HEN victory comes and offer protection only in time- 
relief lifts the hearts of 


all mankind, the world must 
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tested companies of unques- 
tionable strength. The Globe 














is such a company, with an 





still face the job of ding busi- 





ness without the stimulus of experienced personnel re- 











war-time expenditure. Who sponsive to the changing 
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problems of producers. 











ness then? Our financial statement as 





The insurance agent's first responsibility is to 
provide security. He does not know whether the 
curve of business will be up or down during 
the transition from war to peace. Consequently, 


he feels now, more than ever, his obligation to 
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of December 31st, 1943 is presented for your 
inspection. We take this opportunity to express 
appreciation to our producers and members of 


our staff whose combined efforts BACK THE ATTACK 


ee a Se 


have made these results possible. (dddsuiuua 


GLOBE INDEMNITY COMPANY 


A STOCK COMPANY ORGANIZED UNDER THE LAWS OF THE STATE OF NEW VORK 
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Your business likely was built on a 
foundation of small Dwelling and Con- 
tents fire lines. Regardless of how ac- 
tively you promote specialty covers, one 
thing is certain: Nothing takes the 
place of Dwelling and Personal 
Property Fire Lines. It's the real 
Bread and Butter business! 


In soliciting this business, you can 
use current conditions as a powerful 
incentive for increased amounts of fire 
insurance: increased cost of replace- 
ment, increased hazards because of lack 


of manpower and possibly obsolescence 
of fire-fighting equipment; makeshift 
heating equipment due to fuel shortages; 
inexperienced householders using 
strange heating systems; deterioration of 
electrical appliances and use of sub- 
stitute materials, as well as the lack of 
competent maintenance men for home 
services. 


Solicit this basic business —service 
this basic business—then when the 
marmalade lines need spreading, 
you'll have something to spread them on! 


TERS INSURANCE COMPANY OF 





NORTH AMERICA 


COMPANIES 


INSURANCE COMPANY OF NORTH AMERICA 
INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 


THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 
CENTRAL INSURANCE COMPANY OF BALTIMORE 
PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 
NATIONAL SECURITY INSURANCE COMPANY 


PROTECT WHAT YOU HAVE e BUY WAR BONDS AND STAMPS 
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